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America’s Premier Investment 


Here is a study in comparative investment 
values that presents an unanswerable argument 
for building and buying homes. While it is true 
that homes have not escaped the depreciation 
that has been registered in practically all values, 
no other form of investment has come through 


picture is here reproduced. Now let us suppose 
that instead of putting his money into this home, 
the buyer had invested in fourteen leading Amer- 
ican stocks, buying three shares of each issue. 
These would have cost him, in August, 1929, 
a total of $7,443—or just about the cost of the 


























Cost of this house (with lot) in 1929 was $7,245 





Number 1929 Present 
Shares Cost Price 
3 American Can _.$ 552 $ 105 
3 Am. Tel. & Tel... _ 930 222 
3 Beth. Steel .. 420 27 
3 Consol. Gas ..... _ 549 ae 
3 Corn Products ... _ 378 90 
3 DuPont de Nemours _ 693 75 
3 General Motors _. _ 273 24 
3 Inter. Harvester 426 39 
3 Montgomery Ward 468 15 
3. New York Central. _ 768 36 
3 Pub. Service of N. J 411 96 
3 Sears-Roebuck 543 36 
3 Standard Oil of N. J... _ 249 63 
= Wo Ge... eas. a 69 
42 $7,443 $1,008 














the depression to date with as little loss as has 
been sustained on well built and well located 
homes. Let us see how the man has fared who 
at the peak of the get-rich-quick stock-market 
hysteria decided to put his money into a home, 
It hap- 
pens that the AMERICAN LUMBERMAN in its 
issue of Aug. 24, 1929, printed the picture of a 
“demonstration house” that had just been built 
and equipped by the lumber dealers of Warren, 
Ohio, at a total cost, including the lot, landscap- 


ing, carpets, rugs and shades, of $7,245. That 


instead of into “‘sure winner” stocks. 


house. Now comes the sad sequel: The stocks 
for which he paid $7,443 now have a total mar- 
ket value of $1,008—a shrinkage of 86 percent. 
The house, too, has suffered some depreciation, 
but nothing like that percentage. The lesson in 
this is that while in a period of extreme depres- 
sion the value of a home may shrink, the loss is 
nothing like that sustained on even a select list 
of so called “blue chip’ stocks. The develop- 
ments of the last few years have conclusively 
proved that the well built, well located home is 
America’s premier investment. | 
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Check these REDWOOD 


YARD LUMBER 
Ceiling 


. om 
& Stepping 
Wide Bo; 


Items 


for 
MIXED 
CARS 





Certainly, here is variety enough for any buyer—a broad line 


of mighty good selling lumber items. 


You know REDWOOD is one of the most durable woods 
obtainable, even when exposed to the elements or damp soil. 
That’s why REDWOOD is the best wood to use for all ex- 


posed surfaces. 


HAMMOND mills make all of the items shown above. Ham- 


mond Service will save you money because you can 


Order REDWOOD Mixed With 
Limited Amounts of Douglas Fir 


flooring, ceiling, drop siding, finish, moulding, ete. 


Our Chicago Warehouse will be glad to handle your 


urgent needs. 


Ham™Monpn Lumper Co.. Ine. 


601 West 138th St. ’ 7 . 
Riverdale Station, CHICA GO 
Branch Eastern Sales Offices 
NEW YORK, N. Y. 
370 Lexington Ave. 


ENDEAVOR, PA. 
[mansrone. CONN. 


650 Main St. 
GUERNSEY-WESTBROOK CO., | i" 


MEMBER 


HAMMOND LUMBER CO., Ine. 


WHEELER & DUSENBURY, 





NEWTON CENTER, 
MASS. 


Telephone, Pullman 0420 
REDWOOD—Mills 


USE REDWOOD 
IT LASTS 


{HAMMOND & LITTLE RIVER REDWOOD CO., Lid. 
l Samoa, Calif. Crannell, Calif. 


HAMMOND LUMBER CO., Mill City, Ore. 


HAMMOND-TILLAMOOK LUMBER CO., 
Garibaldi, Ore. 


DOUGLAS FIR—Mills 





AMERICAN 
Street, Chicago, II\. 
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eet 
Sell YOURSELF some lumber 
and build modern dry kilns! 





With lumber available at low cost, you can afford 
to sell some to yourself and build good dry kilns 
that will help you make money. 


Lumber is a “world-beating” insulating material, 
It is cheap. A properly built wood building, used 
in connection with the low-temperature, fast. 
circulation Moore Cross-Circulation System, will 
give many years of satisfactory service. 


Write for copy of the new issue of Moore Facts 


ber-built kilns. 


MoorEDRYKILNCOMPANY 


World’s Largest Manufacturers of Dry Kilns and Equipment 
KILN BUILDERS FOR MORE JACKSONVILLE, FLORIDA 
THAN HALF A CENTURY NORTH PORTLAND, ORE. 





which give complete information on modern lum. 














Profitable 
Lumber 
Retailing 


A book, every retail 
lumber dealer will 
want. It gives the 
basic principles of 
lumber retailing in a 
simple, brief and read- 
able manner. It shows 
how to systematically 
plan for organizing a 
retail business for 
profit. It is a presen- 
tation of profit-creating management practices and sales pro- 
motion methods applied to the retailing of all building material. 








Beginning with a definition and a discussion of “ profitable 
lumber retailing”, the reader is taken step by step along the 
path toward profitable organization and conduct of his business. 
Market analysis, turnover, cost control, price making, creative 
merchandising and advertising are among the subjects treated. 


This is not a book of theories, but one of facts and experi- 
ences. Every suggestion in it is tounded upon practical ex- 
perience. All that it proposes has been done with profit. 
Every retail lumber dealer, large or small, will enjoy reading 
this book and will find many money-making ideas in it. 


“Profitable Lumber Retailing” is bound in synthetic 
leather, 400 pages, 8'4 x 5 inches. POSTPAID $2.50 
CHICAGO, ILL. 
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Taking a Cautious Peek Around 
the Corner 


OTHING is to be gained and 
N something perhaps is to be lost 

through trying to predict the 
precise time when that elusive busi- 
corner will have been turned. 
Repeated disappointments have made 
the country worse than skeptical. But 
without trying to date the event, it 
may be said that a natural curative 
process has already 
the conditions necessary to recovery. 


ness 


Such a statement is based upon more 
than the simple reasoning that the de- 
pression must end, and that every 
passing day brings us nearer to the de- 
sired time. Speculation has to a large 
extent been liquidated. Brokers’ loans 
are less than five percent of what they 
were at the peak. The reduction of 
bank loans by one-third tells its own 
story of the payment of debts. Retail 
accounts receivable and installment 
debts have been reduced even more. 
Business overhead has been cut to the 
point where a relatively small volume 
of sales will produce net profits. Every 
retailer knows that stocks of 
have been reduced to the minimum ; so 
that even a slight increase in sales 
volume must be felt immediately in 
increased manufactures. 

The disturbing effect of the so-called 
political year has been largely dis- 
counted. Political uncertainties in this 
country create but artificial tremors; 
and in the face of real distress they 
are not much felt. And for that matter 
neither major party has given much 
evidence of a determination to rock the 
boat with violent experimentation. A 
non-political observer guesses that 
hoth major parties are equally lacking 
in spectacular economic panaceas and 
that both are quietly waiting for nat- 
ural processes to work their curative 
Resounding generalities of 
platforms and of party orators mean 
little more than that both parties cor- 


goods 


eltects. 


dially endorse the idea of recovery, 
when and if it comes. 

If a person desired evidence that 
neither party has a drastic economic 


program he could find it in the unani- 
mous and rather synthetic enthusiasm 
of the two conventions over the ques- 
tion of prohibition. Doubtless this 
question is important; but no thinking 
person believes that, with the country 
in its present state of depression, it is 
the paramount issue, especially as 
the 18th amendment can hardly be 
altered until long after the really press- 
ing problems of this year have been 
dealt with, or have run their natural 


course. Unless the candidates create 
popular economic issues tor them- 
selves, which seems rather unlikely, 


the campaign can be discounted as a 


shaped many of 


disturbing factor; and it seems prob- 
able that this opinion will spread rap- 
idly through the business community. 

Plenty of things remain yet to be 
done; and perhaps the most important 
is the persuasion of owners of idle 
money that the present is a favorable 
time to put it to work. Several in- 
stances have indicated that this will 
not be so difficult as the fearful have 
thought. Isolated reports are to the 
effect that slight increases in prices 
have started buying; indicating that 
these potential buyers are ready to 
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jump into the market the moment the 
price trend turns upward. As these 
isolated instances increase in numbers 
the effect will be cumulative. 

At the very least, these things point 
to the wisdom of beginning to think 
in terms of recovery. Until the present 
time all except the very far-sighted few 
have thought in terms of depression 
and of defense. If the rank and file of 
business men are not yet ready to 
gamble heavily on a speedy recovery, 
they can at least make specific plans 
about what they will do when the turn 
comes. Most of us were caught by the 
crash with no armament of plans. It 
will be almost as unfortunate if the 
recovery should catch us equally un- 
prepared, 


A Plan to Stabilize the Lumber 
Industry 


S NOTED in a news story in this 
Issue, some of the best minds in 


the lumber industry of the Pacific 
Northwest are engaged in a sincere, 
determined effort to secure the co-op- 
eration of at least a substantial ma- 
jority of the timber owners and lumber 
manufacturers in a plan calculated to 
stabilize the industry and save it from 
threatened disaster. 

The plan contemplates the organ- 
ization of a corporation through which 
the lumber industry of Washington 
and Oregon will function to prevent 
unnecessary cutting of timber and its 
manufacture and shipment out of the 
States named and failure to bring back 
into these States the equivalent of the 
value of the raw material taken out. 

The theory—no more nor less than 
simple business sense—is that the 
great timber resources of these States 
should be protected from unwarranted 
dissipation and that steps should be 
taken to prevent lumber being sold 
and shipped out of the States except at 
a price that will bring back into these 
States at least the cost of production. 
To attain this end a standard cost price 
is to be developed and the concerns 
participating will not sell at a price 
lower than this. There will be abso- 
lute freedom to secure as much above 
this standard cost price as good sales- 
manship and the demands of the trade 
may make possible. An important fea- 
ture of the plan is supervised control 
of production to keep it within the lim- 
its of demand. 

Until such time as Congress may 
enact legislation that will liberalize the 
present law, there may be a legal bar- 
rier to the successful accomplishment 
of the program proposed by these 
western lumbermen. However, to clear 
up that phase, a test suit is planned on 
which the courts will be urged to rule 
as promptly as possible and officials 


of the U.S. Department of Justice have 
given assurance that the case will be 
expedited as rapidly as can be done. 

There was a time when the public 
would have viewed a plan such as is 
proposed as being inimical to its in- 
terest and calculated to enrich the 
lumberman at its expense. That part 
of the public which exercises its think- 
ing powers now realizes that disaster 
to the lumber industry can mean only 
distress to the public. By far the larger 
part of the taxes in Washington and 
Oregon are paid by the forest indus- 
tries. The wealth of those States lies 
largely in their timber resources. If the 
lumber industry can not market its 
product at a price that will return at 
least its cost, naturally it will no longer 
be able to carry the tax burden, and if 
unrestricted utilization of the timber 
resources at a continuing heavy loss is 
permitted it can mean only eventual 
bankruptey for the States. 

Manifestly the control of the situa- 
tion sought in this movement can be 
secured only by concerted action and 
centralized authority. Individual action 
has utterly failed to save the industry. 
Now, the question is, will a sufficient 
number of lumber concerns agree to 
participate in the plan proposed to as- 
sure its success? Will individualism 
and fear of the possible legal conse- 
quences prevent the consummation of 
the only plan that seems to promise 
definite relief? 

Lumbermen of the West Coast are 
facing a grave problem. Those head- 
ing the movement have the sympathy 
and support of the governors of Wash- 
ington and Oregon. They apparently 
have the good will and encouragement 
of the Government at Washington. 
They certainly have the best wishes of 
that host of lumber dealers throughout 
the country on whom the producers 
depend for their distribution. 
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Alaska Spruce Through the Canal 


We would like to get the names of some 
manufacturers who get out Alaska Sitka spruce, 
to be shipped here through the Panama Canal. 
We will appreciate any information you can 
give us along this line.—INQUIRY No. 2846. 

[To this inquirer, a wholesale lumber com- 
pany in an important north Atlantic coast city, 
have been given the names of several concerns 
located in Alaska, who are producers of Alaska 
Sitka spruce, and who have made cargo ship- 
ments to the Atlantic coast. A few years ago 
the AMERICAN LUMBERMAN made rather fre- 
quent mention of shipments of Alaska spruce to 
the Atlantic coast by water. At that time ref- 
erence was made to a concern in Seattle that 
was selling the output of some of the Alaska 
manufacturers and for the purpose of handling 
intercoastal shipments had established a ware- 
house in Seattle for Alaska spruce.—EbiITor. | 


A Slide Rule for Moisture Content 


I believe about a year ago some one came out 
with a slide rule for figuring moisture content 
of lumber from the green and oven dry weights. 
| can not now find this reference among my file 
of clippings. Can you tell me anything about 
this?—INQUIRY No. 2838. 

[The records of the AMERICAN LUMBERMAN 
do not disclose information about a slide rule 
such as indicated in the above inquiry, which 
comes from a large industrial corporation in 
Ohio. Readers who may have information that 
will help the inquirer to locate the slide rule in 
question are invited to advise this publication.— 
IDI TOR, } 


A Smooth Wood Fiber Board 


We have received an inquiry on a wood fiber 
board that is smooth on both sides and meas- 
ures from 4 to ys of an inch in thickness. Any 
information that you can give us in regard to 
such a board will be greatly appreciated.— 
INQuIRY No, 2844. 

[The AMERICAN LUMBERMAN has been un- 
able to locate a board that exactly fits the speci- 
ications in this inquiry, which comes from a 
retail lumber dealer in Illinois. The names of 
manufacturers of wood fiber boards have been 
given to this inquirer, and it has been suggested 
that: when writing to any of these he go into a 
little more detail about the sizes required and 
the purpose for which the board is to be used.— 
E-piTor. | 


Remodeling a Grain Elevator 


We are figuring on remodeling a grain eleva- 
tor and are interested in some sort of a refer- 
ence book on this type of construction. We 
would appreciate your citing us to some good 
book on this subject or if there are any bulletins 
out on this type of construction we will be glad 
to have reference to them. The elevator at 
present has bins constructed of 2x6's laid flat 
Ways and we are planning the new bins to be 
cribbed in this manner. We understand that a 
later method of construction is to run plates at 
frequent intervals with studding in between. We 
would like to have information on both types. 
A reference book which would show the strength 
of materials and the strain developed in timber 
construction would be valuable to us in our 
work.—INQuUIRY No, 2841. 

[To this inquirer, a retail lumber dealer in a 
small Illinois community, was recommended a 
hook entitled “Country Elevators.” This book 
Was originally published about ten years ago, 
but has been frequently revised and kept up to 
date. It is sold for $5. Farmers’ Bulletin No. 
1636, entitled “Farm Bulk Storage for Small 
Grains,” issued by the United States Depart- 
ment of Agriculture, contains much of this same 
information, though it is not nearly so compre- 
hensive. It may be obtained from the Superin- 
tendent of Documents, Washington, D. C., for 
ten cents. Another bulletin — Department of 
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QUERY AND COMMENT 


Agriculture Leaflet No. 77—entitled “Bracing 
arm Buildings,’ may be had for five cents. 
The National Lumber Manufacturers’ Associa- 
tion has published a bulletin, “Stronger Frame 
Walls,” which will be found helpful in figuring 
stresses, loads etc.—EnITor. | 


Wants Cypress Roofing Shakes 


One of my neighbors, who is a house-to-house 
canvasser, has been asked by a customer where 
she could obtain some roofing shakes. I told 
my neighbor the woman would have to buy the 
shakes through the local lumberman. She has 
asked her dealer about this and he gave her the 
impression that the shakes could not be secured. 
The inquirer said she had seen the shakes in the 
South, so I infer that she wants cypress shakes. 
If you will send me a list of producers or whole- 
salers of cypress shakes, I will turn it over to 
my neighbor with the suggestion that she supply 
it to the local lumber dealer.—INQUIRY No. 2839. 

[This inquiry, as may be surmised, comes 
from a reader of the AMERICAN LUMBERMAN 
who is not in the lumber business. He has been 
given the name of a large distributing concern 
in Chicago, which advises that it is prepared to 
supply cypress shakes to retail lumber dealers. 
These shakes are 7x24 inches and are sold at 
$13 a square, f. o. b. Chicago. To the inquirer 
have been given the names of some large 
cypress lumber manufacturers who can supply 
cypress shakes, sent in small shipments in cars 
with lumber. Unless the dealer was buying car- 
load lots of cypress from the mills direct, in 
which he could have some of these shakes in- 
cluded, the best plan for dealers anywhere with- 
in a radius of 200 miles of Chicago would be 
to secure these through wholesale distributers 
here. This inquiry comes from a point in Mich- 
igan considerably less than 200 miles from Chi- 
cago.—EDpIrTor. } 
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Plans for Filling Stations 

Can you inform us where we can secure a 
good plan book showing designs of gasoline fill- 
ing stations?—INQUIRY No. 2840. 

[This inquirer, an Illinois retail lumber 
dealer, has been given the name of an Indiana 
concern which has published a plan book show- 
ing attractive designs for gasoline filling sta- 
tions and which also furnishes blue prints. The 
National Lumber Manufacturers’ Association, 
Washington, D. C., also has published a bulletin 
on filling stations, which is supplied to dealers 
at cost. The Northwest Lumbermen’s Associa- 
tion, Minneapolis, has prepared a set of six 
small scale blue line prints in attractive form, 
which are sold for 50 cents a set. For an addi- 
tional 10 cents a tourist cabin design is included. 
It is understood that three of the large oil com- 
panies supply plans and specifications to cus- 
tomers only, requiring a pledge that they handle 
only the particular company’s output—Ebiror. | 


Labor Incentive Plans 


Can you tell me where information may be 
obtained regarding labor incentive plans ap- 
plying to the handling of lumber in plants 
using purchased lumber as a raw material?— 
Inquiry No. 2847. 

[To this inquirer, an industrial concern in 
Ohio, which is a large user of lumber, have 
been given the names of two outstanding con- 
cerns who have made studies in numerous 
plants of the kind indicated and based on these 
studies have worked out labor “incentive plans 
that have been satisfactory, both to the employer 
and employee. Concerns who are operating 
under labor incentive plans are invited to give 
this inquirer the benefit of their experience.— 
EpI1Tor. | 





NEWS AND 
VIEWS OF 





50 YEARS AGO 


From the AMERICAN LUMBERMAN 








The LumperMAN may do a 
favor to those millmen who 
stand in fear of fire by calling 
their attention to the adver- 
tisement of the Grinnell Sensi- 
tive Automatie Sprinkler and 
Fire Alarm, in this issue. 

. . e 

Sanford is a new and grow- 
ing town on Monroe Lake, 
Orange County, Florida. Its 
growth is retarded for want of 
lumber. One little mill there 
cuts 6,000 feet a day and an- 
other is soon to be built that 
will cut 20,000 feet. 

+ * * 


A reader on Puget Sound 
writes: “I am writing at the 
home of my _ friend Cyrus 
Walker, general manager of 
the Puget Sound Lumber Co. 
While waiting for breakfast in 
his library before a cheerful 
fire of pitch pine I picked up 
the LumperMan of May 6. 
Overland six days to San Fran- 
cisco, by steamer two and one- 
half days, 800 miles, to Port- 
land, and by Northern Pacific 
railroad and_ steamer, 300 
miles, and two days more time 
it reaches here by the 18th. It 
comes to me now as the voice 





of a friend in a strange land. 
Mr. Walker says he wouldn't 
be without it. The other own- 
ers of the company are Pope & 
Talbot. Mr. Walker is a bach- 
elor and lives here alone, aside 
from his Chinamen, of whom 
he has two. * * * I just walked 
over a raft of logs towed in 
this morning, a special lot, 100 
to 120 feet long. I saw logs 
put in yesterday from the 
stump to the rollway. There 
can be very little similarity be- 
tween Wisconsin and Washing- 
ton territory logging. * * * A 
vessel is now loading for Mel- 
bourne and two left yesterday 
for Japan.” 
eee 


Graff, Little & Co. have been 
authorized by the Duluth Lum- 
ber Exchange to pick up, sort 
and deliver all stray logs tribu- 
tary to that point found on the 
south shore of Lake Superior. 
They are also empowered to 
sell at auction all unmarked 
logs. 

* *# @ 

During the recent flood in 
the Skagit River and Puget 
Sound a breaking away of 
1,500,000 logs was reported, the 





logs floating out to sea. Most 
of them could be picked up at 
the mouth of the river but the 
loss in such a case is neces- 
sarily large. 

* 

Sawdust from Leathem & 
Smith’s mill, Sturgeon Bay, 
Wis., supplies fuel to the steam 
barge “Smith” for her trips be- 
tween that port and Chicago. 
The dust is taken from the 
circular to the bin, which is 
located at the edge of the 
wharf, and run into the hold of 
the craft by means of a spout, 
thus saving handling, ete. If 
this venture proves successful 
a great saving in time and cost 
is expected, 

° * . 

A full realization of the im- 
mense area included in the 
State of Texas can be had from 
two lumber shipments recently 
made from Orange by Lutcher 
& Moore. The two carloads 
were sent out in one day. One 
went to El Paso, nearly 1,000 
miles from Orange, and the 
other to Victoria, nearly 500 
miles. When the two cars had 
reached their destination they 
were 800 miles apart. 
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‘The Federal Home Loan 
Bank Law 


[For this explanation of how the Federal 
Home Loan Banks authorized by the session 
of Congress just adjourned will function the 
AmerIcAN LUMBERMAN is indebted to Theo. M. 
Knappen, publicity director of the National 
Lumber Manufacturers’ Association.—Ep1ror.|} 


The ultimate purpose of the Federal Home 
Loan Bank law is to promote home ownership 
through enlargement of the scope of activities 
of loan institutions in the home building field. 
Its function is analogous to that of the Fed- 
eral Reserve. Just as the latter greatly in- 
creases the loan potentialities of the commer- 
ciat banks, so the Home Loan Banks System 
will permit of increased lending on homes 
through what might be called discount loans 
from the home loan banks to the institutions 
which are members of these banks. 

At the head of the system is the Federal 
Home Loan Bank Board, which will be com- 
posed of five persons appointed by the Presi- 
dent. This board will have general supervision 
of the Home Loan Banks, of which there are 
to be not less than eight nor more than twelve, 
in districts “apportioned with due regard to 
the convenience and customary course of busi- 
ness of the institutions eligible” to membership 
in the home loan banks. However, the boun- 
dary lines of the districts must follow State 
lines. The capital of each bank must not be 
less than $5,000,000. At the start the secretary 
of the Treasury is authorized to subscribe for 
as much as $125,000,000 of the stock of the 
home loan banks. This sum is to be provided 
by the Reconstruction Finance Corporation and 
it is to be repaid to the Treasury by the home 
loan banks as subscriptions come from mem- 
ber institutions. This provision is similar to 
the method used in starting both the Federal 
Reserve and the Federal Land Bank systems. 
Each institution eligible to become a member 
of a home loan bank must subscribe for stock 
in an amount equal to 1 percent of the unpaid 
principal of the subscriber’s home mortgage 
loans, but not less than $1,500. The manage- 
ment of each Federal home loan bank is vested 
in a board of eleven directors resident of the 
district in which the particular bank is located, 
two of the directors being appointed by the 
Federal Home Loan Bank Board, the others 
being elected by the member institutions. 


Authorized to Make Loans 


home loan banks are authorized to 
make loans to members and certain temporary 
non-member institutional borrowers upon the 
security of home mortgages. An eleventh hour 
amendment permits direct loans to individual 
mortgagors in such cases, but in practice there 
will be virtually none. In the case of amortized 
home mortgage loans, which were originally 
for a term of eight years or more, or in build- 
ing and loan association loans where shares 
of stock in the association are pledged as se- 
curity, for installment loans running for eight 
years or more, the amount may be 60 percent 
of the unpaid balance of the original loan, but 
in no case shall that amount exceed 40 percent 
of the value of the real estate securing the loan. 
In case of mortgages of other types, advances 
by a home loan bank shall not exceed 50 per- 
cent of the unpaid principal of the original 
loan and shall not be more than 30 percent of 
the value of the real estate involved. A lim- 
itation of 15 years is placed on the remaining 
length of time ef any mortgage, and no ad- 
vances can be given where the value of the 
real estate involved exceeds $20,000. 

Loan institutions eligible for membership in 
the home loan banks are building and loan as- 
sociations, savings and loan associations, co- 


‘he 


operative banks, homestead associations, insur- 
ance companies and savings banks. There are 
provisions which permit institutions organized 
under certain State laws to become non-member 
borrowers for a period of 42 months pending 
enactment of amendments that will permit them 
to join. 


How Proceeds of Bond Issues Are to 


Be Used 


In addition to the funds provided by its 
authorized capital, each Federal home bank is 
authorized to use the proceeds of issues of 
bonds and debentures secured by the mortgages 
which have been deposited with it, which must 
amount to not less than 190 percent of the 
amount of the bond or debenture issue. De- 
posits also may be received of the reserve fund 
of members. The Federal Home Loan banks 
are jointly and severally liable for payment 
of all bonds, debentures and other obligations 
issued by any one bank. These securities are 
exempt from normal Federal income taxation. 

As is the case with all governmental agen- 
cies, the credit service which the home loan 
banks may be able to render will depend very 
largely upon the rules and regulations adopted 
by the board. They may lean to liberality or 
they may be excessively restrictive. Theo- 
retically, if the borrowing institutions should 
put up as security, say, 10 billion dollars’ 
worth of their mortgages, they could borrow 
from the home loan banks approximately 5 
billion dollars. After lending that amount they 
could borrow 2.5 billions more and could then 
borrow again and so on until their collateral 
was exhausted. The original capital may ulti- 
mately run up to a billion dollars or more 
according to the amounts of stock the member 
institutions may subscribe. It is substantially 
accurate to say that the home loan banks will 
about double the lending capacity of member 
institutions, 


Immediate Effects of New System 


As to the immediate effects of the new sys- 
tem, it is considered probable that it will be 
at first much more of a financial relief agency 
than one stimulative of new investment in 
homes. In other words, the member institu- 
tions will use the proceeds of loans to solidify 
their financial position, which has in many in- 
stances been impaired by the business depres- 
sion, and extend present mortgages rather than 
in making new loans. There seems, therefore, 
to be little prospect of early stimulation of 
new building—at least so long as the prevailing 
lack of business confidence continues. Later, it 
is obvious from the foregoing, the effects of 
the bill will be to extend vastly the lending 
capacity of home loan institutions and to lib- 
eralize their lending attitude, as every new 
loan they make provides collateral for ad- 
vances from the home loan banks which may 
be applied in additional loans. 


Use of Funds for New Building 


The nearby benefits of the home loan sys- 
tem as conceived by its sponsors in Congress 
are far more important than its ultimate per- 
manent enlargement of home building credit 
potentialities. In its report on the bill the 
House committee on banking and currency 
pointed out that mortgages on small homes in 
the United States today total 20 billion dol- 
lars, about 8 billion of which are held by build- 
ing and loan associations. The home loan in- 
stitutions have been assisted in their current 
difficulties to some extent by the Reconstruc- 
tion Finance Corporation. But as it is esti- 
mated that at least one billion dollars will be 
required to put them in a position to meet 
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How This New Facility for 
Home Financing Will Func- 
tion — The Retail Lumber 
Dealer's Opportunity 


the demands for legitimate withdrawals of cash 
for refinancing new mortgages, for repairs and 
remodelings of buildings and for imperatively 
necessary new construction, it is evident that 
there will be little initiation of financing by 
them for some time. In fact, the committee 
report gives new building as the sixth and last 
of the purposes for which it anticipates the 
funds will be used. These are: 

(1) To refinance existing mortgages so as 
to permit smaller payments and to accommo- 
date the needs of withdrawing members and 
depositors. 


(2) To give the institutions funds per- 
mitting them to tide over, or carry along, 
worthy borrowers who are having difficulty 


meeting interest or installment payments, 
(3) To assist borrowers in paying 
and insurance costs, which must be 
tained regardless of conditions. 
(4) To provide funds for modernization, 
repairs, and maintenance of existing homes, 
thus increasing employment. 


(5) To provide 


taxes 
main- 


a source of funds to 
finance the thousands of short-term mort- 
gages, which have been called for payment 
due to bank failures and due to like finan- 
cial institutions converting their resources 
into liquid funds. 

(6) For such building of small homes as 
may be desired and needed in many locali- 
ties, thus giving employment to those en- 
gaged in the building trades. 


Lumber Dealer Should Inform Himself 


It is, of course, impossible now to foretell 
whether the board will follow a liberal or ultra- 
conservative administrative policy, and it is 
likely that the first two or three months will 
be entirely taken up with matters of organiza- 
tion and administrative detail. 

The efficacy of the new banking system de- 
pends largely upon the attitude toward it of 
its members and upon influences that may be 
brought to bear to persuade them to make full 
use of their opportunities. 

Here is where the lumber dealer may inject 
himself into the picture. He should at the 
earliest possible moment inform himself fully 
regarding the basic law and administrative 
regulations. Being armed with such informa- 
tion, he will be able to point out to the pros- 
pective home builder just how much of a loan 
it will be possible for him to procure from 
the local institution in relation to the cost of 
the proposed home. He can also render mu- 
tually helpful service by bringing the attention 
of his patrons to the fact that they may resort 
to the new system for the financing of repairs 
and modernization and for refinancing that may 
be demanded elsewhere. By establishing per- 
sonal contacts with the officers of the member 
institutions he will be in a position to direct 
the prospective home builder how to proceed. 

It was hoped that after differences in the 
House and Senate forms of the bill were ironed 
out in conference, trust companies and State 
banks would be eligible for membership. If 
this had been the case the number of local 
agencies able to use the lending facilities ot 
the home loan banks would have been greatly 
increased, thus multiplying the numbers of the 
lending institutions able and likely to be in- 
terested in using the new financial facilities. 
Whether the benefits of the new loan bank 
materialize in a given community or not de- 
pends largely upon the psychology of the local 
member institutions. If they do not get dis- 
counts and use the proceeds for new loans or 
renewals there will be no benefits. 

Eventually—after the present emergency has 
passed—the home loan discount banks will, 
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it is expected, contribute greatly to the im- 
provement of home building financing by doing 
away with costly second mortgage financing, 
now so much employed. When they have ample 
and easy funds building and loan associations 
will loan as much as 70 or 80 percent on the 
cost of a home. And it is held by authorities 
in such matters that no person should under- 
take the purchase or erection of a house unless 
able to pay down at least 20 percent of the 
obligation. With the second mortgage handicap 
out of the way, and the costs of renewals and 
the risks thereof removed, it is believed that 
in the future it will be easily possible to finance 
the construction of every family home that is 
needed and desired by persons who are in a 


position to meet the minimum outlay and sub- 
sequent amortizations or lump settlements. 


The Glass Amendment 


While the Federal Home Loan Bank bill 
carries a provision authorizing the national 
banks to use Government bonds as collateral 
for the issue of bank notes up to about a bil- 
lion dollars, it is a legislative “rider” pure and 
simple for an unrelated bill sponsored by Sen- 
ator Glass. It is in no way related to the 
proper contents of the act, which was simply 
used as a parliamentary vehicle to convey 
through Congress in the closing hours a meas- 
ure that would not otherwise have had an 
opportunity for consideration. It may be un- 
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constitutional, but the bill is so worded that 
if the Glass amendment were nullified by judi- 
cial decision the bill proper would not be af- 
fected. As this is written it is understood that 
the President will approve the bill, although 
the currency rider is objectionable to him. At 
the same time all who are interested in bring- 
ing about a business and building revival will 
be curious to learn from the unfolding of 
events whether a potential expansion of cur- 
rency will stimulate business activity. Should 
the present expansion authorization so result, 
it is not unreasonable to conclude that the 
unwelcome rider on the home bank act may 
turn out to have an effect on building and 
building loans. 


Signs of Increased Activity Are Many 


Important Gains Are Reported Along Far-Flung Industrial Front 


The business world is stirred by more, and more decisive, signs of business revival than were 


evident since the depression began. 


others, and expect that soon the lumber industry may be galvanized into new life! 


See how one cheerful development carries its benefit to 


Northwest 


farmers have better grain crop prospects than in years, the railroads expect bigger tonnages 
to move, they call men back to their shops and inquiries for lumber are being reported in the 


principal producing centers. 


These farmers are further encouraged by the big advance in live 


stock prices, which will enable them to pay off mortgages and buy the jags of lumber that many 


of them so badly need. 


Steel and copper, cement and glass, automotive and rubber, and the 


textile industries all contribute a few cheerful notes to a national welcome for returning days 


of prosperity : 
Steel Plants Increase Activity 
Wheeling Steel 


Corporation, Wheeling, 


W. Va., announces that it will increase opera- 
tions at its Riverside plant to nearer capacity 
than at any time this year. At least 400 
men will be put to work. All shops have 
been idle for a month and some for a longer 
time. 

The Republic Steel Corporation, Youngs- 


town, Ohio, has begun operations at a higher 


rate than anticipated, with one-third of its 
open hearth furnaces at the Lansingville 
works melting, whereas only three were to 
be on tentative schedule. tepublic Steel 
Corporation has placed eight sheet mills at 
the Warren (Ohio) plant in operation. The 
mills were shut down last week. 

At the finishing mills of the Reading Iron 


Co.’s Oley street and Carcola iron plants, 175 

old employees went back to work July 18. 
The Steel Co.’s blooming, rod, 

wire mills resumed production July 


Gulf States 


and nail 


18, and a bar mill and two blast furnaces 

placed in operation the previous week con- 

tinued on a curtailed schedule. 
Wickwire-Spencer Steel Co. reopened the 


last week in June an open-hearth furnace 
which had been inactive for several months. 

The Utah Copper Co. announced that the 
major copper camps of Utah, the Bingham 


mine and the Garfield smelter, have reopened. 
About 1,500 men return to work after a month 
of idleness 


Full resumption of operations at the United 


States Stamping Co.’s enamel works were 
resumed July 18. “Business is much better 
and I believe the move is justified,” F. S 


Earnshaw, plant manager, said. 
Auto and Rubber Factories Busier 

Fifty-one major plants at Toledo, Ohio, 
mainly automotive, have added 1,281 workers 
Since July 1, according to their reports to the 
Merchants’ & Manufacturers’ Association. 
About 3,000 workers have been recalled in 
the last two weeks. This is the first large 
gain this year. Electric Auto-Lite Co. added 
ninety workers and now has 1,192 on _ its 
payroll. Willys-Overland Co. has added 
workers to take care of a 20 percent increase 
in production. 

The India Tire & Rubber Co., Akron, Ohio, 
has added 33 percent to its working force 
by adopting the 6-hour, 4 shift working plan. 
secent increase in production schedules has 
made it necessary to operate many depart- 
ments seven days a week. 

The Connecticut department of labor re- 
Ported that rubber factories in Naugatuck 


double shifts, with largest 


years. 


were operating 
payrolls in three 
Furniture Makers Are Starting Up 
Operations have been resumed on a full 
time basis, five days a week, at the factory 
of the Dent Furniture Corporation, Syracuse, 


N. Y., best known under its former title, 
Elgin A. Simonds Co., manufacturing high 
grade furniture. 


Approximately one hundred and fifty men 
went back to work at the Martin and the 
Hickory furniture companies late in May; 
both are units of the Hickory Chair Manu- 
facturing Co. 

Railroads Re-open Shops; Add Men 

New York, Chicago & St. Louis railroad 
today was permitted by the Interstate Com- 
merce Commission to borrow $700,000 from 
the Reconstruction Finance Corporation for 
three years to make additions and improve- 
ments to property. 

Chicago, Burlington & Quincy railroad has 
reopened its shops at Havelock, Neb., putting 
400 men back to work. 

Chicago & Northwestern has recalled about 


200 men at various points. 
Chicago, Burlington & Quincy has taken 
back 650 men at Aurora, III. 


At the car repair shop of the Great North- 
ern Railroad, St. Paul, Minn., 1,559 men re- 
turned to work on a full time basis, and 220 
will be added. President W. P. Kenney be- 
lieves excellent crop prospects indicate that 
there will be heavy tonnage to be moved. 


Cement, Radiator and Glass Plants 


Lehigh Portland Cement Co. has resumed 
operations at its plant at Newcastle, Pa., 
following a shutdown of several months. 
Three daily shifts of eight hours each have 


been started, and 150 men have returned to 
work. The plant has orders sufficient to 
maintain near capacity operations until late 
in the fall. 


Southwestern Portland Cement Co.’s plant 
at Osborn, Ohio (closed since March), has 
been reopened and will operate at 50 percent 
capacity. 

The American Radiator Co. announced that 
it would reopen its plant at Buffalo, N. Y., 
June 28, after a shutdown of more than two 
months, and would recall more than 250 em- 
ployees. 

Hazel-Atlas Glass Co.’s plant at Clarks- 
burg, W. Va., is operating at the highest rate 
since 1921, due to a large influx of orders. 
Two tanks were operated July 10 for the 


first time in eleven years. The company has 
sufficient business to operate about twenty- 
five turns at capacity. 

Peabody Coal Co. announces that operation 
of the Gayle strip mine north of Duquoin, 
Ill., will be resumed, with employment of 
eighty-five men. 

Textile Demand Is Growing 

The spinning mill of Boger & Crawford, at 
Lincolnton, is being operated on a day and 
night full-time schedule, while their mer- 
cerizing plant at Philadelphia is running on 
full time day schedule, with sufficient orders 
to maintain this basis through August. 

Sam Finkelstein & Co. (Inc.), Norfolk, Va., 
manufacturer of men’s clothing, will put 600 
persons to work the week beginning July 
18 and bring the capacity of the plant to full- 
time with a quota of 700 workers. Samuel 
Lyons, manager and orgarizer, said he be- 
lieved the raw material market had _ sta- 
bilized, and the next price movement will be 
upward. 

Several hundred workers returned to the 
DuPont Rayon plant June 27, when it re- 
sumed operations after being shut down for 
several months. 

More than 5,000 employees returned to 
work July 18 at the tobacco manufacturing 
plants around Richmond, Va. The following 
week, it was expected, 600 additional hands 
would be back, and about 500 more will be 
added in September, when the redrying plants 
open. 

Livestock Advance Cheers Farmers 


Missouri is half a billion dollars richer be- 
cause of the recent rise in live stock prices; 
and the beginning of the wheat movement 
has caused a big expansion in the number of 
Federal Reserve notes in eirculation. 

Northwest business men and farmers are 
optimistic because of the steady advance in 
hog and cattle prices over five weeks, bring- 
ing about a general betterment in conditions 

-while prospects for the grain crops are 
the best within the memory of most districts. 

Nebraskans are jubilant over the addition 
of millions of dollars to the value of their 
cattle and hogs; formerly bankrupt farmers, 
unable to pay mortgages, have been made 
solvent and they have become confident and 
optimistic. Between June 8 and July 11, 
market value of cattle and hogs within the 
State increased by over thirty-seven million 
dollars. 

Illinois Residential Building Gains 

June building permits issued for residen- 
tial building in forty-five Illinois cities were 
35.8 percent larger than May. 


By-Product Chemical Plant 


Resumes 


Crossett, ARK. July 18—The Crossett 
Chemical Co.’s plant has resumed operation 
after being closed for about two months. It 
manufactures acetic acid, also Royal Oak char- 
coal. The products are made from by-products 
of the Crossett Lumber Co. here. 
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Showing contrast between the present building and (inset) the old building of the Tum-a-Lum Lumber Co., Ellensburg, Wash. 
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ELLENSBURG, WaASH., July 15. moded structure formerly occupied. mand should be satisfied by show- ple brick faced mantel. The display believe 
Che contrast between the Ellens- The present layout is a modern ing full-sized samples in use. show window faces the public high- PF end abc 
burg branch of the Tum-a-Lum- merchandising plant, equipped to Accordingly, exterior of the build- way, and is used for showing sea- a heath 
Lumber Co. (headquarters of which render efficient service to the pub- ing, including roof, is divided into sonable goods. to the 
are in Walla Walla) as it was two lic, on all phases of its home build- sections that are constructed with The floor plan, shown in accom- — of box 
years ago—but little more than a ing problems. H. E. Mitchell is the various kinds and grades of sid- panying sketch, indicates the gen- mote tl 
plain, old lumber shed—and the the local manager. ing and roofing handled by the’ eral layout, which consists of a sons ir 
present modern and attractive local The management of the Tum-a- company, appropriately painted and — general office, comfortably furnished from tl 
quarters of the company, is most Lum company, from long experi- with the prices, clearly marked and supplied with plan books, sam- the pla 
striking. Some idea may be gained ence with the public, realized the thereon. The interior is equipped ples and other aids to the building Like 
from a glance at one of the accom- present demand for ocular demon- with display room showing modern public; a_ private office adjacent, fessions 
panying photographs, which shows _ stration of the materials that enter kitchen, dining room and living for the manager, with two display | \ cocl 
the present building, with an inset into the construction of the average room, with two fireplaces, one of rooms with the various fixtures F ample, 
below showing the old and out- home, and determined that that de- Colonial style, and the other a sim- tastefully decorated and_ plainly that \ 
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Elevations and floor plan showing the arrangement of displays in building of the Tum-a-Lum Lumber Co., Ellensburg, Wash. p they’ 
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priced ; all helping to constitute an 
efficient and practical sales office, 
serving also as a_ demonstration 
room for paint and hardware lines. 
The Tum-a-Lum Lumber Co. 
maintains an architectural service 
department at its headquarters in 
Walla Walla, where the building 
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problems originating at this point 
are handled. As Ellensburg is ad- 








jacent to wheat, lumbering, apple 
and coal sections these requests for 
service cover many phases of the 
huilding industry, including apple 
warehouses, wheat elevators, coal 
hins. schools and residences—the 
last named item making up the bulk 
of the service jobs. 

Visitors find here examples of al- 
most every type of interior finish, 


decorations and built-ins, such as = 


china 
folding 


cupboards, corner 
kitchen cabinets, 


corner 
closets, 


specs 








Interior display: Facade showing doors, windows, siding, shingles 
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tables, two types of ironing boards, 
and all the other items that appeal 
to the housewife. 

The reaction of the public has 
been gratifying, and will doubtless 
be reflected in the better times that 
lie ahead. This improvement has 
been not only a distinct addition to 
the town, but has resulted in a bet- 
ter appreciation of the function of 
an up-to-date lumber yard by the 
general public. Here any man or 
woman in the district may obtain 
valuable building information, with 
minimum expenditure of time. 

Ellensburg is a town of about 

6,000 population, situated in central 
Washington. It has a promising 

future, being the center of the Fed- 
eral reclamation project known as 
the Kittias development. It is also 
the seat of one of the State Normal 
schools. 











DAD AND DUNCAN: 


“Politics Are Bubbles on Deep Waters 
of Business,” Says Retailer to His Son 





DEAR DUNCAN: 

Now listen, big boy: Let’s not get all lathered 
up over politics. 

It's a great game and all that, and it keeps 
some folks from growing old. A few of us, 
believe it or not, haven't gone off the deep 
end about baseball, and now and then there’s 
a heathen who imagines that Schmeling refers 
to the ethical odor and not to the personnel 
of box fighting. So if Uncle Sam didn’t pro- 
mote these unpleasantries between the favorite 
sons from the bush leagues and the regulars 
from the big-time circuits, we might lose all 
the playfulness out of life. 

Like some other sports engaged in by pro- 
fessional amateurs, it isn't exactly spontaneous. 
\ cock-eyed orator at a convention, for ex- 
ample, gets stung all at once by the inspiration 
that Mr. Statesman Whoozis is a Plumed 
Knight and otherwise endowed to be the party’s 
White Hope. Nobody had thought of that 
before. But as the inspired spellbinder fights 
his way to the platform, picks out the biggest 
mike and shatters the national quiet with his 
bellows of discovery, fourteen brass bands out 
in the wings are cocked and primed, and enough 
lithographs of Mr. Statesman Whoozis to 


choke a blast furnace are ready to do a bar- 
rage from the rafters. Perhaps just a coimct- 
dence. But some experience in running the 


county fair suggests the unworthy thought that 
there isn’t anything accidental about a brass 
hand and a carload of pictures. Accidents of 
that kind are about as coincidental as taxes. 

It's just part of the rules; and half the fun 

of radio politics would be gone if we couldn't 
thrill to the howls of statesmanship and get 
all gooseflesh with the surprised announcer who 
stutters his amazement over the events which 
are coming off according to the typewritten 
schedule which he holds in his hand. 
_ As a party man, with your first vote advanc- 
Ing toward you, go right ahead and have the 
hottest partisan fish-fry you can manage. But 
as a dawning light of the retail lumber indus- 
try, don't shove in your whole stack of busi- 
less Judgment on a political busted flush. 

Far be it from me to say that no politician 
knows anything about mercantile and industrial 
welfare. But I’ve got a bent nickel that says 
the statesman who knows most about this rela- 
tionship has the least to say out loud and 
trusts most to natural processes in the laud- 
able effort to make business sit up and take 
nourishment. Of course the others let out pro- 
found shouts about what they are going to do 
to make everybody rich; but if you take a hard 
look at these so-called programs you'll find 
they're admirably fitted to get deserving Re- 


publicrats elected to office but are not so good 
for lifting trade out of the mud. No, sir! 
These noisy lads run rapidly in all directions; 
for one direction must be the right one, and then 
they can say they told us so. And then just 
to clinch their title to peerless leadership, in 
an era of economic disorder, they jump onto 
each other’s hats and give three whoops for 
beer. 

The difference between the statesmen and the 
politicians is just about this: The statesman 
knows a good bit about the job and _ trusts 
largely to natural processes to get us out of 
the slough. The politician doesn’t know any- 
thing about it, vells his head off, reaches for 
an office, endorses business recovery cordially, 
throws up a geyser of mud and hopes that 
something will happen in his favor. After all, 
this is better than a poke in the eye: for we 
business men will have fewer political monkey 
wrenches to pick out of the machinery. The 
statesmen will help us quietly, and the politi- 
cians will be too much engrossed in their war 
dance to do much damage. 

These natural processes have gone farther 
than some of us, in our impatience, are able 
to see. One of the first things that had to be 
done was for a good many millions of Amer- 
icans to pay the personal debts that were piled 





up in the joyous process of living beyond in- 
come. I don’t know how they’ve done it, but 
all reports indicate that they have. There are 
plenty of public and semi-public debts left yet; 
but old James Private Citizen has actually 
done a marvelous job of getting himself even 
with the boards. 

The next thing is to persuade people who 
have money that isn’t working to buy the 
things they really need and that they can af- 
ford. Don't imagine for a deluded minute that 
the mill-run of politicians are going to be good 
at restoring mercantile confidence. In days of 
affluence your politician sticks on taxes and ex- 
pands the government; and in days of adver- 
sity he sticks on more taxes to maintain these 
services and to pay these public salaries. This 
business of showing the public that it has al- 
ready brought forth enough fruits meet for re- 
pentance will have to be done by business men. 

So knock along at the game of skinning the 
cpposition if you find that funny; but don’t for- 
get that politics are the bubbles on the surface 
and that the waters of business run deep. You're 
going to do your best service to the country 
this year as a working business man, and not 
as a fabricator of baloney. 

I guess that will be about all for this time 
from your affectionate Dap 


An Angle to the Art of Salesmanship 


In a recent issue, the AMERICAN LUMBERMAN 
printed a story about the experience of an auto- 
mobile salesman who was given a sum of money 
and told to visit the filling stations, making a 
small purchase at each, and report on whether 
or not he was solicited to buy anything other 
than what he asked for. He was authorized 
to buy up to a certain amount, but after mak- 
ing his rounds returned intact almost the entire 
amount of money given to him, because so few 
salesmen had taken the trouble to inquire 
whether or not something else might be needed. 
From Kansas come two more interesting stories 
of a similar nature, as follows: 

The Wichita Chamber of Commerce re- 
cently conducted a little experiment. Ten 
men were given $10 each with the following 
instructions: “Go to some Wichita and 
make a trifling purchase of 50 cents or less. 
If the clerk offers to sell you anything else, 
buy it regardless of what it is and continue 


store 


to buy whatever is suggested until your $10 
is gone.” 

At the end of the day, the ten men brought 
back $94.60 of 
Which 


which they 
ten Wichita 


with 
that 


the $100 


started! means 


clerks with a wide open chance to sell a hun- 
dred dollars’ worth of goods merely for the 
asking managed to get an average of 54c 
upiece. 

And here is the other story: 

A’ life and fire insurance salesman in the 
small town of Iola (population 7,500) who 


has been scareely able to do business enough 
to pay his office rent for a number of months, 
suddenly had a bright idea. It wasn’t such 
a terribly bright idea at that. It was noth- 
ing more than a new conviction that people 
need insurance more now than ever before, 
but that they might need a different program 
of insurance than they had been carrying in 


1929. Inspired with this idea the man put 
his ratebook in his pocket and started out, 
up ome street and down another, then out 
into the country among the farmers with 
their 10-cent eggs and their 25-cent wheat. 
He called on fifteen people a day where he 
had been calling on three or four. He found 
out their problems, told them what they 


ought to have and sold it to them—collecting 
eash with the order. In a single week that 
man earned $525 for himself in commissions. 


And he did not earn it in one or two big 
premiums, but in fifteen or twenty relatively 
small ones, 
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REALM OF THE RETAILER 


Corn-Belt Dealers Study General Finance 


Much Wealth Remaining in Agricultural States—Banks Solvent But 
Limited in Service by Circumstances—Some Attractive Displays 


C. W. Chapman, the veteran 
Jumberman who is head of the 
Cc. W. Chapman Lumber Co., 
Waterloo, Iowa, told us that 


there is real money in the Hawk- 
eye State. 

“Towa people,” he said, 
far from being broke. 


“are 
This 


L 


We've at- 
and all that 


present situation. 
tended to deflation, 
trouble is behind us. We've shed 
the barnacles. We've taken the 
water out of capital values. To 
go further in that direction 
would be to destroy and not to 
help. Perhaps there are two 





Display and guide signs point to the location of the office and plant of 


the C. W. Chapman Lumber Co. at Waterloo, Iowa. 


Here also are shown 


a lattice fence and portable farm building 


money isn’t doing as good work 
as money ought to do, but that’s 
not veculiar to this State. In 
any highly organized country, 
money must flow steadily from 
industry to industry, creating in 
each one the goods and services 
needed locally. That it isn’t do- 
ing so here is due to dislocation 
in the industrial and commercial 
circle, and when such disloca- 
tions break the circuit some- 
where it is just as though the 
money didn’t exist. Maybe some 
of it is hoarded in the common 
meaning of the word; but more 
is lying idle on deposit in banks. 
But the big difference between 
a community like Iowa and one 
that really is broke is that when 
the dislocation is corrected Iowa 
will have a vast amount of 
money and credit ready to go to 
work. The State probably has 
as much real cash and credit per 
capita as any part of the coun- 
try and more than most. It isn’t 
evenly distributed, and _ those 
who have it are either afraid to 
use it or can’t, under present 
circumstances, find — profitable 
uses for it 


Deflation Accomplished 


“Towa has dome about all it 
ean do and certainly all that 
needs to be done to meet the 


reasons why this reorganization 
work has not shown speedier re- 
sults. The first is that we’re tied 
up with the rest of the country 
and the world and can’t go at 
full speed until our neighbors in 
other States and other countries 
get fully reorganized, too. The 
other is that people have been 
shaken so much that they lack 
confidence in the completeness 
and soundness of reorganization. 


Out here in the Corn Belt, as I 
see it, the chief remaining dis- 
location is this lack of confi- 


dence. The business machinery 
is in good shape, but people lack 
the faith to turn on the power 


and to set it at work. 


“For some time now the bank 
failures have been at a mini- 
mum. In fact there seems to be 
confidence in the solvency of 
banks. No one can know how 
much money is in safety deposit 
boxes or old sox, but there seems 
to be a general impression that 
the amount is’ diminishing. 
Banks have been slow about 
making loans, for two reasons. 
In the first place they still have 
to guard against flurries of with- 
drawal by keeping large sums of 
cash, and in the second place 
until the general machinery of 
business gets into motion it isn’t 
easy to find many borrowers who 


have a clear chance to use loans 
in such a way that they can 
make money on them. Earning 
power is the big question in re- 
gard to a bank loan. Deposit 
banks are not the institutions to 
make long-term capital loans, 
and operating loans of the right 
sort won’t be in demand until 
business begins to gather speed. 


Farmers Have Done Their 
Stuff 

“Some of our eastern friends 
forget that Iowa agriculture has 
had this depression, not for less 
than three years but for more 
than ten. Nver since the big 
slide that came soon after the 
World War, farm prices have 
been declining. Farm capital 
values have declined with them; 
until at the present time they’re 
too low even to match general 
depression levels. We can’t go 
farther in that direction. But 
whatever else may be said about 
this period, it isn’t artificially 
maintained farm values that are 
prolonging the depression. We're 
tied up with the industrialists, 
and until they put more men to 
work and make a market for our 
food products the prices of these 
products will probably not be 
much better. Iowa farmers have 


done their stuff. With butter re- 
at 15 cents a 


tailing out here 





The Schubert Lumber Co., of Waterloo, Iowa, in an attractive sales room, 
displays paint, mechanics tools, garden furniture and building materials. 
The exterior is painted very effectively in green with orange trimming 








pound and corn bringing legs 
than 20 cents a bushel, it isn’t 
the farmer who is hampering in. 
dustry. He can’t help himself, 
Until he has more income he 
can’t buy more manufactured 
goods.” e 
Mr. Chapman made the state 
ment that we hear everywhere 
out there, that if farm products 
began to strengthen in price in 
such a way as to give confidence § 
of an approaching recovery, | 
farmers would at once begin buy- 
ing lumber. There is an enor. 
mous potential market in the 
country districts, merely waiting 
for something that can be used 


se 


for money. Waterloo is doing 
a little new building, but not 
much. Prospects who want new 


houses can not borrow the mar- 
gin over and above the savings 
they have in hand; but this is 
a temporary situation, centering 
in enforced banking and build: 
ing and loan practice. It would 
change very rapidly if general 
conditions began to shift toward ; 
recovery. 





This Yard Believes in Signs 


The Chapman yard in Water: | 


loo is on the river front, at the | 
end of the street. The yard it- | 


self has a huge sign, visible from | 
the river bridges, and neighbor- 
ing streets have big and attrac- 
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tive signs indicating the location 
of the office. At the time of our 
yisit yard men were putting up 
some of these signs. The one 
shown in the accompanying pho- 
tograph combines directions with 
the display of lattice and a port- 
able farm building. 

The Schubert Lumber Co. has 
an unusually attractive sales 
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We talked with a yard man as 
we were taking the photograph, 
and he mentioned the fact that 
a good many customers are bent 
upon buying cheap lumber. This 
is a new development in Iowa, at 
least as a general thing. Iowans 
have grown up on the idea of 
high grade stock. It is only the 
general forcing down of farm 
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View of the attractive lobby in the office of Dunkelberg-Leeper & Co. at 
Waterloo, lowa, where displays of trellises and garden furniture etc. are 
shown 


reom where paint, mechanics’ 
tools, screens, garden furniture 
and various building materials 
are on display. This room is 
full of light; something of espe- 
cial value in a display room and 
that sometimes is not always 
planned for in a display. We 
venture to say that ample light 
doubles the selling power of a 
display. Another important fea- 
ture that is conspicuous here is 
basic order. Put stock in order, 
with those articles displayed to- 
gether that naturally go together 
in the customer’s interest, and it 
is possible to display twice the 
number of articles without creat- 
ing the feeling of jumbled, hap- 
hazard and overcrowded messes. 
There is a dignity and appeal in 
good order that helps make 
sales; something that is lacking 
when articles are piled on top 
of each other or shoved into dis- 
orderly corners. 


High Grade or Low Grade 
Stock? 


The accompanying photograph, 
taken on a rainy day, does not 
do justice to the green siding, 
trimmed in orange. It is an at- 
tractive and workman-like office. 
The Realm visited this yard 
some years ago, soon after the 
late Clyde Schubert had opened 
the yard. Harry Simon is ad- 
ministrator of the estate, and the 
yard will be continued. In this 
office we heard the usual stories 
of difficult building loans and of 
some auction competition. 








prices that has made the differ- 
ence. To meet this demand the 
yard has added some little low 
grade dimension, which it offers 
to customers when that is neces- 
sary. My impression is that not 
so many buy after they have 
looked it over; although a few 
of them do. But if the stock 
were not there, the customer 
would go elsewhere to look for 
it, and usually, after seeing it, 
he would change his mind and 
buy better grades. But at that 
this material is well manufac- 
tured, with eased edges and all 
that stuff. The unfortunate part 
of this low grade idea, of course, 
is that the stuff splits, takes to 
dry rot with enthusiasm and 
sometimes for no apparent rea- 
son just falls to pieces as it is 
being handled. Customers get 
warned about it but unfortun- 
ately not all of them take the 
warning seriously. It’s all right 
for very temporary structures; 
but for permanent buildings it’s 
likely to be a disaster. 
Speaking of auction competi- 
tion recalls a heartening story 
heard recently; one we could 
wish were more usual. A cus- 
tomer was pursued by a dealer 
with an offer of cut prices. The 
buyer had not been trying to 
play one dealer against another, 
but, had shopped around in an 
effort to find out what yard 
prices were. “I- can’t buy of 
you,” he said bluntly. “I don’t 
know why you didn’t offer me 
this low price the first time I 


called; for if you can offer it now 
you could have offered it then. 
It looks as though your first 
price was too high, and I have 


no confidence that this price 
really is low, considering qual- 
ity. I can’t buy where I don’t 


have confidence.” 


An Unusual Office 


Dunkelberg-Leeper & Co. have 
a down-town yard, near the Rus- 
sell-Lamson Hotel. This office, 
too, has a highly attractive 
lobby with striking displays of 
trellises and garden furniture. 
The order desk is set in what 
at first glance is the exterior of 
a house, showing siding, sec- 
tions of roof and a couple of fine 
front doors. 

S. G. Moore, who is an ac- 
counting and finance expert and 
who is associated with the firm, 
commented on the changed sta- 
tus of banking and finance since 
he has been engaged in the ium- 
ber business. 

“Years ago,” he said, “we had 
a yard on the other side of the 
street. Like all lumber yards in 
those days we did business on 
borrowed money, gotten from the 
banks. Often, towards the end 
of the building season, we’d have 
borrowings running up toward 
four times the capital of the 
business. When the season got 
well under way we'd borrow to 
fill out the stock, and sales went 
rapidly in those days. We'd con- 
tinue to borrow. Then in the 
fall when houses were finished 
up, our contractors would collect 
in what was due them, the cus- 
tomers who had bought direct 
would complete the financing of 


their houses, and then we'd get 
paid. We'd then take up our 
notes. Everybody was satisfied. 
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of twelve or fourteen millions. 
Each bank had five or six em- 


ployees. People put their sur- 
plus money in the banks, either 
in savings or checking accounts, 
and left it there. If they needed 
it in their business they’d use it; 
but otherwise it stayed in the 
banks, and the banks would in- 
vest it for themselves in various 
securities. 


Changed Character of Banks 


“But the war came along with 
its big Liberty Loan drives. Peo- 
ple found they could get together 
big sums of money to buy bonds, 
and these bonds brought in fair 
interest returns. So it occurred 
to them that something was go- 
ing on they’d overlooked. They 
continued to buy securities of 
one kind or other, and instead 
of leaving large sums in the 
banks they’d borrow to carry 
them over periods when they 
were waiting for payments. This 
meant that the banks, instead of 
investing deposit money for 
bonds and securities carried in 
the bank’s portfolio and bring- 
ing interest to the bank itself, 
became money changers and 
service agencies. They bought 
securities for their customers 
and not for themselves. Water- 
loo is much bigger than it was 
in the days of those eight banks, 
but now the city has two banks 
with deposits of perhaps a 
couple of millions each. instead 
of having five or six employees 
each, they have probably three 
times that many. 

“So the reluctance of banks to 
loan money isn’t anything they 
can help. While the city is much 
richer than it was, total deposits 
are much less, and, of course, de- 
posits are the basis of loans. A 
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A shop equipped with power saws makes it possible for H. C. Light & 
Son, of Brooklyn, Iowa, to cut framing lumber and build colony houses 
etc. for farm customers 


The banks made money, and we 
made money. 

“But gradually this has 
changed. In fact, it changed so 
gradually that nobody realized it 
until the depression came along. 
Banks have changed in charac- 
ter, through no fault of their 
own. I imagine it was the war 
that worked the change. I can 
remember when there were eight 
banks in this city, with deposits 


deposit bank, even when the law 
permits, can’t make many Capi- 
tal loans, and the depression has 
made necessary a good deal of 
care in making operating loans. 
A banker now feels his chief 
anxiety not so much about the 
value’ of collateral put up as 
about the immediate earning 
power of the borrower. If the 
borrower can’t show plausibly 
that he can make a profit on the 
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use of the money, in addition to 
the interest, and that the trans- 
action will be completed so the 
capital will be repaid within the 


trying. 
manager 


agreed time, the bank isn’t in- 
terested. They don’t want any the 
more frozen assets, and assets 


freeze pretty easily these days.” 
Some Current Sales ai 

H. W. Brown, of the Shepherd 
Lumber Co., said he had sold two 
jobs that morning. One was a 
root beer stand, and the other 
was a country clubhouse for the 
Waterloo medical 
The local doctors were putting 
up this house in a stretch of 
woods, where they can get away 
now and then to lounge and in- 
vite their souls and forget about 
aches and biliousness. It’s a nice 
little job. Mr. Brown had gone 
along with a load or two, 
where the house was being built, 
and the heavy rain had made the 


association 


to see 


woods no place for a truck. But 
a little mud is no barrier to de- 
liveries of goods; not in these 
days. 

Mr. Brown says that at the 
time there seem to be few new 
roofs going on; so few in fact 
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that even the itinerants are not’ by 
N. J. Tiedemann is the 
of this 

The Realm will hope, when the 
weather is less difficult, to 
Waterloo dealers 
this little trip. 

H. C. Light & Son, in Brook- 
Iowa, 
built some 


Des Moines. 
company. 
bought the plant 
see 


missed on ings. 


have an 
five 


attractive 
years 


ago 





Part of the display of farm portables made by the Fullerton Lumber Co., 
of Brooklyn, Iowa, in which it has built up a great trade 


the Stokely Lumber Co., of 
The Lights, 
have long been in business here, 
when 
Stokelys rearranged their hold- 
This yard handles grain 
and coal as well as building ma- 
terials, and at times they take 
building contracts. A shop makes 
it possible to do much cutting of 


July 23, 1939 


framing lumber on the power 
saws, and not long ago this com. 
pany built a motor camp for 4 
customer, against outside compe. 
tition of fabricated materia] py 
framing the little buildings in 
this shop. The company algo | 
builds a good many colony 
houses and the like for farm cus. 
tomers. E. C. Light tells us that 
there is no special scarcity of 
building money. The scarcity jg 
new building projects. Even jy 
active seasons it is usually pos. 
sible to get needed loans from J 
local capitalists. 

The Fullerton Lumber Co., of 
Minneapolis, has a branch yard 
in Brooklyn that has built up a 
great trade in colony houses and 
other portables. It has a long 
framework along a sidewalk {or 
the storage and display of these 
buildings. Saies have not heen 
so brisk this spring; but the 
trade is just dormant, and a re. 
turn of easier times will set 
these buildings to selling again 
at a great rate. They are one 
cf the most immediately profit- 
able of farm capital  invest- 
ments; at least when hogs bring 
any kind of prices. 


who 


the 
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Dealer’s Display Awarded First Prize 


San Antonio, TEX., July 18.—At the Build- 
ers’ Exposition and Home Show, recently held 
in this city, the exhibit which attracted the most 
attention, and which was awarded first prize, 
was that of the Alamo Lumber Co. The ac- 
companying photographs will serve to convey 
some idea of this very attractive and instructive 
display of home finishing materials and acces- 
sories. 

The display was planned to carry out the 
colenial or early American architectural theme. 
The exhibit was divided into two sections, one 
representing an interior, and following out the 
early American idea throughout, while the other 
section was an exterior, with wall construction 
of colonial siding, and the roof finished with 
wood shingles. The feature that attracted the 
most attention was the display of early Ameri- 
can knotty pine and oak. One of the photo- 
graphs shows the knotty pine wall paneling. 


weg ee io 





In that picture also will be noted an attractive 
miniature model home of colonial construction, 
with white picket fence and all accessories ; this 
display being designed to represent a miniature 
suburban home, complete in every detail, even 
with lights in the house and a tiny automobile 
on the driveway, while a final touch of realism 
was given by the presence of live chickens in 
the chicken yard. 

To the left of the knotty pine exhibit were 
displayed panels of flooring, featuring the early 
\merican fumed oak, and also hardware de- 
signs of that period. 

The exterior section of the display, separated 
from the early American exhibit by the minia- 
ture home exhibit just described, was featured 
by a section of the exterior side wall of a 
modern home, with wall construction of colonial 
siding, and the roof covered with wood shingles, 
while a window with bright colored awning 





The early American knotty pine display, also showing the miniature 
model of a suburban home 





an artificial lawn on which was displayed a 
complete line of lawn furniture, while around 
the outer edges were arranged other items, in- 
cluding a selection of doors, mounted for easy 
inspection. 

Altogether, this display did great credit to 
the Alamo Lumber Co. and to Alex R. Thomas, 
manager of the company’s city yard, who was 
justly proud of the recognition accorded by 
awarding cf first prize to this display. 








SURPLUS FREIGHT CARS of Class I railroads 
on June 14 totaled 757,419 available in good} 
repair, an increase of 6,845 over May 31. Coal 
car surplus was 300,934, increased 4,365; box] 
car, 383,931, up 3,404: stock car, 31,349, uf 
refrigerator cars declined 


7 
imparted an added touch of reality. In front 
of this representation of a home exterior was 


ee 


128, but surplus of 
13,349, 


1,217 to 





This portion of the display featured a section of side wall and rool © 


of a modern home 
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Retailers Round Table 

















Visible Pricing Makes It Easy 
to Buy 


That even in dullest times, when business is 
slack and money scarce, the lumber and build- 
ing material dealer can still record a quite 
satisfactory volume, is the belief of C. FE. Sny- 
der, merchandising counselor of Chicago Paint 
Works. To do this, though, the dealer may 
have to do things in a little different way than 
that to which the average dealer has been ac- 
customed. “Make it easy for people to buy” is 
Mr. Snyder’s advice and, following this thought, 
he says: 

No one really likes to be sold. 
to have the satisfaction of 
pought something. 


We all like 
feeling that we 
Especially during times 





like this, people do not want to spend their 
money when they are stretching their com- 
modities to the exhaustion point before re- 
placing. They realize 
a that they can stop 
buying for a time—but 
they can never stop 
consuming. So when 


they enter your place, 
in order to make it 


easy for them to buy, 





Cc. E. SNYDER, 
Chicago; 
Merchandising 
Counselor 





price-card every item 
If you have a thousand 
price cards through- 
| out your yard you 
have a thousand silent 
salesmen working for 
you every minute of 
the day. 
- Many retailers think 
that if places a 
e card on an item the price must be low, 
or it must be a special price. This theory 
is entirely wrong. I have thousands of 
people buy thousands of items in chain 
stores because they were priced and it was 
made for them to buy; they were not 
high-pressured; they were not being sold 
anything; they were just having a good time 





one 


price 


seen 


easy 


buying, because every one likes to spend his 
money and buy, and no one likes to be sold. 
Make it easy for people to buy today, and 
they will. . 

I have seen customers on their way out 
after making their purchase, stop at a 
counter where items were displayed and 
price-carded, stand there and examine the 


item carefully and be approached by a sales- 
man, Who explained the talking points of the 
item and in a minute sold it. Whereas if the 
item had not been price-carded the customer 
would not have stopped to examine it. Al- 
Ways remember that a prospect is not a 
buyer until after he learns the price. 

I have visited several lumber yards where 
I have price-carded every item in the yard— 
every pile of lumber, roofing, shingles, cement 
or can of paint, and have seen many custom- 
ers walk in and buy more than they intended 
to, because it was easy for them to buy, just 


as it is in the chain stores. The price cards 
are 12x12 inches bright yellow card-board, 
with black lettering and red price figures; 


outstanding, so they can be seen from a dis- 
tance; creating a real price atmosphere, and 
really no cut prices anywhere. Then there 
are other cards that hang in well spotted 
Places calling attention to such items as nails, 
hardware, glass, coal, and any specials that 
may be offered for quick clearance. 

_Price-carding merchandise does two things: 
First, it makes it easy for people to buy; and, 
second, it builds confidence in the consumer's 


mind. If the merchandise the customer is 
about to purchase is priced he knows that the 
man ahead of him paid the printed price, 
he will have to, and the man who follows will 
pay the same price. When the mail-order 
house or chain store sets a price card on an 
item, that is the price everyone must pay; 
they do not cut prices to anyone. The con- 
sumer knows this, and buys with confidence. 
In this manner they build confidence and also 
make it easy for customers to buy. 





Acquires Another Yard 


Oneonta, N. Y., July 18.—On July 1 the 
Briggs Lumber Co. (Inc.), of this city, added 
to its group of yards in central New York the 
Van Auken Lumber Co. (Inc.), of Cobleskill. 
For the last nine years, Roscoe C. Briggs has 
been associated with Maynard K. Van Deusen 
in the ownership of the Cobleskill yard. Mr. 
Van Deusen now will return to the practice of 
law in Cobleskill, and Joseph J. Buckley has 
been made manager of the yard. With the 
acquisition of this yard in Cobleskill, the Briggs 
Lumber Co. has a group of five yards in central 
New York, the other four being at Oneonta, 
Sharon Springs, Norwich, and Afton. The 
Cobleskill yard hereafter will be operated under 
the name of the Briggs Lumber Co. (Inc.). 





Of Interest to Sellers of 
Ready-Mixed Concrete 


The New Jersey Mason Material Dealers’ 
Association in a recent bulletin warns its mem- 
bers that anyone operating a concrete plant for 
the purpose of supplying ready-mixed concrete, 
and who transports the mixed concrete to the 
job in a trucking agitator with a closed drum 
is subject to a royalty to be paid to the Powell 
Co., Philadelphia, unless the claims of that com- 
pany, under its patents, can be controverted. 
The Powell patent lists seven claims, among 
them being: 

1. Mixing the ingredients of concrete into a 











A rather convenient method of 
handling the various styles and widths 
of screen wire carried in stock has been 
worked out by the management of the 
E. K. Wood Lumber Co., Long Beach, 
Calif. It consists of two 4x8 uprights 
fastened to the wall. They are 12 feet 
high and are placed about five feet 
apart. Thirteen notches were cut in 
the front edge, into which were 
dropped 5-foot lengths of inch galvan- 
ized pipe. The rolls of netting are 
slipped onto the pipes; some carry one 
roll, if the roll is wide, while others 
hold two rolls, if they are narrow. Cus- 
tomers standing in front of the. display 
may readily select the width and style 
of screening desired, whereupon the 
salesman pulls on the loose end, meas- 
ures off the desired amount, and cuts. 














wet flowable mixture in an amount equal to a 
plurality of batches at a locality prior to trans- 
portation thereof. 


2. Transportation of the wet flowable mix- 
ture in batches while protecting the same from 
the air and stirring the same during transporta- 
tion to condition the batches and prevent setting 
thereof. 

This information may be of interest to some 
readers of the AMERICAN LUMBERMAN  inas- 
much as some concerns combining the handling 
of lumber and building materials are reported 
to have equipped themselves to supply concrete 
ready-mixed. 





"Spend for the Home" 


The accompanying illustration shows how 
Arthur E. Hrobsky, retail lumber dealer at 
Lyons, Wis., is keeping the attention of his 
community focused on the slogan “Spend For 
The Home,” by the use 
of attractive signs, 
placed in strategic posi- 
tions. The signs con- 
sist of a panel of ply- 
wood, with an attractive 
home cut out in outline 
at the top, mounted on 
a frame supported by 
uprights. The signs are 
double-faced — the same 
on both sides. The 
finished panels are in- 
serted in grooves 6- 
inch wide by 1. inch 
deep cut longitudinally 
in four-by-fours, 12 to 
14 feet long. Dealers 
in other communities — 
desiring to do some ad- 
vertising along the same line will be interested 
to know that Mr. Hrobsky is in position to 
supply these panels, imprinted with dealer's 
name, in quantities of 5 to 100, at prices grad- 
uated according to the number wanted. 
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Large Amount of Work Results 
From Campaign 


Sr. Croup, Minn., July 18—B. F. Carter, 
secretary of the Chamber of Commerce, reports 
that a large proportion of the cards returned 
reporting work actually completed in connection 
with the campaign for home modernization and 
employment conducted a few weeks ago, in- 
dicate that the signers really made larger ex- 
penditures than they pledged themselves to do 
at time of the drive. 

“These final reports are slow in coming in,” 
said Mr. Carter, “and we are unable at this time 
to estimate complete results to date. It is evi- 
dent, however, that-there has been unusual ac- 
tivity in the remodeling and minor repairs of 
homes, as well as reroofing, painting and im- 
provement of the grounds. An increase in 
purchases of new appliances and home furnish- 
ings also has been indicated. Building of new 
homes was not pledged except in a few in- 
stances, and this class of work has been much 
below normal, due to nation-wide economic con- 
ditions. In addition to the tangible results, we 
feel assured that the psychological effect has 
been beneficial, through the development of a 
more optimistic spirit in the community.” 

The campaign closed with the quota of $500,- 
000 in new work slightly exceeded, and sub- 
sequent pledges of new construction by large 
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institutions increased the total to $837,000. The 
total number of pledges made was 862. Of 
these, seven pledges represented expenditures 
of $613,000 in large projects of construction 
and improvement; the remaining 855 included 
the smaller pledges of business men, property 
owners and others, totaling $223,500. It was 
felt that for a city of 21,000 people this was 
an excellent record. 

One of the prime movers in the campaign, 
who gave his time and services unstintingly 
thereto, was J. M. Dobson, of the J. F. An- 
derson Lumber Co., chairman of the Chamber 
of Commerce home modernization committee. 
Other local lumber concerns supporting and co- 
operating in the campaign were the Central 
Lumber Co., Mathew Hall Lumber Co., North- 
land Lumber & Fuel Co., and Robertson Lum- 
ber Co. 


Safety Hint 


National 





\ bulletin of the 
(Inc.) says: 


Safety Council 


“To facilitate the handling of lumber from 
cars, especially where it is to be moved some 
distance from the car, gravity roller conveyors 
are often used. A hazard exists in connection 
with this equipment due to the fact that the 
man on the receiving end, if standing directly 
in line with the conveyor, may be struck by the 
stock in its descent. A metal barrier installed 
at the end of the conveyor serves to stop the 
stock, but creates an additional hazard if the 
worker should leave his fingers on the inside of 
the barrier where they may be struck by de- 
scending stock. Men should be instructed to 
stand at the side of the conveyor and take the 
stock from the side rather than from the end. 
This will minimize the possibility of the acci- 
dents described.” 





An Economical Corn Crib 


With a bumper corn crop in prospect, the 
price of corn about the lowest in history, and 
the price of hogs and cattle advancing, it seems 
certain that farmers to a greater extent than 
ever before will store their corn on the farms 
rather than rush it to market. In preparing 
himself to meet this need of the farmer, the 
enterprising retail lumber and building material 
dealer will find an opportunity for increasing 
the volume of his business and at the same time 
rendering a helpful service to his farm trade. 
To meet this need two well known Illinois man- 
ufacturing concerns are turning out portable 
corn cribs that are proving popular. 

The Illinois Wire & Manufacturing Co., of 
Joliet, Ill., is recommending that dealers be pre- 
pared to supply the trade with sectional port- 
able silos, cribs and bins which are supplied in 
from one to six sections. These sectional, port- 
able silos, cribs and bins are constructed of 
wood and metal, much on the order of the 
woven picket fencing that has become so popu- 
lar. Because they are inexpensive and quickly 
and easily erected, dealers should find this port- 
able storage easy to sell to their farm trade. 
The Illinois Wire & Manufacturing Co. has 
branches at Lufkin, Tex.; Buffalo, N. Y. 
Council Bluffs, lowa; and Minneapolis, Minn., 
thus being within easy reach of dealers in all 
of the important grain growing sections. 

Another company that is prepared to co- 
operate with lumber and building material deal- 
ers in serving farmers in this emergency is the 
Mattson Wire & Manufacturing Co., of Joliet, 
Ill., with branches in St. Paul, Minn., and 
Manchester, Iowa. Thousands of farmers 
throughout the country already are familiar 
with, and are using with profit, the Mattson 
portable corn cribs. These portable corn cribs 
and grain bins are easily erected, are conven- 
iently portable, and wherever they have been 
put into service have proved immensely popular 
with the farmers. The Mattson Wire & Manu- 
facturing Co. markets this product through re- 
tail lumber and building material dealers, and 
this line affords an unusually attractive oppor- 
tunity for dealers in the grain growing sections 
of the country. 





AMERICAN LUMBERMAN 


Remodels Yard in Preparation 


for Better Times 


The C. W. Chapman Lumber Co., with head- 
quarters at Waterloo, Iowa, has been rebuild- 
ing its yard at Tama. This company has taken 
advantage of the times to make extensive re- 
pairs and remodelings 
at several of its plants. 
Local mechanics are 
glad to get the work, 
and such _ rebuilding 
serves to encourage lo- 
cal customers to con- 
sider their own needs. 

When an AMERICAN 
LUMBERMAN _ represen- 
tative called recently he 








F. L. EVANS, 
Tama, Iowa; 


Manages Yard 





found F. L. Evans, lo- 
cal manager, busy rear- 
ranging stock. The 
main shed has _ been 
raised and a new foun- 
dation placed under it, 
and the framework has 





been re-braced. A new 
office is being added, 
with central heating, 
sales and sash rooms, 


front built. 

It’s a good time for such work,” Mr. Evans 
said. “Naturally in these times the trade is not 
so heavy, so we can take care of sales even 
when we're torn up. I think our example is 
having some effect; for we’ve sold quite a bit of 


and private office, and a new 








An Indian wickiup near Tama, Iowa 


material for repairs and remodelings since we 
started our own work. Recently the market 
prices of hogs and cattle has shown advances 
not as much as we'd like to see, but it had an 
immediate effect in bringing in farm customers.” 

This, I think, rather proves the prediction 
Mr. Chapman has been making that any in- 








Yard of the C. W. Chapman Lumber Co., Tama, Iowa, in process of 


modernization 
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crease in the price of farm produce would set 
farmers to fixing up their buildings. There’, 
a big farm market waiting for a turn of the 
times, for the depression has been with miq. 
western farmers for more than ten years; and 
during that time no more country building has 
been done than seemed absolutely necessary, 
We're counting on the turn, and we'll be pre. 
pared for it with an improved yard.” 

Tama has quite a settlement of real natiye 
Americans ; Indians of the Sacs and Foxes and 
of the Winnebago tribes. This is not a reser. 
vation in the usual sense of the word, for the 
Indians own their lands, pay taxes and sup- 
port themselves. The federal government dogs 








have an Indian agent and provides a school and 7 


some other services. Mr. Evans says these red 
citizens buy some lumber. For many years 
they lived chiefly in wickiups; but some years 
ago an epidemic ran through the settlement; 
and under the encouragement of the govern- 
ment the Indians destroyed their traditional 
shelters and built many small houses. A person 
driving through the settlement sees occasional 
wickiups which stand near the frame houses: 
and these shelters are used in summer. The 
Indians are farmers and are quite thrifty. 





Home Inspection Service Is 


Offered Home Owners 


DeKacs, Itv., July 18.—In this city of homes, | 


whose citizens have responded nobly to all the 
various welfare and employment drives, includ- 
ing that recently staged under the auspices of 
the American Legion which resulted in some 
$30,000 worth of work being pledged, there has 
been launched a plan which has novel features, 
and which promises to have good results. 


This new campaign, if it may be called that, 7 


hinges on the idea of creating work by getting 
all home owners, or as many as possible, to 
have their homes inspected, with a view to 
finding out what repairs or improvements can 
be made to good economic advantage, as well 
as uncovering any odd jobs that can be listed, 
thus carrying out and conserving, as: far as pos- 
sible, the results of the previous campaign. 

To this end, the DeKalb Home Inspection 
Service has come into being. It must not be 
thought, however, that this is a pretentious or- 
ganization or committee—in fact. it really is 
little more than a telephone number—or rather, 
two numbers—just to provide a focus for the 
plan. One of these telephone numbers is that 
of E. E. Embree, lumber dealer, while the other 
is that of Guldbeck & Eckstrom, builders and 
material dealers. Because of their direct con- 
tact with the building industry, these two places 
of business have agreed to act as inspectors’ 
headquarters. In response to requests compe- 
tent men are sent to make the inspections and 
work out the costs of the needed jobs. 

A folder has been prepared which informs 
the public as to the contemplated procedure, a 
paragraph of which reads as follows: 

“When the inspector calls on you, give him 
all the details of the work you contemplate do- 
ing, including materials and labor for the car- 
penter, plumbing, electrical work, sheet metal 
work, heating plant, dec- 
orating, excavating and 
| all. Tell him you want 
a price for the whole 
job, and he will give you 
the 1932 surprise of your 
life. 
price from the inspec- 
tor you will not be both- 
ered any more until you 
give orders for the work 
to be done or request 
further information. 
Whether it be a small 
job or a large one, the 
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to make the call and 


furnish you a_ price. 
Little jobs. make big 
jobs and it all helps 
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inspectors have promised | 
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Colonial homes and public buildings which for a century or 
more have withstood the ravages of time, pay eloquent tribute 
to the durability of pine heartwood. 


the non-decay resistant fibre is soon at- 
tacked and quickly destroyed by the fungi 
which are responsible for all wood dis- 
integration. Once moisture has entered, 
the paint with which the lumber has been 
covered delays evaporation, and creates 
ideal conditions for the rotting process. 


For exposed work, durable heartwood 
should always be used if the elimination 
of trouble and replacement costs are to 
be reduced to a minimum. 


Colonial homes and public buildings, 
which for a century or more have with- 
stood the ravages of time, pay eloquent 
tribute to the durability of pine heart- 
wood. 


Of the pines, the true white pine has 
the smallest percentage of sapwood. In 





tree being durable heartwood. posed work. 





in the American Lumberman, and will be a 








PIONEER LUMBERING 


The “covered wagon” pioneers, who 
treked their way across the continent to 
California in Gold Rush Days, built for 
permanence, and always used California 
Sugar Pine (a true white pine) for ex- 
posed work. Even their roofs, which were 
made of shakes, were riven from this 
wood, and, thin though they were, served 
for generations. 


On the Pacific Coast the history of 
true white pine has repeated itself, for 
the old homes of the early settlers who 
built of this wood (California Sugar 
Pine), still stand, an eloquent tribute 
not only to their workmanship but 
to the material of which they were 
constructed. 


Madera Sugar Pine is cut from a vir- 
gin forest of mature old-growth, true 
white pine, the sapring in which is very 
thin. Moreover, it is manufactured, water 


It is unfair to the consumer of any wood to recom- cured, and air-dried in such a manner as to increase 
mend untreated Sapwood for exposed work of any its durability and improve its naturally excellent 
sort, as water will find its way into the joints and woodworking qualities. 








mature trees, the sapring, which is just The “covered wagon’ pioneers, who treked their way across 
under the bark, ranges from one tothree the continent to California in Gold Rush Days, built for 
inches in thickness, the balance of the permanence, and always used California Sugar Pine for ex- 


MADERA SUGAR PINE CO., Madera, Calif. 


{PIONEER CALIFORNIA PINE PRODUCERS} 


Because of their general interest, especially to all users of pine lumber, 
this series of letters prepared by the Madera Sugar Pine Co., Madera 
Calif., and sent to its entire list of distributors, is being published serially 














to any one interested. 
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to make us all happy. If yeu have a preference 
as to who shall do the job, tell the inspector 
and he will get your price from your favorite 
contractor in any line. 

“This is not a drive to secure your pledge to 
give employment or to have work done in some 
given period, but a service that has been worked 
out that will enable you to have a definite price 
made to you that will be the proof that mate- 
rials are cheaper than ever, and that labor will 
perform at a reasonable price, if you will give 
them work to do now when it is needed, and 
thus help both you and them.” 

This folder was prepared in co-operation with 
the Mayor's Relief Committee, but was financed 
by the two dealers named, the title DeKalb 
Home Inspection Service being used so as not 
to make the drive appear too commercial. The 
idea originated with the secretary of the relief 
committee, and the two dealers named fell in 
line and are helping push it along. 

This method of stimulating the people of a 
community to check up as to needed repairs etc. 
involves no organization and no expense, except 
for printing the folders. 





Classes of Material Small Town 


Dealer Must Handle 


Jackson, Miss., July 20.—One of the staunch 
supporters of the Mississippi Retail Lumber 
Dealers’ Association is M. L. Virden, head of 
the M. L. Virden Lumber Co., with headquar- 
ters at Greenville, and all of the eleven yards 
in which Mr. Virden is interested have full 
membership in the association. C. R. Smith, 
manager of the Virden yard at Rolling Fork, 
recently has sent to Secretary Minnich of the 
State association an analysis of that firm’s pur- 
chases during the fiscal year ended June 30. 
In sending in this analysis, he said, “I thought 
you would be interested in looking over the 
list of purchases, figured in percentages, of the 
various classes of merchandise the lumber 
dealer even in a small town must handle now. 
This shows that a lumber dealer must indeed 
be a merchant and his yard not merely a place 
where various sizes of lumber can be secured.” 
The analysis was as follows: 

Percentage in 

Dollars of 
Total Purchases 


Class of 
Merchandise 


Lumber and moldings pte tad 30.7 
Metal roofings , OTE PE Pe , 14.6 
Composition roofings ......... 10.5 
Se aa rae ee 10.5 
Cement, mortar Colors, Brixment 6.6 
Sash, doors, screen doors... : 6.1 
Sewer pipe, flue linings....... 5.0 
Hardware and screen wire.... 4.7 
Brick (common, face and fire). 3.1 
Cee re canereree eet 1.7 
Sand and gravel ‘ 1.7 
Wall paper ..... 1.4 
Plumbing goods ye . 1.0 
Nails and sash weights - 0.9 
Glass 0.8 
Lime : ‘ acateie 0.7 

100.0 





How a Store Is Being Built 
Without Money 


Jorser, Int., July 18.—There is a very in- 
teresting story in connection with a store build- 
ing now being constructed to house the grocery 
business of Grohar Bros., this city, the mate- 
rials for which are supplied by Leach Bros. 
(Inc.). The story, as told in a recent issue of 
the Joliet Herald-News, is as follows: 

Anton Grohar, 26 years old, and his brother 
John, 21 years old, who operate a grocery 
at 1203 Woodruff road, wanted to erect a 
building of their own, but lacked the money. 
They have been carrying a large number of 
neighbors on the books for months, which is 
the reason for the lack of funds. 

These same customers want to pay the 
Grohar brothers—they always had in the past 


—but the same thing that kept the Grohars 
from building prevented the customers from 
paying their bills—shortage of money. 


About a week ago the Grohars found they 
could not renew their lease, so they sat down 
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and figured a bit. Then they talked with 
some of their customers who owed them 
money. The result is that the Grohars are 


going to have new quarters at 1202 Woodruff 
road and the customers are getting their bills 
paid, yet no money is changing hands. 

Some of the accounts on the books run as 
high as $300, some as low as $50. 

The Grohars talked to a group of 
customers: 


these 


“We want to build a new store,” 
“but we haven’t the money to pay 
the material and the labor. We'll 
the material if you will do the 
we'll charge it off your account. 
you say?” 


they said, 
for both 
pay for 
work, and 

What do 


The customers gave their enthusiastic ap- 
proval of the plan. 

A week ago between 50 
boys appeared on the site of the new store 
ready to excavate for the foundations and 
basement. Some of these persons didn’t owe 
the store, but the Grohars have always been 
friendly and accommodating, so they pitched 
in and gave them a hand. 

Now the excavating is finished. The foun- 
dations have been laid and the framework 
for the walls has been commenced. 

When completed, the structure will be a 
one-story brick veneer building, 40 feet 
square. It is estimated that the job will be 
finished within the next three or four weeks. 

The Grohars are allowing a credit of 50 
cents an hour to those engaged in construc- 
tion, and in addition to that are keeping the 
workers supplied with lunch, tobacco and 
gloves. 


and 60 men and 
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Tells How to Fix Up “Fun 


Room" in Basement 


“Start in at the bottom,” is a standard pi, 
of advice for climbers in business, and also jg 
a pretty good rule in modernizing the home 
For instance, how to convert unused basemen 
space into a “fun room” for the whole family 
by the use of Douglas fir plywood, is told in ap 
illustrated 4-page bulletin recently issued by the 
Douglas Fir Plywood Manufacturers. ~ 

Not only does the new bulletin contain floor 
plans and wall elevations but also plans for q 
regulation-size folding tennis-table. Among 
other interesting plywood features illustrated 
are an ingenious table which folds into a wall, 
a toy locker, a radio loud-speaker grille, an 
attractively planned utility chest and seat, book 
shelves, and a concealed cupboard. Specifica- 
tions and material lists are contained in the 
bulletin. 


According to G. L. Bartells, research director 
of the Fir Plywood Manufacturers, “carpenters, 
contractors, and building material dealers jp 
every community may profitably solicit local 
home owners for remodeling jobs of this kind, 
Blue-prints of plans of the recreation room and 
its accessories may be obtained at cost by ad- 
dressing Douglas Fir Plywood Manufacturers, 
Skinner Building. Seattle, Washington. The 
bulletins are free.” 





THE AD-AIDER 





Ideas and Suggestions Designed to 
Help Dealers Advertise Effectively 





Wood Letters for Signs 


Passing through a chain five-and-ten cent 
store the other day the attention of the Ad- 
Aider was attracted to a big tray of cut-out 
wood letters and figures, each about three inches 
high and perhaps one-fourth inch thick, and 
bored, in two places, for nails. This evidently 
is a new item of stock with these stores, and 
the utility of these letters for fashioning attrac- 
tive small signs for use in dealers’ display rooms, 
display windows, or even on the sides of build- 
ings, struck the writer quite forcefully. Any 
words or short sentences could be formed from 
a proper selection of these letters; which, 
mounted on a wood background and painted in 
contrasting colors, would make a very cheap yet 
effective and good-looking sign; replacing the 
crudely lettered placards sometimes used for 
such purposes. This is not an “ad” for the 
five-and-ten: but a tip for dealers who may 
want to touch up their displays a little. 


Attractive House Organ 


“A Home Of Your Own” is the title of an 
attractive four-page house organ issued at in- 
tervals by the R. M. Stone Lumber Co., Jack- 
son, Mich. About 12,000 copies of each issue 
are printed and these are distributed by men 
who can be trusted to place one copy either in 
the mail box or behind the screen door of each 
house in the territory covered. 

“We think this is the best form of advertis- 
ing that we have used,” says R. M. Stone, “but 
are willing to admit that results during these 
times are not as apparent as might be desired. 
Some of the copy is furnished to us, some of it 
we write ourselves, and some of it is the result 
of working over copy of other advertising that 
we find. 

“We have tried outdoor advertising in the 
form of large signs, but have never been able 
to determine its efficacy. 

“We have a very good show window in our 
office building, which is located on a much 
traveled street, and occasionally we think we 
have a pretty good display therein; but do not 
get results that we should, due to the fact that 
most of the people passing are in automobiles 
and do not take the time to look in show win- 
dows.” 

Mr. Stone’s remark about the speed at which 





automobilists whiz by suggests that dealers lo- 
cated on highways should have something in the 
window, or on the outside, that will instantly 
flag their attention. A simple display of lawn 
and garden furniture, trellises etc., serves that 
purpose admirably, especially at this season of 
the year. 


Publishes Newspaper 


A. P. Crow, who operates retail yards at 
Ironton and Potosi, Mo., edits and publishes, 
solely in the interests of his business, a very 
creditable four-page newspaper called “Splin- 
ters and Shavings.” This sheet is gotten up in 
regular newspaper form, with feature articles, 
local news, humorous items, illustrations and 
advertisements. The advertisements are all of 
the products which Mr. Crow handles. Per- 
haps the strongest feature of the paper is the 


fine showing of local items telling of improve- t 


ments made in the community. No less than 
sixty of these items appear in the current issue; 
these ranging from building a new house or 
barn down to painting a fence. Undoubtedly, 
this is excellent advertising. The paper is cir- 
culated freely in the territory served by the two 
yards. Because of its many interesting fea- 
tures it meets with ready acceptance, and pro- 
vides a medium through which Mr. Crow can 
“talk” to the entire community. 


Half-Loaf Better Than "Loaf" » 


Appealing to canny purchasers (of both Scotch, 
and native varieties) the South Side Lumber 
& Coal Co., Kokomo, Ind., is covering its 
territory with a mailing of printed postal cards 
headed “Truly Bargains.” Beneath this head- 
line, displayed in attractive form, is a list of a 
dozen or more bargain items, with price set 
opposite each. A sample of this postal card, 
sent in to the Ad-Aider bears the penciled 
notation, “We say half a loaf is better than 
loaf.” 

SUSTAINED advertising was recommended to 
the paint industry, as well as all others, as the 
quickest road back to prosperity, by C. H. 
Sondhaus, of the National Lead Co. of Califor- 
nia, in an address to members of the National 
Paint, Oil & Varnish Association at their con- 
vention held in San Francisco last week. 
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LOOK FOR MORE 
THAN STAMINA 
TO FIND THE BEST 
TRUCK VALUE 


When you buy new trucking equipment of any 
type or size, make sure that it is designed and 
built to fit modern conditions. Stamina is impor- 
tant, to be sure. But even the time-tried trucks 
of yesterday may be costly investments today, 
if they are not adapted for the most advanced 


trucking practice. 


The greatest truck value you can get is a soundly- 
built truck that fits its job, and that measures up 
to today’s trucking standards. You will find it in 
a GMT. 


General Motors Trucks have always been 
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sturdy and dependable. The GMT line is com- 


plete. And GMT designs are up to the minute, 
for General Motors Truck engineers are con- 
stantly in touch with trucking operations in all 
sections of the country, and meet each changing 
requirement with a hauling unit that exactly fills 


the need. 


See the General Motors Truck representative in 
your locality, or write direct to the factory, for 
full details on GMT trucks that are built to fit 
modern conditions. 


GENERAL MOTORS TRUCK CO., PONTIAC, MICH. 


(A subsidiary of Yellow Truck & Coach Mfg. Company) 
Time Payments Available Through Our Own Y. M. A. C. 


General Motors Truck Company, Pontiac, Michigan 
Send me “Cutting Distribution Costs With Motor Trucks.” 








Address _ 

















is THE RIGHT ‘TRUCK For EVERY RUN-1% 


ae . 


bes 
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Ship to Carry Tacoma Exhibits; 
Club Plans Laboratory 


Tacoma, WaASH., July 16.—A re-organization 
of the wood promotion committee of the Tacoma 
Lumbermen’s Club was announced yesterday by 
President A. K. Martin, after W. Yale Henry 
resigned as chairman. Roy Sharp was named 
chairman, and Mr. Henry, Paul Johns, Ernest 
Dolge and E. G. Rice will serve with him. 

Philip Garland, John E, Manley and A. H. 
Landram were named on a committee to 
handle applications for the placing of exhibits 
on the exhibit ship of the Gulf Pacific Mail 
line. The vessel will carry wood products ex- 
hibits on an extensive tour of foreign ports, 
and some local firms will prepare exhibits. 

Following the club’s study of the possibility 
of establishing a wood products laboratory at 
the College of Puget Sound, the president ap- 
pointed Ernest Dolge, Ralph Brindley and W. 
L. McCormick as a committee to confer with 
college authorities and try to work out a 
tentative plan for the establishment of such a 
laboratory. 


Willard G. Hollis ls Dead 


Just as the forms for this issue of the AMERI- 
CAN LUMBERMAN were being closed, a telegram 
was received from Minneapolis, advising that 
Willard G. Hollis passed away on Wednesday 
night, July 20. News of the death of Mr. Hollis 
will be received with sincere regret by literally 
thousands of lumbermen who have known him 
personally, and many of them intimately, during 
the last quarter of a century. Mr. Hollis for 
many years was secretary of the Northwestern 
Lumbermen’s Association, with headquarters in 
Minneapolis. Details of the death and funeral 
will be carried in the next issue of the AMERI- 
CAN LUMBERMAN. 


Death of Well Known 


Lumberman 
[Special telegram to AMERICAN LUMBERMAN] 

Kansas City, Mo., July 21.—C. W. Mc- 
Kown, auditor of the Long-Bell Lumber Sales 
Corporation, died last night from a self-inflicted 
bullet wound in the head. Mr. McKown had 
been in the employ of the Long-Bell company 
for 31 years and was an auditor in the retail 
division. He was born near Peoria, Ill.; was 67 
years of age, and many years ago was associated 
with the George D. Hope Lumber Co. He is 
survived by his widow and a daughter, Mrs. 
Reuben Armstrong, of Leland, Miss. 








Fire Retardant Qualities of 
Wood Demonstrated 


Cincinnati, Onto, July 18.—The fire re- 
tardant qualities of wood were given a remark- 
able demonstration on the night of July 15, 
when fire occurred in “The Barn,” a popular 
eating place in this city. In reporting this fire, 
the Cincinnati Enquirer said: 

One fact that aided the firemen was that 
the building was solidly constructed of heavy 
oak beams and these offered considerable re- 
sistance to a rapid spread of the flames. 

—___-__— 


Railroads Should Buy Now 


A current survey of railroad purchases made 
by the Railway Age points out that the num- 
ber of freight cars placed in service during the 
early months of 1932 were 90 percent fewer 
than in the early months of 1929, though 
freight traffic has declined only 50 percent. 
Commenting on the situation, F. H. Shepard, 
director of heavy traction of the Westinghouse 
Electric & Manufacturing Co., said that mod- 
ernization of railroad equipment would effect 
economies that would enable the railroads to 
compete with’ rival forms of transportation, 
and that adequate’ financial means for effecting 
modernization were now available to the rail- 
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roads through the Reconstruction Finance Cor- 
poration. Mr. Shepard referred, of course, 
principally to motive power, but competent ob- 
servers know that business revival would re- 
veal the inadequacy of present supplies of 
freight cars, that track maintenance work is 
being postponed, and that railroad stocks of 
lumber are at an extremely low point. Reports 
in this issue of the AMERICAN LUMBERMAN 
show that some big orders are being placed for 
ties, and that some of the largest roads have 
found it necessary to put their shop forces back 


to work. 
eeorv—x—X -——__— 


Recommended for Appoint- 
ment to Federal Home 
Loan Board 


The benefits to present and prospective home 
owners of the Federal Home Loan Bank bill 
enacted by the recent Congress, will depend to 
a large extent upon the ability and sympathetic 
understanding of the problems displayed by the 
members of the Federal Home Loan Board, for 
which the bill provides. The AMERICAN LuM- 
BERMAN is pleased to know that an outstanding 
member of the lumber industry has been recom- 
mended to President Hoover for appointment as 
a member of this board. 
With the hearty recom- 
mendation of all of the 
national lumber associa- 
tions, the name of A. C. 
Dixon, of Eugene, Ore., 





A. C. DIXON 
Eugene, Ore.; 
Recommended for Ap- 


pointment to Federal 
Home Loan Board 





has been presented to 
the President for con- 
sideration as a member 
of the board. Mr. Dixon 
is not only a high type 
of individual business 
man whose character is 
unimpeachable, but he 
is outstanding in the 
lumber industry, having had extensive experi- 
ence in lumber manufacture, in retail distribu- 
tion of building materials, as well as in banking 
and civic affairs. As president of the National 
Lumber Manufacturers’ Association for two 
years, Mr. Dixon was a leader in the movement 
for closer co-operation between manufacturers 
and retail distributors, and thus came to have 
a wide knowledge and keen insight into the 
problems of home owning and home building. 
An ardent advocate of good construction, his 
experience would be tremendously helpful to the 
board in protecting the interests of both the 
home owners and the home loan banks in their 
approvals of home loans. 

The AMERICAN LUMBERMAN is pleased to 
add its recommendation to those of the national 
organizations who already have urged the ap- 
pointment of Mr. Dixon as a member of the 
Federal Home Loan Board, and it believes that 
this suggested appointment will meet with the 
approval of organizations generally representing 
lumber and building materials and the building 
industry, as well as the approval of individual 
members of these industries. 

-_oCoCoCoC- = 


To Open Wholesale Office 


JACKSONVILLE, FLA., July 16—Anderson N. 
Foote, secretary and treasurer of the J. M. 
Griffin Lumber Co., Holopaw, Fla., when here 
this week announced that on or about Aug. 1 
he would open a Jacksonville wholesale office. 
The firm name and location have not been an- 
nounced. Mr. Foote is well known in the pine 
field. Mr. Foote has disposed of all but 3,000,- 
000 feet at Holopaw, and hoped to move this 
remainder in a short time. 
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Compiles Digest of Uniform 
Lien Act 


Detroit, Micu., July 20.—Frank Day Smith 
attorney and counselor, of this city, who hy 
been prominently identified with the work tha 
has been conducted during the last two year; 
directed toward the development of a uniform 
mechanics’ lien law, recently has compiled , 
digest of the uniform lien act, which will fy. 
finally approved by the commissioners on ypj. 
form State laws some time during this summer, 
This brief, prepared by Mr. Smith, has beep 
adopted by the Department of Commerce com. 
mittee, and since the uniform commission 
worked jointly with the Department of Com. 
merce committee, and since this brief has been 
tentatively approved by the uniform law com. 
mission’s committee, Mr. Smith feels satisfied 
that it will be adopted without change, unless 
it be in some minor phraseology. 

Many States already have adopted lien laws 
that contain some of the outstanding provisions 
set forth in this uniform act, and it is believed 
that legislatures of other States will adopt 
the act at their next sessions. 

—__———— 


Los Angeles Receipts 
[Special telegram to AMERICAN LUMBERMAN] 

Los ANGELES, CALIF., July 20.—Cargo 
arrivals at Los Angeles harbor during the two 
weeks ended July 16 amounted to a total of 
10,947,000 feet, there having been seventeen 
cargoes of fir with 10,366,000 feet, and two of 
redwood with 581,000 feet. Unsold lumber on 
the harbor totaled 4,275,000 feet. Forty-five 
vessels were reported operating, and sixty-six 
laid up. =. 


Loadings of Revenue Freight 


A report of the car service division of the 
American Railway Association shows that the 
revenue freight loadings for the two weeks 
ended July 9, 1932, totaled 906,223 cars as fol- 
lows: Forest products, 26,881 cars (a decrease 
of 6,978 cars below the amount for the two 
weeks ended June 25); grain, 60,648 cars ; live- 
stock, 26,647 cars; coal, 127,237 cars; coke, 
5,468 cars; ore, 10,712 cars; merchandise, 314; 
809 cars, and miscellaneous, 333,821 cars. The 


total loadings for the two weeks ended July 9 § 


showed a decrease of 110,985 cars below the two 
weeks ended June 25. 





Fire Loss Fully Covered by 


Insurance 


HammMonp, La., July 18.—Fire at the plant 
of the Natalbany Lumber Co., Natalbany, La, | 
on July 8, destroyed about ten million feet ot 
hardwood lumber. About three million feet of 
hardwood on the yards was saved from destruc- 
tion, and none of the plant facilities was dam- 
aged. F. W. Reimers, general manager of the 
Natalbany Lumber Co., advises that the loss 
was fully covered by insurance. 





Tacoma Assessments Reduced 


Tacoma, WasH., July 15.—The Pierce 
County board of equalization today announced 
a 15 percent blanket reduction on_ timber. 
County Assessor M. K. Norton made a com- 
plete reassessment of the industrial area, i 
which are located the lumber plants, and from 
land valued at $3,000,000, total assessments ol 
about $900,000 were stricken. 

—_— 


Books Big Tie Order 


JACKSONVILLE, FLA., July 19.—The Eppinget 
& Russell Co., of Jacksonville, has been awarded 
an order by the Maine Central Railroad ©. 
calling for about 4,200,000 feet of hewn cross 
ties, and 900,000 feet of switch ties. All are 
to be creosoted. This order is one of the larg- 
est schedules placed with a Jacksonville cot- 
cern in a long time. 
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“Complete in One Order’’ 


ARCHITECT, BUILDER 
DEALER and OWNER 


profit by the economy, convenience and 
reduced handling cost afforded by 


RED RIVER 


**Paul Bunyan’ s”’ 


DIVERSIFIED SHIPMENTS 


Complete bills are manufactured and loaded 
at one point. 


CALIFORNIA PINE 
LUMBER, SASH, DOORS 
PLYWOOD WALL PANELS 
MILLWORK, MOULDINGS 


LOG CABIN SIDING 
PINE and INCENSE CEDAR 


FINE HARDWOODS 


NATIVE and IMPORTED 


PANELS, and DOORS 


Standards and specials-to-order. 


“WestTLaAKE” home of Mrs. Laura B. Westphal, Lake Tahoe. Kent & Hass, architects; 
s ‘ ‘ Larson & Larson, builders. Millwork, plywood wall panels, lumber in Rep River unit 
and entire bill handled at one unloading cost. shipment. Rep River sandblast finish throughout interior. 


Cars can be delivered to point nearest to site 


RED RIVER CALIFORNIA PINE grown where climate and soil RED RIVER “Paul Bunyan’s” 100% DOORS built on cores that are 


have produced the lightest, softest and finest textured pine. 100% laminated and 100% California Pine are built to resist all distortion. 
“Old Fashioned Pine Texture” that does not check or “grain-raise.” RED RIVER PLYWOOD PANELS, Clear Pine, Knotty Pine, 
RED RIVER MANUFACTURE with modern facilities and high Hardwoods, for quality installations at economical costs. 

standards of workmanship meet the strictest specifications in steam- RED RIVER COLOR TREATMENT sandblast or smooth on lumber 
ships, public and commercial buildings and in notable private homes. and panels for better color results at lower costs. 





Promote Building NOW with Red River Cost-Reducing Unit Shipments 





“Producers of White Pine for Over Half a Century” 


The RED RIVER LUMBER CO. 


Mill, Factories and Sales, WESTWOOD, CALIFORNIA 
Distributing Yards, CHICAGO, LOS ANGELES and MINNEAPOLIS 
SALES OFFICES: 


360 N. Michigan Ave., Monadnock Building, 807 Hennepin Avenue, 702 E. Slausen Ave., 
CHICAGO SAN FRANCISCO MINNEAPOLIS LOS ANGELES 
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National Production, Shipments and Orders 
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WasuHincTon, D. C., July Following is the National Lumber Manufacturers’ Association report for two weeks ended July 9, and for twenty. [ 
seven weeks ended that date, covering mills whose statistics for both 1932 and 1931 are available, and percentage comparison with Statistics yf 
identical mills for the corresponding period of 1931: . 
TWO WEEKS Average No. Production Percent Shipments Percent Orders Percen; wi P. 
Softwoods: of Mills 1932 of 1931 1932 of 1931 1932 of 193, changes i 
Southern Pine Association (Including North he Weye 
OSE PPO es 94 31,268,000 73 33,293.000 65 31,743,000 66 the 
West Coast Lumbermen’s Association....... 201 81,633,000 52 103,680,000 57 111,864,000 62 Mulroone, 
Western Pine Association (Inland Empire Weyerhae 
ee CTE. TEEEOD cc ccc ccecscceccouous 99 57,656,000 59 54,839,000 50 50,551,000 52 has. recen 
Northern Pine Manufacturers ...........++.. — pene anaes ud 2,004,000 37 1,875,000 43 nas i? 
Northern Hemlock & Hardwood Mfrs.’ Assn. 16 157,000 5 1,222,000 51 877,000 43 ot phe 
eae aii ili seaiidil aan wel <TON 
Tn PCC sie n0eebsewdeensmesenwe’s wes 417 170,714,000 55 195,038,000 58 196,910,000 59 to the 
Hardwoods: ie " chosen to 
Hardwood Manufacturers’ Institute ........ 135 11,858,000 52 13,677,000 5 12,120,000 32 Mr. K 
Northern Hemlock & Hardwood Mfrs.’ Assn. 16 720,000 25 2,002,000 56 1,372,000 40 "| : 
—— — — - - es. to have 
OT ee eee ee 151 12,578,000 49 15,679,000 52 13,492,000 42 father an 
 CUNNEE Cicndcdneessdcetdcrecvnservers 552 183,292,000 55 210,717,000 > SEO 605,008 . jumber 11 
TWENTY-SEVEN WEEKS t La Cr 
Softwoods: =™ - 
Southern Pine Association (Including North * — ber oper 
EN ER a aaa 107 527,563,000 63 609 133,000 66 614,249,000 67 retail de 
West Coast Lumbermen’s Association....... 201 1,458 560, 000 53 1,695,826,000 aad 1 GG, 585,008 w the Unit 
Western Pine Association (Inland Empire a , - - ondall 
ee Ce PEED oo ck bacecdscancewened 104 595,356,000 48 914,846,000 66 899,235,000 65 Kenda 
Northern Pine Manufacturers ............. 7 13,362,000 17 54,480,000 7: 47,480,000 65 channels 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 19 12,643,000 23 23,533,000 64 23,097,000 6 B \aine t 
ee EOS, voi dcwh cheba eeudenccae ese 438 2,607,484,000 53 3,297,818,000 62 3,187,992,000 be ame 
Hardwoods: In Me 
Hardwood Manufacturers’ Institute......... 151 214,752,000 58 282,310,000 65 263,204,000 60 ant gene 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 19 22,681,000 28 38,120,000 65 33,994,000 59 Co., ot 
nN I 170 237,433,000 52 320,430,000 65 “297,198,000 co Ys ap 
PETES ‘\dandecdes ceetobestweveveste 589 2,844,917,000 53 3,618,248,000 62 3,485,190,000 61 twelve y 
Mr. Ker 
. . " & Coke 
Relation of Unfilled Orders to Stocks California Redwood fF «= .* 
of that 
_ Wasutineton, D. C., July 18.—Following is a statement for four associations of the gross stock San Francisco, Cavir., July 16.—The fol-[B of this : 
footage July 2, and the percentage relationship of unfilled orders to stocks: e lowing information is summarized from the re- = . 
rders of orts of 11 mills to the California Redw Mr. 
—Association— No. of Gross Unfilled Stocks— P ce : ep 1 dwood active | 
Mills Stocks Orders Percent Association for June : : ¢ 
Southern Pine Association..........ccccccecees 80 490,245,000 36,061,000 q —Redwood— White last tou 
West Coast Lumbermen’s Association.......... 171 1,114,297,000 109,317,000 10 Percent of Wood practice 
Western Pine Association (Inland Empire and Feet production Feet Manufa 
California mills) ...ccccccccccccccccces ceccece 95 1,184,366,000 98,520,000 8 . , ESS 2 373.000 ’ : 
Hardwood Manufacturers’ Institute ........... 157 756,528,000 77,740,000 10 Production ..... 9,856,000 2,373,000 ored wi 
, . “ Shipments ...... 12,315,000] 3,097,000 ference 
fo eee 1,186,000 § 137 187 000 ith in 
e Orders— west 
West ( -oast Review Received ..... 10,701,000 109 91,941,000 manutai 
Gn hend ..... 16,057,000 * 3,553,000 Many 
[Special telegram to AmeRIcAN LuMBERMAN] the two weeks ended July 16 was 85,588,000 feet, Detailed wees a “ ye 
SEATTLE, WAs r 20.— The 2 ‘est reported distribution as follows: ipments oe 
omega hs ASH., July 20.— The 216 West ’ Unfillea | Northern California*.... 4,613,000 4,281,000) dustria 
Coast Lumbermen’s Association mills giving Shipments a oe ret ia Southern California*.... 2,435,000 2,961,000 = \fr. 
production, shipments and orders during the two. Rail ...... 32,678,000 36,391,000 41,452,000 | Western? ............... 172,000 190,000 the W 
weeks ended July 16 reported: Domestic PERE stckcsrieervens 4.925,000 3,126,000 e ' 
Production ” $5,588,000 cargo .. 35,537,000 37,011,000 57,037,000 | Foreign .............55. 170,000 143,000 teen r 
DG UCtIO 9,908, : E 20,150,000 30,294,00( ‘ 9,06 
Shipments _ 97,931,000 14.4% over production apr 9566000 9366000 et Total ...--+seeeeeeess 12,315,000 10,701,00 nay 
Orders 113,262,000 32.3% over production — ee ata, *North and south of line running through “acon 
A group of 321 mills whose production re- 97,931,000 113,262,000 148,108,000 San Luis Obispo and Bakersfield. f ye 
A oC « . . . . a Ow 
ports for 1932 to date are complete, reported as A group of 201 identical mills, whose reports +Washington, Oregon, Nevada and Arizona ber Cr 
follows : of production, shipments and orders are com- fAll other States and Canada, : 
Average weekly operating capacity.285,097,000 plete for 1931 and 1932 to date, reported as 3 eae 
Average weekly cut for 28 weeks— follows : 4 C. 
RE Rap R ARR Sime enteeie 108,072,000 Aver. of two ° R 
SE 6 k60s6 tees eh eween eee enon eeae 63,917,000 weeksended Average for 28 weeks estern ine ummary St. ] 
Average cut for two weeks ended July 16, 1932 1932 1931 : Sale 
Si rctec varus sceavhees tesa 54,422,000 Production 42,185,000 53,763,000 102,199,000 [Special telegram to AMERICAN LUMBERMAN] of De 
\ ai Hl J a Shipments 48,296,000 62.541.000 106,087,000 a B .& 
A group of 216 mills, whose production for Orders 55,817,000 59,277,000 104,065,000 PorTLAND, OrE., July 20.—The Western Pine} —— 
\ssociation reports as follows on operations o gradu 
Inland Empire and California mills during the high 
Orders 12% Percent Ab O t t two weeks ended July 16: exper 
2 ove u pu Average number of mills reporting, 113: » variec 
: : " =e . Total production for two weeks.. 64,060,000 ging 
Wasuincton, D. C., July 21.—Six associations for the two weeks ended July 16 reported as | Shipments ...........0-..-eeees. 56,332,000 ine. i 
a teeny Ee 53,809,000 im 
Report of average of 99% mills: bs 
Week No of Aeon , : eanmneliy 30,127,000 Aft 
erage weekly capacity........ 130,127,0 
: Softwoods ; ended Mills Production Shipments Orders Weekly aver. for 3 previous years 78,500,000 forest 
Southern Pine Association (North Carolina July 9 122 18,645,000 18,246,000 19,582,000 Actual production, weekly aver. 29,715,000 in Ic 
Mills included) ...cccccccccccccccccccccers July 16 120 19,050,000 20,689,000 21,247,000 | Report of average 113 mills: BS ing | 
West Coast Lumbermen’s Association..... --July 9 216 38,212,000 42,007,000 55,450,000 | Average weekly production...... 61,089,500 & In 
July 16 216 47,376,000 55,924,000 57,812,000 Unfilled orders—July 16 (111 ? Catan 
Western Pine Association (Inland Empire July 9 110 26,510,000 24,811,000 23,845,000 RS AR Sr ae ey are 131,720,000 & Sales 
GE GRRTIORTE BTIED vec ccccccccvccecvsend July 16 111 36,538,000 30:706.000 29'327'000 | Gross stocks—July 9 (115 mills) .1,490,559,000 City, 
Northern Pine Manufacturers.............4: July 9 7 No cut 1,098,000 965,000 Weekly average of identical mills, average haeu 
July 16 7 662,000 1,304,000 1,021,000 number, 99%: s tribu 
Northern Hemlock & Hardwood Manufac- July 9 1 43,000 622,000 531,000 Gain oa tua hee ak oa omm 
4 i “ . ~ San’ q y Dy 932 
turers DE 6cntddabivdddeecenuteed July 16 19 84,000 1,033,000 761,000 SinMeniion . .... 29,715,000 52,7 34, 500 Mr. 
andes a 2. 5 : 97 39 
BED: ce snacevsnssncceddeserssaversecedel July 9 473 83,410,000 86,784,000 100,373,000 a ee essssss ornes HY 059, — the | 
July 16 473 103.710,000 109,656,000 110,168,000 cee TOCETEOS. «| SOF aey 5 > the 
Hardwoods : . ’ ° ’ Identical mills— ee 
Hardwood Manufacturers’ Institute.......... July 9 162 7,640,000 7,551,000 6,146,000 | Production, weekly average for 3 “px 
July 16 168 6,072,000 7,080,000 6,713,000 previous years (average num- — whic 
Northern Hemlock & Hardwood Manufac- July 9 18 301,000 933,000 780,000 ber of mills, 112)........... ae 60,664,0% new 
CONE DOU. sc cnsiccccecenccdssenas cocccoeduly 16 19 510,000 800,000 994,000 On 7 16, On a 1i, he « 
a = .eeJuly 9 180 7,941,000 8,484,000 6,926,000 | Unfilled orders (110 haet 
July 16 187 6,582,000 7.880,000 7'707,000 ME. ciaccesceva 131,486,000 184,213,000 V 
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Announces Personnel Changes 


Sr, Paut, Minn., July  18.—Important 
changes in personnel have been announced by 
the Weyerhaeuser Sales Co., of this city. C. J. 
Mulrooney, who for many years has served the 
Weyerhaeuser interests 1n an executive Capacity, 
has recently been promoted to sales manager 
of the dealer division, while Harry T. Kendall, 
well known in lumber circles but a newcomer 
to the Weyerhaeuser organization, has been 
chosen to direct sales of the industrial division. 

Mr. Kendall is one of those who can claim 
to have been born a lumberman. 30th his 
father and grandfather were associated with the 
lumber industry, and he was born and reared 
at La Crosse, Wis., in the heart of the old lum- 
ber operations. His first job was selling to 
retail dealers throughout the northern part of 
the United States. From 1902 to 1911, Mr. 
Kendall sold through both retail and wholesale 
channels and experienced dealer contacts from 
Maine to California and from the Gulf to 
Canada. 

In March, 1911, Mr. Kendall became assist- 
ant general sales agent for the Kirby Lumber 
Co., of Houston, Tex., and three years later 
was appointed general sales agent. After 
twelve years of service with the Houston firm, 
Mr. Kendall was employed by the Central Coal 
& Coke Co., of Kansas City, Mo., as general 
sales agent. He directed the sales activities 
of that company from Feb. 1, 1926, to July 1 
of this year, at which time he became affiliated 
with the Weyerhaeuser Sales Co. 

Mr. Kendall is numbered among the most 
active leaders in the industry. During the 
last four years he was chairman of the trade 
practice committee of the National Lumber 
Manufacturers’ Association, and was also hon- 
ored with the chairmanship of the general con- 
ference committee of the industry which dealt 
with intra-industrial problems arising between 
manufacturers, wholesalers and retailers. 

Many years of varied experiences have made 
Mr. Kendall especially qualified and particularly 
well equipped to direct the Weyerhaeuser in- 
dustrial sales activities. 

Mr. Mulrooney, who has been connected with 
the Weyerhaeuser interests for the last four- 
teen years, received his first experience in the 
lumber business 
when he was em- 
ployed by the Wil- 
liow River Lum- 
ber Co. upon being 





C. J. MUL- 
ROONEY, 
St. Paul, Minn.; 
Sales Manager 
of Dealer Division 





graduated from 
high school. His 


experience there 
varied from log- 
ging to bookkeep- 
ing, including grad- 
ing and the general run of mill jobs. 
_ After attending the University of Minnesota 
forestry school, he sold Douglas fir to dealers 
in lowa, Nebraska, and South Dakota, mak- 
ing his headquarters at Sioux City, Iowa. 
In March, 1918, he joined the Weyerhaeuser 
Sales Co. as a salesman, working out of Mason 
City, Iowa. It was a year later that the Weyer- 
haeuser Timber Co. decided to build a dis- 
tributing plant at Baltimore and upon the rec- 
ommendation of the Weyerhaeuser Sales Co., 
Mr. Mulrooney was selected to assist in putting 
the project through. In September, 1921, when 
the Baltimore plant started operations, he was 
appointed district sales manager, a_ position 
which he held until 1927, when he moved to a 
new distributing plant at Newark, from which 
he directed the selling from the three Weyer- 
laeuser Timber Co.’s eastern distributing yards. 
When the Weyerhaeuser Sales Co. moved 











its headquarters from Spokane to St. Paul in 
October, 1931, Mr. Mulrooney was called in to 
join the general office staff. In his new capac- 
ity as sales manager of the dealer division, he 
will direct lumber sales to the thousands of 
dealers who purchase 
lumber each year €rom 
the Weyerhaeuser com- 
panies. 

The separation of 
sales supervision into an 
industrial and a dealer 
division, it is learned, 








H. T. KENDALL, 
St. Paul, Minn.; 

Sales Director of 

Industrial Division 





is a recent development, 
growing out of inten- 
sive study and investi- 
gation of industrial and 
retail dealer markets. 
Because of the dissimi- 
larity of the two out- 
lets, the Weyerhaeuser 
Sales Co. decided it could render greater as- 
sistance and better service in each direction 
by dividing its sales management accordingly, 
and placing at the head of each division men 
particularly trained in that particular market. 








Prize-Winning Home Interiors 
on Exhibition 


SEATTLE, WASH., July 16.—More than two 
hundred new and unusual designs for bedrooms, 
recreation rooms, camp cottages, kitchens and 
breakfast nooks were displayed in the Skinner 
Building here during the week of July 11, resi- 
dents of the Northwest having been invited to 
visit the display. Among designs on exhibition 
were twenty-four which were awarded prizes 
in the National Architectural Contest. Other 
designs winning honorable mention were also 
on display. Each plan embodies natural, eco- 
nomical uses of Douglas fir plywood, and is 
said to be of special interest to homeowners, 
builders, architects, and designers. 

Douglas Fir Plywood Manufacturers in the 
States of Washington and Oregon announced 
the contest several months ago in order to 
stimulate national interest in home moderniza- 
tion. They set aside $1,500 in prizes and addi- 
tional funds for giving the contest national pub- 
licity. At the conclusion of the contest, last 
week, 271 designs had been received by Douglas 
Fir Plywood headquarters, Seattle, from archi- 
tects in all sections of the United States. The 
winning designs will be given national recog- 
nition in architectural magazines and in publi- 
cations devoted to home-making and decoration. 

Judges of this nation-wide plywood contest 
were Arthur L. Loveless and David J. Myers, 
well known local architects, and G. L. Bartells, 
research director of Douglas Fir Plywood 
Manufacturers. Charles H. Alden, Fellow of 
the institute and well known local architect, 
acted as professional adviser in the contest. 

—-— 


To Saw 2,000,000 Feet Cypress 


JACKSONVILLE, FLa., July 16.—B. E. Ben- 
nett, of this city has completed a trade with 
the Wilson Cypress Co., of Palatka, Fla., 
whereby he is to saw about 2,000,000 feet of 
cypress owned by the Wilson people. The 
logs are already cut and hauled to the Wilson 
tram road, and the mill will be located at Dixie 
Camp. The finished lumber will be shipped 
green. Mr. Bennett says that most of the two 
million feet has already been sold. 





Cribbing this crop for every 
farmer is a necessity. It's not 
a question of whether he can 
afford or not afford— he has 
to crib his corn. 


Now—and for years past— 
Mattson Portable Corn Cribs 
have served thousands of 
farmers in this emergency— 
saving them in first cost and 
saving them in time—many 
dollars. 


Mattson Cribs are popular— 
they are in demand—place 
your order now—or write to- 
day for further details. 
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Seek to Stabilize Coast Lumber Industry 


SEATTLE, WASH., July 16.—Prominent leaders 
in the lumber industry of the Pacific Northwest, 
working in co-operation with Roland H. Hart- 
ley, lumberman, governor of Washington and 
Julius L. Meier, merchant, governor. of Oregon, 
are putting forth diligent efforts to stabilize the 
Northwest’s most important product, lumber, 
at a point above a standard cost. 

Numerous meetings with C. D. Johnson, 
president of the Pacific Spruce Corporation, of 


Portland, Ore., acting as chairman, and at- 
tended by representatives of the largest lum- 
bering interests, have been held during the 


last few weeks. It is hoped to work out a 
plan whereby co-operative production control 
and minimum price based on cost may be ef- 
fected, legally. Through the governors of the 
two States and United States senators the plans 


AMERICAN LUMBERMAN 


have been brought to the attention of President 
Hoover. A corporation would be formed for 
the purpose of carrying out the plans of stabili- 
zation and the President has expressed his in- 
terest in the plans and sympathy with the indus- 
try. It will be necessary to have an interpre- 
tation of the antitrust laws as applied to the 
plan and lumbermen are encouraged to the be- 
lief that the attorney general’s office would ex- 
pedite a test suit to determine the legality of 
its operation. Work of forming the corporation 
is going ahead rapidly. For a considerable 
period there has been an increasing sentiment 
in the country for modification of the Sherman 
law and should it be found that the lumbermen’s 
plans conflict with that law there is still the 
hope that Congress may amend the act in such 
a way as more clearly to define its purposes 
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WATCH YOUR CREDITS!. 


Lumber Executives and Credit Managers 


in increasing numbers are sending us “Thank You” letters and are telling their neigh- 
bors of the advantages of the Blue Book. They prefer the Blue Book because of its 

long-established and exclusive features; because of its accurate and up-to-date service 
| and because it is the only credit agency controlled by the lumber industry, being an 
activity of the National Lumber Manufacturers Association. 


Every Lumberman should have the New Blue Book. 
| The Lumbermen’s Blue Book, Ine. 


It’s the industry’s own service. Write for special offer. 


323 South Franklin Street, CHICAGO 








Western Office 
465 Stuart Bldg., SEATTLE, WASH. 
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and thus make possible the 
of this kind. 

No doubt when the Sherman law was Passed 
one of its objects was to prevent selling belo, 
cost of production, thereby bringing about ruin- 
ous competition. That also is the object of the 
proposed corporation of Oregon and Washing. 
ton lumber operators. 

Looming above all other industries combined 
in these two States so far as its effect on unem. 
ployment is concerned, the lumber industry’; 
condition is of vital importance to all the peo- 
ple and the citizens of these two States are 
hopeful for a favorable outcome of the indys. 
iry’s efforts to improve the present situation, 


working of plans 


Oregonians to Test Legality of Plan 

PorTLAND, OrE., July 16.—Oregon lumber. 
men who are sponsoring a movement for the 
stabilization of the industry have decided to 
start a case in the Federal courts to test the 
legality of the plan. This plan involves the 
organization of a corporation with which it js 
hoped a substantial number of lumber manufac- 
turers and timber owners in the Northwest may 
be identified, this corporation to operate under 
an agreement that no lumber will be sold at 
less than a standard cost. Further than that 
the corporation will not go in the matter of 
prices at which lumber may be sold. Each in- 
dividual manufacturer will fix the price at 
which his product will be sold, the only restric- 
tion being that it will not be sold for less than 
the standard cost figure. 

The lumbermen had hoped to secure enact- 
ment of legislation by the Congress which ad- 
journed today, legalizing a plan such as that 
proposed, but because of adjournment this was 
not reached. Pending such action by a future 
Congress, the determination has been reached 
to have the legality of the proposed action tested 
in the courts. 

A feature of the proposed program, in addi- 
tion to preventing lumber being sold for less 
than cost, is the plan by which production will 
be kept within the limits of demand. 

A representative committee to complete the 
organization has been appointed, with C. D. 
Johnson, of the Pacific Spruce Corporation, of 
this city, as chairman, the other members being 
as follows: F. R. Titcomb, Weyerhaeuser 
Timber Co., representing the Puget Sound 
group; J. D. Tennant, Long-Bell Lumber Co, 
committeeman at large; Wilson Clark, Clark- 
Wilson Lumber Co., Columbia River; Albert 
Schafer, Schafer Bros. Lumber & Shingle Co. 
Grays Harbor: Myron Woodward, Silver Falls 
Timber Co., Williamette Valley; Mark Reed, 
Reed Mill Co., western Washington. 


President Suggests Test Suit on Antitrust 
Laws 

WASHINGTON, D. C., July 18.—Following a 
conference a few days ago with Senator Steiwer 
of Oregon, President Hoover sent a communica- 
tion to Gov. Meier of Oregon, suggesting that 
a test suit be started in the Federal courts to 
ascertain the application of the antitrust laws 
prohibiting joint agreements involving the lum- 
ber industry in Oregon and Washington. These 
interests desire to control production in an or- 
derly manner and at the same time effect a dis- 
tribution agreement which it is declared will 
have a definite influence in easing the unemploy- 
ment situation in the two States. 
Senator Steiwer declared that such an agree- 
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ment was necessary in order to prevent de- 
moralization of the lumber industry. He has 
been given assurance that Attorney General 
Mitchell will co-operate in bringing the test 
suit suggested by the President and in expedit- 
ing its hearing before the court. Commenting 
on this situation and his conference with the 
President, Senator Steiwer said: 

There has been a complete shutdown in the 
lumber industry in many important areas of 
Washington and Oregon. The agreement 
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sought would do a great deal to aid in re- 
lieving the unemployment situation in the 
industry. The President is very sympathetic 
because he knows how wasteful the lumber 
industry is. The agreement sought would 
not unduly enhance the price of lumber. 


This proposal for a joint agreement in the 
jumber industry is similar to the agreement in 
the oil industry for the proration of oil pro- 
duction, recently sustained by the Supreme 
Court, and also is similar to a case in the 
bituminous coal industry, which is to be argued 
in the Federal court at Asheville, N. C., on 
Aug. 1. 





Introducing New Products 
to the Trade 


Hurtic, Ark., July 20.—In line with its pro- 
gressive policy of improving its product in 
every way and making it easier for lumber to 
be used, the Frost Lumber Industries (Inc.), 
with headquarters in Shreveport, La., is now 
manufacturing at its Huttig and Jasper (Tex.) 
mills a new product called “Left End Square 
Trimmed” lumber. This is a new process that 
has been patented and copyrighted, and it 
already has had an enthusiastic reception in the 
trade. All of the dressed and matched stock 
fom the company’s Huttig and Jasper mills, 
such as flooring, ceiling, drop siding and other 
items of dressed and matched stock, are 
trimmed on the left-hand end perfectly square 
so that no squaring is necessary by the carpen- 
ter when nailing this lumber. The only sawing 
he has to do is cutting to the correct length, 
which, of course, can be done on the right hand 
end, the most convenient end for him to use in 
trimming the lumber with his hand saw. It 
may readily be seen that by this method the 
carpenter’s work is reduced practically one-half, 
and the labor cost on a building may be re- 
duced accordingly. For example, in laying a 
floor with left end square trimmed flooring, 
the carpenter finds it unnecessary to turn the 
pieces around in order to saw the left hand ends 
for a smooth fit with the joining pieces. In 
other words, only the right hand end, con- 
venient to the saw, requires fitting. 

Another product of Frost Lumber Industries 
recently developed and now being placed on 
the market under the copyright name of “Few- 
kraft,” also is rapidly attaining popularity. 
“Fewkraft” is lumber that has been put through 
intense heat by a nrocess patented by a member 
of the Frost organization. To some extent this 
burns out the soft or winter wcod, making the 
grain of the hard or summer wood stand out 
distinctly. This creates a pleasing effect on 
window trim, wallboards, ceiling, Boston parti- 
tion, wainscoting and other interior lumber, par- 
ticularly for use in lodges, public buildings, 
camp houses or other buildings where a striking 
effect is desirable. This is somewhat similar 
to the old method of using an acetylene blow 
torch to get the burned effect. The advantage 
of “Fewkraft” is that by this process the lum- 


AMERICAN -LUMBERMAN 


ber can be treated at comparatively small cost 
and with a more uniform effect as far as grain 
is concerned. In addition to use in buildings, 
“Fewkraft” is becoming popular as a material 
from which to make trays and other small 
pieces of furniture. 


Blue Prints for Canal Zone Con- 
struction Work on File 


MIAMI, FLA., July 18.—Following a recently 
announced policy of making available in Miami, 
San Francisco and New Orleans plans, specifi- 
cations, and detailed drawings of building proj- 
ects in the Panama Canal Zone, the bureau of 
foreign and domestic commerce of the United 
States Department of Commerce has supplied 
to the Miami Builders’ Exchange a set of blue 
prints and specifications covering proposed con- 
struction work at Fort Clayton, Canal Zone. 
Bids for this work will be opened at Quarry 
Heights, Canal Zone, on Aug. 15, 1932, at 11 
a. m. This project is to cost approximately 
$750,000. 

It is believed that this new arrangement by 
which plans and_ specifications and detailed 
drawings on each project are filed with the 
Miami Builders’ Exchange will be advantageous 
to Florida manufacturers and contractors who 
desire to bid on these projects. 








Thinks Wood Best Material for 


Piers 


New York, July 18.—In the opinion of Col. 
William G. Atwood, consulting engineer of New 
York City, who has had more than 35 years’ 
experiencé in waterfront construction, timber 
is the best material for pier construction. In 
a statement subsequent to the destruction by 
fire of Pier 54, occupied by the Cunard Line, 
Col. Atwood said: 


The three materials for wharf construction 
are metal, masonry (concrete or stone) and 
timber. Each has its advantages and disad- 
vantages, but because of the conditions in 
New York timber construction as practiced 
by the dock department and the railroads is 
far more economical and desirable than that 
of metal or masonry. 

Metal or masonry structures are more ex- 
pensive and more rigid than timber. The 
elasticity of timber construction is of great 
importance in withstanding the heavy shocks 
to which piers are subjected by large vessels 
which would result in heavy damage to both 
structures and ships unless the resiliency 
which is available in the timber structure is 
present. Damage to timber piers is much 
more easily repaired than is the case with 
the other materials, and the timber struc- 
tures are much more easily removed and 
yield more salvage when obsolescence re- 
quires their removal. 

Contrary to opinions expressed in some of 
the early newspaper reports on the Cunard 
Pier fire, cresoted timber is not inflammable. 
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Immediately after treatment creosoted tim- 
ber can be ignited rather easily, but after six 
or eight months’ seasoning it becomes de- 
cidedly fire resistant. This fact has been 
thoroughly demonstrated by many fires in 
ecreosoted structures which have burned 
themselves out without serious damage to 
the structures, and also by many tests. 

There seems to be-no doubt that for the 
physical and traffic conditions existing in 
New York the timber pile pier with timber 
above the water level creosoted and concrete 
surfaced, where needed, is more economical 
and better fitted for the requirements than 
any other type available. 


Col. Atwood had charge of the extensive 
terminal construction for the A. E. F. at St. 
Nazaire, France, during the World War, and 
since that time has made a wide survey of ma- 
terials for marine contsruction. This work was 
under the direction of the National Research 
Council and supported by the American Rail- 
way Association and several steamship com- 
panies, of which the Cunard Line was one. 








New Mexico Manufacturer Sees 


Increase in Lumber Demand 


ALBUQUERQUE, N. M., July 18—The New 
Mexico Lumber & Timber Co., Bernalillo, N. 
M., has arranged for the refunding of the White 
Pine Lumber Co. bonds which it assumed when 
it purchased the assets of the company in July, 
1931. In June, 1926, the White Pine Lumber 
Co. issued $1,250,000 of 6% percent first mort- 
gage gold bonds. The New Mexico Lumber 
& Timber Co. had reduced this amount to $830,- 
000 on June 1 of this year. The former White 
Pine Lumber Co. bonds matured serially at an 
average rate of $160,000 a year until June, 
1937. Under the new arrangement, which be- 
came effective July 15, 1932, the White Pine 
Lumber Co. bondholders surrendered their 
bonds for New Mexico Lumber & Timber Co. 
bonds in like amount. The new bonds do not 
provide for any serial maturity and are not due 
and payable until June 1, 1942, unless the com- 
pany at its option, at an earlier date, should 
call all or part in for payment. The company 
has also made arrangements whereby it can 
cut 10,000,000 feet a year without any payments 
into the sinking fund which is usually provided 
for in timber bonds and as was the case with 
the White Pine bonds. 


The Bernalillo mill started operations on a 
full time basis June 21, and is now producing 
at the rate of 4,000,000 feet a month. A large 
number of orders have been received for fruit 
and vegetable boxes which are being distributed 
in California and Colorado. Col. George E. 
Breece, president and general manager of the 
company, is very optimistic about the recent 
small but gradual increases which have taken 
place in the commodity market, and he looks 
with confidence to a gradual and normal de- 
mand for lumber in the construction of small 
residences. 








Tremont 
Mixed Car 
Service 





BALANCE YOUR ASSORTMENTS NOW! 


Longleaf Pine Lumber and Dimension 
Shortleaf Pine Finish, Trim, Mouldings 
Shed and Yard Stock Items 
Oak and Gum Trim and Mouldings 
Red and White Oak Flooring, Plain or Quartered 
Industrial and Railroad Timbers Our Specialty 
White and Red Oak, Black Gum, Tupelo, Red 
Gum, Cypress, Elm, Beech, Hickory — Air 
Dried and Kiln Dried 


TREMONT LUMBER COMPANY rocteLte, Lousiana 


CHICAGO OFFICE: 307 North Michigan Avenue 


ALL IN 

ONE CAR— 
ORDER WHAT 
YOU NEED 
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following equipment. 


Conveyors 





We need — 


LUMBER! 


—and will accept it in trade as part or full payment for the 


Band Mills Edgers 

Boilers Corliss Engines 
Carriages Logging Equipment 
Hand Cars Camp Equipment 
Push Cars Steam Generators 
Flat Cars Turbo Generators 
Box Cars Steam Log Loaders 
Refrigerator Cars Locomotives 

Stock Cars Steel Buildings 
Chain 


Planing Mill Machinery 


or any part of the equipment used to operate one of 
America's largest saw and planing mills. 
Address 
THE VIRGINIA AND RAINY LAKE CO. 
VIRGINIA, MINNESOTA 


Berlin Matchers 
Electric Motors 
Band Mill Niggers 
Piping, all kinds 
Pulleys, all kinds 
Resaw, 6 ft., 5 ft. 
Track Scales 
Logging Sleighs 
Logging Tools 
Lath Trimmers 
Lumber Trucks 








Dedicate Memorial to 
Pioneer Michigan 
Lumbermen 


East Tawas, Micu., July 18.—On the lofty 
banks of the Au Sable River that courses 
through the great Huron National Forest in the 
northeastern part of Michigan, there stands a 
memorial to the pioneer lumbermen of Michigan 
who labored to build the middle west. The 
monument is stationed at the end of the Thomp- 
son Trail, an old tote road grown famous now 
from its olden associations and the tales told 
of its history. This “end of the trail” where 
stand three figures in bronze 9 feet high repre- 
senting the landlooker, the riverman and the 
timberman, overlooks that noble Au Sable 
where lives have been claimed in the spring 
drive that hastened to “get the logs to Os- 
coda.” Oscoda is at the mouth of the river, 
on the shore of Lake Huron. 

That is the memorial that drew more than 
4,000 people to its site for its dedication, Satur- 
day July 16. The principal speakers, William 
B. Mershon, of Saginaw, old time lumberman 
of national repute; John W. Blodgett, of Grand 
Rapids, national timber figure; Judge Herman 


Dehnke, of Harrisville; Maj. Robert Stuart, 
chief of the United States Forest Service; 
Wilber M. Brucker, governor of Michigan; 


Elmer Eicher, of Flint; lauded the lumberman 
of a day that is dead, told of his hardships, his 
squareness and his endeavor to do the job 
that was his. 

The massive bronze figures of the memorial 
are mounted on a 20-ton granite base. On one 
side of the base is the inscription, “Erected to 
perpetuate the pioneer lumbermen of Michigan, 
through whose labors was made possible the 
development of the prairie States.” 

The three remaining sides carry 91 names 
that are synonymous with lumber in Michigan. 
The cost of the memorial was borne entirely by 
73 people, all members of the families whose 
names are inscribed on the monument. 

The memorial was presented to the Govern- 
ment by Mr. Mershon, in behalf of its sponsors. 
The United States Forest Service will attend 
to its safe keeping. Major Stuart accepted the 
monument on behalf of the Forest Service. 

The names, carved in granite, are: 

Russell A. Alger, Jesse B. Atwood, William 
A. Atwood, Newell Avery, Sewell Avery, 


Waldo A. Avery, Newell Barnard, Henry A. 
Batchelor, Charles A. Bigelow, tobert = L. 
Blacker, Delos A. Blodgett Jonathan Boyce, 
George L. Borrows, Baker Fentress & Co., 
Wellington R. Burt, John Canfield, Peter 
Coreoran, Henry H. Crapo, Jacob Crummer, 
Wellington W. Crummer, Dwight Cutler, P. 


M. Danaher, Charles H. Davis, 
Temple E. Dorr, Charles A. 


Robert Dollar, 
Eddy, Charles F. 


Eddy, Charles K. Eddy, J. Franklin Eddy, 
Selwyn Eddy, Delos Lewis Filer, E. Golden 
Filer, George N. Fletcher, S. G. M. Mates, 


Nathaniel Lord Gerrish, 
rish, Frank W. Gilchrist, Charles W. Grant, 
Hackley & Hume, Edmond Hall, Rasmus 
Hanson, Charles Hebard, Arthur Hill & Co., 
Clarence M. Hill, Luther Holland. 

David M. Kneeland, Willis T. Knowlton, H. 
M. Loud & Sons, Herman Lunden, Thomas R. 
Lyon, W. and A. McArthur Co., Newcomb Me- 
Graft, Harvey Mellen, Thomas Merrill, Au- 
gust H. Mershon, Nels Michelson, William W. 
Mitchell, Thomas Munroe, Simon Jones Murphy, 
Thomas Nester, George Willis Pack, Maurice 
Quinn, Robert Rayburn, James A. Remick, 
Alfred Richardson, Ezra Richardson, Eleazar 
ting, James Roe, John J. Rupp, Amasa Rust, 
David W. Rust, John F. Rust, George R. 
Stack, Justus S. Stearns, Henry Stephens, II, 
Charles D. Stimson, Thomas D. Stimson, Wil- 
lard H. Stimson, Charles Stinchfield, Jacob W. 
Stinchfield, Farnam Chickering Stone, Thomas 
Ferguson Thompson, Godfrey Von Platen, 


Winfield Scott 


Ger- 


Charles W. Wells, Fred C. Westover, T. 
Steward White, David Whitney jr., Ammi 
Willard Wright, Samuel W. Yawkey and 


William C. Yawkey. 





West Coast Stocks Lower; 
Some Items Strengthen 


SEATTLE, WASH., July 16.— Production of 
mills in the Douglas fir region of Oregon, 
Washington and British Columbia reporting to 
the West Coast Lumbermen’s Association aver- 
aged 19.7 percent of capacity during June, 
while orders averaged 24 percent of capacity 
and exceeded production by 15.3 percent. Ship- 
ments averaged 25.3 percent of capacity, and 
were 20.5 percent greater than production. In- 
ventories during the four weeks of June de- 
creased 7.8 percent. Prices received in June 
averaged $9.25 a thousand feet at the mill—all 
grades—and set a lower mark than any recorded 
since 1889, which was $8.67. Too low prices 
are shutting off production. Broken stocks at 
the mills are being reflected in higher prices in 
a few items, and the effect of the lumber tariff 
is beginning to be felt. 
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Organize for Constructi 
of Factory Built 
Homes 


PORTLAND, ORE., July 16.—A new departure 
in the lumber industry was announced here + 

day through organization of the Domiseal (, 
for the manufacture of Domiseal houses, by 4 
F. Biles, jr., P. G. Means and Alec Martin, 

_Mr. Biles is the son of A. F. Biles, preside 

of the Central Door & Lumber Co., which 

a large plant at East 24th and Holgate streets 
this city; Mr. Means is an architect and ep. 
gineer, recently of Yakima, Wash., and Mr. 
Martin is president of the Overhead Door (Co, 
of Portland. Others are interested with them 
and Mr. Biles, sr., is a member of the board 
of directors. 

The mechanical resources of the Central 
Door & Lumber Co. will be utilized for the | 
manufacture of the new houses, the process of 
which is much identical to the manufacture of 
doors, with important parts played by ma- 
chinery perfected by A. F. Biles during his 
many years in the industry. 

It is explained that exactly the same syste 
of interlocking units will be used in rea 
built house construction as that employed 
door making. 

Wall sections, of 36 inches, fit together by 
tongue and groove and dowels and glue method, 
vertical grain, thoroughly kiln dried lumber 
joining so exactly that not the slightest crack 
is visible. No nails are used in joining the 
units. 

A cross section of Domiseal side walls shows: 
From the inside a layer of felt paper, a one- 
half inch thickness of 3-ply fir wood, two 
inches of sealed air space, a one-half inch thick- 
ness of Fir-Tex, shipped direct to the plant 
from the St. Helens factory, then two inche 
of air space allowed and sealed by a pattern o 
2 by 2-inch strips, then a layer of heavy asphalt 
paper, and on the outside, over all, the siding 
raked shakes or stucco, whichever might be de- 
sired. 

Partitions are composed of two pieces of ply- | 
wood with a one-half inch thickness of Fir-Tex | 
sandwiched in. This surface is covered w ' 
felt paper. Ceilings are also made of Fir-T 
and plywood. This method makes a buildi. 
practically sound-proof. 





Rafters are doweled and grooved and nails | 


are avoided wherever possible. 
cluding wardrobes, door closets, kitchen cabi- 
nets and refrigerator cabinets are provided and 
made in the factory procedure. 

An important feature is that every piece 0 
wood used in these houses is treated with ' 
oil to seal the pores against humidity and ro 

Electric conduits are built in at the plant a. 
plumbing and heating systems may be instal! 
by the company if so desired. 

It is planned to have representatives where 
Domiseal houses are handled so that they may 
be assembled readily by local workmen. 

Mr. Means said that houses of any size may 
be had and according to plans by the pur- 
chaser’s own architect, if so desired. The cost 
he estimates, will be about one-fourth to or 
third less than a house of similar size a 
standard, built by the hand method. Shippin: 
costs will be the minimum because all the wood 


is kiln dried and there is no waste on which | 


to pay freight. The company is ready to build 
as many as ten houses a day from the begin- 
ning. 

Mr. Means said: 

This summer, fall and winter we expect to 
organize distribution in the Pacific coast 
States and Northwest so that next spring wé 
can devote attention to Atlantic coast organ!- 
zation and later the middle States. Our rep- 
resentatives will have charge of districts, 
based upon population. 








PANAMA CANAL movement of lumber from 
Pacific to Atlantic during May amounted to 
218,585 long tons—83,242 less than in May of 
1931. 


3uilt-ins, in- | 


— 
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The Finisher 


He puts a lighter polish on 
The oak, the birch, the gum, 
And all the woods however sawn, 
No matter whence they come. 
To walnut and mahogany, 
From continent and isle, 
‘ Whatever wood the wood may be, 
He adds a brighter smile. 


And now that smile brings out the grain, 
As morning brings the day, 
The handiwork of God made plain, 
The roughness wiped away. 
We see the beauty of the wood 
We had not seen before— 
And so it is with all things good, 
And life a little more. 


Let us put on the smile, the old 
And young and all mankind, 

That other mortals may behold 
The joy they might not find. 

Oh, let us polish up the world, 
Forget its care and sin; 

There’s not a trec, however knurled, 
3ut beauty has within. 


We See b' the Papers 


When they soak the rich it is the poor who 
get all wet. 

While we are repealing, we might also repeal 
a few taxes. 

Looks like the constitution were going to fol- 
‘ow the jag. 

Making silverware is said to be a lost art. 
\lso money. 

There seem to be a lot of corporations now 
not for profit. 

Well, at last the Coney Island hot dogs were 
cooked through. 

But the real hot dogs you get just board- 

ilking up and down. 

“Relentless publicity is something you favor 
for other people. 

What to do with the radio announcer who 
calls it daylight “savings” time? 

Gov. Roosevelt will visit six American cities 
in his campaign. Perhaps, like Homer: 

Six certain cities may make him the goat, 

ough which the living Franklin begged the 

e. 

Europe believes that we should forgive our 

tors as they forgive themseTves. 

The farm boy who would like to be a great 
pitcher might practice on father’s hay. 

_One of every 13 persons employed in New 
York works for it, or at least works it. 

We suggest that hereafter convention audi- 
ences should be elected in the primaries. 

“If you can’t leave footprints on the sands 

. time, at least don’t leave fingerprints. 

You never can tell how an American will 
vote. All you can tell is how he will yell. 

There is no use of Al Smith talking about 
economy as long as he puts two d’s in radio. 

We have drys who drink wet, and wets who 
think dry, and some folks who don't even think. 
We used to sing “What Will the Harvest 
> 29 . 
e°” but now what we wonder about is the 
price. 

One reason the automobile business isn’t as 
good as it was is because the automobiles are 
better, 

Many a candidate who leaves himself in the 
hands of his friends lands in the hands of his 
enemies, 


“What Price Glory” was quite a show, but 


the great American tragedy seems to be What 
Price Wheat? 

Since Jan. 1 some 750,000 telephones have 
been taken out, but none of them was on our 
party line. 

The army of the unemployed isn’t our only 
trouble: there is also the army of the munici- 
pally employed. 

The Financial World says the building in- 
dustry is “highly depressed.” Or may be it is 
deeply elevated. 

We wish Providence would forgive our debts 
as we have had to extend the notes of our 


farmer customers. 

Well, Mr. Hoover is at-least going to get a 
fine chance to test this theory about the ingrati- 
tude of republics. 

The Chicago Tribune talks about the sucking 
of taxes from the people. It seems somewhat 
confused as to who is the sucker. 

The campaign will at least show if we still 
have the old fashion farmer who yelled for 
Bryan and voted for McKinley. 

In spite of all the convention oratory, mat- 
ters are really decided in some little hotel room. 
Factions speak louder than words. 

The launches in the lake in front of the cot- 
tage putt-putt all day, but at least they don’t 
sit around at night and talk about it. 

Japan insists on the independence of Man- 
churia. It was Huckleberry Finn who sug- 
gested ransoming captives with a club. 

One night at Franklin Roosevelt's house we 
sat up and talked until midnight. We hope he 
doesn’t make it a custom of the campaign. 

Historians have discovered that Luculius in- 
troduced the cherry into Europe, but are still 
undecided as to who introduced it in the cock- 
tail. 

If the Reconstruction Finance Corporation 
runs out of people to lend money to, it might 
give a thought to two very needy national com- 
mittees. 

You buy a college boy a lot of textbooks, 
but when he comes home the only chapter he 
seems to know anything about is the one he 
belongs to. 


This Selfish World 


Folks haven’t time for my affairs— 
About as much as I for theirs. 

My troubles people seldom see— 

Their troubles are the same to me. 

My cares they do not care about— 

But mine their cares have crowded out. 
Few ever come to sympathize— 

And I am not much otherwise. 


My worries seldom worry those 
Around about me, I suppose, 

And, I’m so busy with my own, 

I let them bear their cares alone. 

I often wish that folks would show 
Some sympathy for me—although 

I must admit that most of mine 

Is meant for me, each word, each sign. 


They ought to come and help me more, 
And yet I seldom seek the door 

Of someone else who needs a friend 
To come along to lift or lend. 

A selfish world this world of ours, 
And so a fellow sort of sours 

On all mankind. It seems to be 

About as selfish—well, as me. 


Some Does and Some Doesn't 
TEACHER—If you gave a man something to 
do, would you say “he done it’? 


ForeMAN’s Son—Well, it depends a good 
deal on who the man was. 
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Dimension 
Stock 


CUT TO ORDER 














We want buyers of dimen- 
sion stock to know that we 
have the facilities for getting 
out this class of stock 
promptly—cut to exact sizes. 


Buyers whom we are now 
serving find our stock highly 
satisfactory. It comes from 
famous soft-textured West 
Virginia timber—the Cream 
of the Appalachians. The 
same timber that has made 
Meadow River Hardwood 
Flooring and Hardwood Trim 
the favorite brand of scores of 
retail lumber dealers. 


Let us have your inquiries 
on dimension stock, flooring 
or trim. 


The Meadow River 
Lumber Co. 


———RAINELLE, W. VA.—— 


White and Red Oak Flooring, Maple, Birch and 
Beech Flooring mixed with Poplar Siding, 
Oak, Chestnut, Birch, Poplar and Basswood 
interior trim, kiln dried or air dried hardwoods. 
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1 
GOLDSBORO 


N. C. PINE 


Our “Jiffy Service,” by rail 
and water, will keep you 
supplied with all items in 
YARD STOCK 
SHED STOCK 


Let us prove it on your next order 


JOHNSON & WIMSATT 
le Washington, D. C. 


North Carolina Pine and 
West Virginia Hardwood 


4 




















: ied, Well Manu- CASING, 
Nie na High Grade. BASE AND 
Capacity, yea MOULDINGS 
Fer Dev. Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bidg., PITTSBURGH, PA. 








CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
! Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 


Manufacturers DONNER, LOUISIANA 
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rimerless meee i sapped ote 
i: b just 
utty— oa wellon bare wood as if 
primed. 


Is Just Whatthe Name Implies ALSO USE AND SELL= 


“Parker's” Calking Putty. ‘‘Parker’s’’ Steel Sash Patty. 
“*Parker’s’’ End Wood Sealer Keeps Out Moisture. 
Write for Prices and Information. 


IRA PARKER & SONS CO.), Oshkosh, Wis. 
eS AT 
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HOTEL RADISSON 


Minneapolis 

Rates from 
$2.00 

500 Rooms 

with Bath 


Garage in 
Connection 





Seventh Street Near Hennepin 
Located in the center of the 
Business, Amusement and the 

Shopping districts. 
that gives a cuisine 


4 Cafes unexcelled. Prices 
to fit any purse. 
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Revise Western Pine Grading Rules 


PorTLAND, OrE., July 
grading meeting, sponsored by the grading 
committee of the Western Pine Association, 
with headquarters here, ended at Klamath Falls 
just before midnight, Friday, July 15. In the 
opinion of the many lumbermen present, the 
gathering was a very successful one. The work 
of the committee itself, conducted during two 
evening sessions, covered a variety of matters 
in the grading field. 

Wednesday morning, July 13, the group as- 
sembled at the plant of the Shevlin Hixon Co., 
Bend, Ore. In addition to those in attendance 
from Bend (about eleven) were 40 lumbermen 
from all parts of the western pine. territory. 
Among them were B. W. Lakin, president of 
the Western Pine Association; Walter Neils, 
chairman of the association grading committee ; 
W. G. Kahman, I. Kesterson, J. H. Stevens, 
all members of the grading committee, and 
David T. Mason, manager, and S. V. Full- 
away, Jr., secretary of the association, with 
Vern Johnson, chief inspector. 

Led by Chairman Neils and Chief Inspector 
Johnson, the group of 50 lumbermen spent the 
entire day at the Shevlin-Hixon plant in the 
actual inspection of lumber grades, discussion 
of grading rules, grading practices, and so 
forth. The grading committee held a session 
during the evening to discuss in detail several 
proposed changes in the Western Pine written 
rules and other matters affecting the grading 
work, Starting about 8:15 p.m., the commit- 
tee members and some 15 other !umbermen 
continued deliberations until 11:30 p. m., when 
the chairman adjourned the session to recon- 
vene at Klamath [alls on the evening of 
July 15. 

All Thursday morning was devoted to an 
inspection of the grades at the Brooks-Scanlon 
Lumber Co.’s plant, where the visitors also had 
opportunity to see the large cut-up factory op- 


16.—The three-day 
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erated by this company. 

Practically the entire delegation motored to 
Klamath Falls early in the afternoon, stopping 
enroute at the Lamm Lumber Co.’s plant a 
Modoc Point for about two hours to inspect 
box lumber grades and discuss some proposed 
changes in the association rules for box lumber. 

On Friday morning the group, which was 
joined by some 15 additional lumbermen from 
Klamath Falls and vicinity, continued its inspec. 
tion and discussion of grades at the Weyer. 
haeuser Timber Co.’s plant. The afternoon 
was spent at the plant of the Ewauna Box Co, 
which concluded the strenuous three-day grade 
meet. 

At 7:30 Friday evening Chairman Neils 
called the grading committee together to con- 
tinue its deliberations, some 40 being in at- 
tendance. The principal action of the grading 
committee meeting, which did not adjourn 
until 11:45 p. m., was: 

Adoption of revised rules for the grading 
of dimension and timbers. 

Authorization to the 


association manage- 
ment to negotiate with the other regionals 
to further co-ordinate and standardize re- 


inspection practices and procedure of the sey- 
eral regionals. 

Authorization for the appointment of a 
sub-committee to give thorough consideration 
to the whole subject of grade nomenclature 
in the soft pines. 

Adoption of rules governing the inspection 











of molding stock. 
Adoption of revised rules for 
and inspection of box lumber. 
Revision of grading rules for incense cedar 
pencil stock. 


the grading 


The molding and millwork committee gave 
preliminary consideration to important matters 
in that field of the association's activities at 
a luncheon meeting at Klamath Falls on Fri- 
day, July 15, with W. R. Sayre, San Fran- 
cisco, chairman, presiding. 


Lumbermen’s Clubs Plan Outings 


Coast Lumbermen Plan Annual 
Tourney 


Tacoma, WasH., July 16.—Next in impor- 
tance to its famous Annual Jinx Dinner is the 
annual lumbermen’s golf tournament sponsored 
by the Tacoma Lumbermen’s Club. This year’s 
event, which will be held July 29, marks the 
twelfth annual tournament at which the Tacoma 
Lumbermen’s Club has entertained the lumber- 
men golfers of the Pacific coast. As in the 
past, the lumber fraternity, golfers and dubs 
alike, will be entertained at the beautiful Ta- 
coma Country & Golf Club and those who have 
attended in the past will throw aside business 
cares and any other engagement in order to 
be present. Lumbermen who haven’t been able 
to find time to play golf for months will dust 
off the old clubs and journey miles rather than 
miss it. They have never been disappointed in 
the entertainment furnished, and the opportunity 
to meet friends and competitors in this joyful 
event is looked forward to for months. 

The trophies are too numerous to mention. 
Starting with the Northwest Lumbermen’s 
Championship for the Tacoma Lumbermen’s 
Club cup and President Al Martin’s permanent 
cup and including the J. H. Bloedel challenge 
cup for the Northwest Lumbermen’s handicap 
championship, there are various class champion- 
ships and special event prizes and trophies, in- 
cluding the West Coast Lumbermen’s Associa- 
tion cups and the Douglas Fir Exploitation & 
Export Co. cup. 

As all lumbermen are presumed to be honest 
their word is taken for their home club handi- 
cap but as a matter of caution the following 
rule is in effect: “Any player whose handicap 
deducted from his gross score makes his net 


score below 70 will be fined $1 for each stroke 
below.” 


A. K. Martin, Pacific National Lumber Co. 


is president of the Tacoma Lumbermen’s Club 
and the chairman of the tournament committee 
is Fred Karlen, Karlen-Davis Lumber Co. 





Arrange for Annual Barbecue 


MemPHIs, TENN., July 18.—The annual bar- 
becue of the Lumbermen’s Club of Memphis 
will be held Saturday afternoon, July 30, a 
Harbin’s picnic grounds near Memphis. The 
affair will start at 1 p. m. and last through- 
out the remainder of the day. T. E. Sledge, 
chairman of the entertainment committee, is it 
charge of arrangements. 


Cloverland Club in Annual Meeting 


IsHPEMING, MicH., July 18.— The annud 
meeting of the Cloverland Retail Lumbermen’s 
Club was held here last Saturday at the Math- 
ern Inn. During the morning all the guests 
visited Ford’s Blueberry Mine, where they went 
down into the ground some 800 or 1,000 feet to 
observe “how the other half of the world lives. 

L. H. Finkbeiner, president of the club, pre 
sided at the afternoon business meeting. S. 5 
Solie, president of the Wisconsin Retail Lun- 
bermen’s Association, gave a short talk on “Re 
sults of Association Work.” Adolph Pfuné 
brought greetings from President A. J. Hager, 
of the National, and discussed. general business 
conditions. 

D. S. Montgomery, secretary of the Wiscot 
sin Retail Lumbermen’s Association, gave @ 
short talk on business conditions in Wisconsif 
and upper Michigan, following which the get 
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eral business session was adjourned. At the 
annual banquet 1n- the evening, at which C. H. 
Moss, of Ishpeming, was toastmaster, an in- 
spirational talk was given by Ernest L. Pearce, 
Marquette (Mich.), local banker, entitled “Or- 
deal or Opportunity.” 

Officers were elected as follows: 

President—P. B. Spear, jr., of F. B. Spear 
& Sons, Marquette, Mich. 


AMERICAN LUMBERMAN 


Vice president—Frank Christensen, 
strong-Thielman Lumber Co., L’Anse, 


Arm- 
Mich. 
City 
(re- 


Secretary-treasurer—E. E. 
Lumber Yard, Iron 
elected). 


Dickson, 
Mountain, Mich. 


H. J. Fisher, Phoenix Lumber & Supply Co., 
Iron River, and William H. Thielman, Arm- 
strong-Thielman Lumber Co., Calumet, con- 
tinue as directors. 


What the Associations Are 
Planning and Doing 


July 29-30—Northern Wholesale Hardwood Lumber 
Association, Phelps, Wis. Summer meeting. 
Aug. 2-8—Southern Pine Association, New Orleans, 

La. Midsummer Meeting. 
Sept. 13.—Roofer Manufacturers’ Club, Columbus, 


ua, 





Southern Pine Midsummer Meeting 
[Special telegram to AMERICAN LUMBERMAN] 
New Or.eans, La., July 20.—The midsum- 
mer meeting of the Southern Pine Association 
will be held in New Orleans on Aug. 2 and 3. 
On the first day there will be a meeting of the 
transportation committee at 9:30 a. m.; research 
committee at luncheon; advertising and trade 
promotion committee at 2:30 p. m., and grad- 
ing committee at 6:30 p.m. The general meet- 
ing will be held on the second day, with a di- 
rectors’ meeting at noon. The general meeting 
will devote considerable time to the discussion 
of the conservation program now being worked 
on in connection with recommendations of the 
United States Timber Conservation Board. 





Mississippi Association Shows 
Growth 


Jackson, Miss., July 18.—At a meeting of 
officers and directors of the Mississippi Retail 
Lumber Dealers’ Association, held here on July 
9, it was decided to hold the second annual 
convention in Jackson on Feb. 23 and 24, 1933. 
This meeting of the directors had been called 
to review the work of the association, to adopt 
a new budget for the coming year, and to 
transact such other business as might be pre- 
sented. The meeting was conducted by Presi- 
dent P. F. P. Herring, of Indianola, other off- 
cers and directors present being as follows: 

B. W. Norris, Norris Building & Supply Co., 
West Point, vice president; J. R. Perry, Perry 
Lumber Co., Vicksburg; A. N. Alexander, 
H. N. Alexander & Sons, Greenville; D. C. 
Badger, Badger Lumber & Supply Co., Colum- 
bus; Norton Haas, Norton Haas Lumber Co., 
Waveland, and Miss Susan B. Taylor, Como 
Lumber & Coal Co.. Como, directors; B. M. 
Fulton, Planters Lumber Co., Jackson, chair- 
man executive committee; J. M. Evans, City 
Coal & Material Co., Jackson, chairman 
finance committee; J. T. Allen, East Side 
Lumber Co., Jackson, and Edward O’Brien, 
Jackson Lumber Co., Jackson, members of 
the executive committee, and J. A. Minnich, 
Jackson, secretary. 

_The secretary’s report showed that the asso- 
ciation had lived within its budget, with a small 
balance to its credit. Membership has increased 
irom 33 to 77, indicating a determination of 
Mississippi retail lumber dealers to better their 
condition in spite of an exceedingly low volume 
of business. The work of the secretary’s office 
was highly commended, and instead of further 
retrenchment, it was decided to press forward 
and pursue the work with equal effort during 
the coming months. 

The field work reported by the secretary 
showed twelve district meetings held since the 
annual convention in February, with four others 
scheduled for July. 

The program for the annual convention will 
be arranged by the retail dealer members in 
ackson, 


Some comment was made on the political 
activities of some of the retail lumber dealers 
of Mississippi. Two of the Mississippi retail 
yard operators, E. M. C. Hawkins, of Corinth, 
and Rice Hungerford, jr., Tunica, actively par- 
ticipated in the National Republican convention 
in Chicago, as members of the Mississippi dele- 


gation. Mr. Hungerford is a candidate for Con- 
gress in his district. Another retail lumber- 


man, Leslie E. Mabus, of Ackerman, is a mem- 
ber of the Mississippi legislature. 





Southern Pine Group Meeting for 
Arkansas Manufacturers 


CAMDEN, ARK., July 18.—Conservation of 
timber resources throughout Arkansas, Louisi- 
ana and Oklahoma was discussed here July 14 
at a district meeting of lumber manufacturers 
of these States under the auspices of the South- 
ern Pine Association. More than 50 lumber- 
men from southern States were present with 
practically every large lumber manufacturing 
plant in Arkansas and many of the smaller mills 
represented. Luncheon was served at noon and 
in the afternoon the Arkansas Soft Pine Bureau 
held a meeting. 

C. C. Sheppard, of Clarks, La., president of 
the Southern Pine Association, and A. S. Bois- 
fontaine, assistant secretary, outlined the recent 
recommendation of the United States Timber 
Conservation Board that the stocks on hand 
were too high and should be reduced before the 
end of 1932. Because of overproduction in the 
industry, prices have dropped and the manu- 
facturers hope to curtail production in an effort 
to balance supply and demand, according to 
officials of the association. 

Judge T. J. Gaughan, Camden attorney, also 
spoke at the morning session. He outlined 
business conditions in the industry and stressed 
the need for more construction work, especially 
in the rural sections. 

There are eleven groups in the Southern Pine 
Association and group gatherings are being held 
throughout the South. This was the first to be 
held in Arkansas this year, it having originally 
been scheduled for Shreveport, La. 

The conference adjourned in the afternoon 
after a discussion of trade matters. 





Northwest to Gulf Rate Is in 
Effect 


SEATTLE, WaAsSH., July 16.— Notification has 
been received by the West Coast Lumbermen’s 
Association that the Interstate Commerce Com- 
mission has decided not to suspend the 60 cent 
rate on lumber from the Pacific Northwest to 
Gulf of Mexico ports for export to Cuba. The 
new rate, scheduled for effect July 1, was at- 
tacked by the Southern Pine Association as un- 
warranted and prejudicial to mills in the South. 
The reduced rate was initiated by the trans- 
continental railroads to compete with all-water 
transportation, as well as to grant competitive 
opportunities to inland lumber producers who 
—_ not reach tidewater shipment economic- 
ally. 














Yellow Pine 


The Aristocrat of Stfactural Woods 





The same strong, dur- 
able, Virgin Long 
Leaf Yellow Pine 
that your father and 
grandfather liked so 
well, will be produc- 
ed by the above mill 
for many years to 
come. 


It’'sthe FIBER that Counts 











WIER LONG LEAF 


LUMBER CO. 
HOUSTON, TEXAS. 




















YELLOW PINE 


Timbers 
Lumber 
Lath and 
Shingles 


For our high grade dressed stock— 
“Ask the Wholesaler" 


The Alger-Sullivan 


Lumber Co. 
CENTURY, FLORIDA 
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White Pine 





LONG and SHORT LEAF 
ALSO { Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh. Pa. New York, N. Y. 


O TIMBER ESTIMATORS D 
JAMES W. SEWALL 


Timber Cruises and Valuations 
JAMES W.SEWALL PHILLIPS & BENNER 

Old Town, Ruttan Block, 
Maine Port Arthur, Ontario 
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“Clhe pil 
GOOD HOTEL" 


. «. is one way of designating 


Hotel Fort Shelby when 
you arrive in Detroit. q No 
other large hotel is so close 
to the principal railway ter- 
minals, airports and steam- 
ship piers ... so conveniently 
located to Detroit's shopping, 
theatre, financial, insurance 
and wholesale districts and 
more universally known for 
its good food, rooms and 
service at economical rates. 
4900 units . . . all equipped 
with servidor and private 
bath. Rooms as low as $3.00 
per day . . . suites $10.00 
and upwards. 


Motorists are relieved 
of their automobiles 
at the door without 
service charge. Write 
for free road map, and 
your copy of “Aglow 
with Friendliness,” 
our unique and 
fascinating magazine. 





HOTEL J 


Shel 


DETROIT 


“AGLOW WITH FRIENDLINESS ” 


E. J. BRADWELL, Manager Ae 
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Company's Representatives Hold 
Sales Convention 


NortH TONAWANDA, N. Y., 
representatives of the R. T. Jones Lumber Co. 
(Inc.), well known wholesale concern of this 
city, assembled here recently for their annual 
sales convention. The company’s sales territory 
covers eastern Ohio and Buffalo, Pittsburgh 
and the East, north of the Mason-Dixon line. 

The representatives arrived in Tonawanda in 
the evening of June 26, coming from as far 
north as Westport, N. Y., and the Adirondacks, 
and as far south as Lancaster County, Pa., and 
southern Jersey, five coming from Long Island, 
northern Jersey and the metropolitan area of 
New York. 

The meeting opened the following morning 
with an address by R. Jones, president of 
the company, who reviewed the economic situ- 
ation and discussed the present depression as 
compared to previous ones in the lumber trade, 
and also discussed the policy of the corporation. 
H. Morton Jenes followed with remarks on 
salesmanship; Charles D. Jones talked of the 
company’s planing mill business and the opera- 
tion of its trucking fleet, while R. T. Jones, jr., 
discussed the economic advantages of distribu- 
tion from Tonawanda. 

The meeting was then recessed for one hour, 
while the men, in groups of four or five each, 
went over the yard and through the shed, plan- 
ing mill and box factories and inspected lumber 
on the docks, recently arrived, to the amount of 
about five million feet. 

The group then reassembled in front of the 
main office where a photograph was taken at 
exactly the same spot where a similar photo- 
graph was taken in 1926, and a still earlier one 


July 18.—The 


July 23, 19% 





in 1914. Many of the same faces appear in all 
three of these pictures, but four of the me 
who were in the earlier picture have been takey 
by death, and three or four others have left th 
sales force for various other reasons. However, 
the group for this year was the largest of an; 
of the three, the picture showing about twice 
as many salesmen as the company had in the 
earliest picture, in 1914. 

Luncheon was served at the Park Club, jp 
3uffalo, covers being laid for twenty-four of 
the sales force. After luncheon the meeting re. 
convened at the office, and a disc —_ of sell. 
ing was held, presided over by R. T. Jones, and 
led by I. A. White, Syracuse; B. F. Bechtel, 
Tonawanda; H. D. Howden, vice president and 
manager of the Philadelphia office of the com. 


pany, and G. H. Cramer, Clifton Springs. Al] 
of these men have been associated with the 
company tor more than twenty years. 


The meeting was then adojurned to the yard 
for examination and discussion of grades and 
uses, and at 5 p. m. it was reconvened briefly 
for a discussion of lumber for direct-from-mill 
shipment, after which it adjourned. 

The tone of the meeting was optimistic, and 
the consensus was that lumber is of good value 
now if ever, and at its present price is an in- 
vestment as good as any, and better than most 
It was noted that although volume of busines: 
is not yet exceeding that of the preceding year 
sales since March, or the first of April, have 
each month been lessening the gap between last 
year and this year, and expectation is held out 
that within sixty days a constant showing ex 
ceeding that of last year will be made. 


Low Cost Pre-Fabricated Lumber 
Houses Developed 


Loncview, WaASH., July 16.—Meeting the 
growing demand for an inexpensive home to 
which all the building industries are catering, 
the lumber industry has come forward with 
the erection of a three-room house in six hours. 
At the rolleo—the lumberjack’s counterpart to 
the cowboy’s rodeo—held here, a charming 
cottage was put up with fabricated lumber in 
that record-breaking time. 

The achievement was due to the fabrication 
of the lumber at the mill according to an idea 
developed by E. A. Laughlin, of Port Arthur, 
Tex., on the interlocking principle. Nine- 
tenths of the lumber came from the Long-Bell 
mills here with every piece cut to length and 
width required, with all joints and contacts 
milled to interlock with each other. In this way 
carpenters waste no time on the job in cutting 
and fitting and at the same time the structure 
is much more rigid and solid than with ordinary 
fitting and nailing. 


"Growing-House” Design 


The new type of pre-framed construction was 
applied to a new idea in house planning evolved 
by Eldred Mowery, architect of the National 
Lumber Manufacturers’ Association, designed 
to meet the purchasing capacity of the millions 
of wage-earners whose incomes do not exceed 
$2,000 a year. This great class is virtually ex- 
cluded from home-ownership at present. The 
unit-house of three rooms is so designed that 
it can be extended by two, three or four rooms, 
inexpensively and in architectural harmony, as 
the income of the owner and his requirements 
for more room suggest. Using the Laughlin 
type of pre-framed lumber, the first unit, mod- 
ern in every respect, can be built for from $1,500 
to $2,000. 

The short time needed for erection greatly 
reduces the labor cost, and the pre-fabricated 
lumber costs only a dollar a thousand more 
than straight lumber, amounting to only about 


$12 on a house of the size used in the demon- 
stration cottage here. Six carpenters and 2 
helper worked four hours and two carpenters 
the remainder of the time. 


Construction Progress 


suilders will be interested in some of the 
details of construction progress. Girders, joists 
sill-plates and floor openings were framed an 
in place ten minutes after the start. The sub- 
flooring was laid while the exterior walls were 
going up, and 45 minutes after beginning tw 
outside partitions were completely placed an 
the sub-flooring was done. At the end of & 
minutes first floor framing and sub-flooring§ 
were completed, all exterior walls were up an¢] 


the main interior bearing partition. In te 
minutes more all the ceiling joists were 1- 
stalled. At the end of one hour and 35 minute 


the ridge pole and rafters were disposed of 
too. At the end of two hours the house was 
completely framed. In another hour the sheath- 
ing was done. The siding was put on, and the 
window and door frames, and doors and window 
sash during the afternoon. Owing to the pre 
fabrication there was almost no waste material 


Merely Fabricated Lumber 


Space does not permit a technical descriptionfl 
of the method of prefabrication in interlocking 
units, but it may be said that they employ onl} 
nine types of fabricated lumber, all in standaré- 
ized sizes. It is notable that while other type 
of pre-fabricated houses call for the . 
assembly of the lumber into panels, which be 
come the construction units, the Laughlin ideé 
uses individual boards as the units, as is ordi 
arily done, but adapts them to rapid combinatio 
and construction on the ground. 

If the principle of fabricating lumber at tht 
mill is generally introduced, a home-builder wil 
virtually buy his house from the lumber yari 
and then have it assembled. His instruction 
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to the lumber yard would be simply to deliver 
at the lot the lumber required for the specified 
house, which the lumber dealer would likely 
have all piled together ready for immediate de- 
livery. There would be no calculations as to 
the amount of lumber required, or its cost. A 
house would be purchased, so far as the lumber 
goes, instead of so much lumber, at a definite 
price and with no need for supplementary 
orders and without surplus material. 


The Tax Burden of a Lumber 


Producer 


BROOKHAVEN, Miss., July 18.—Believing that 
it would be helpful for all of the salesmen to 
know exactly what sort of a tax burden was 
imposed upon the lumber manufacturer, C. E. 
Klumb, general sales manager of the J. J. New- 
man Lumber Co., recently sent out a bulletin to 
the salesmen containing a list of the taxes 
which now affect that company on its opera- 
tions in Mississippi. These taxes were listed 
as follows : 

MISSISSIPPI 





STATE TAXES 
Ad valorem on personal and real property, 
including timber and cut-over land, running 


from 5 percent to 10 percent on high valua- 
tions. 
Privilege tax on units, such as sawmill, 


planing mill, box factory, ete. 
Franchise tax—$1l1 per thousand 

and surplus. 
Sales tax—¥% 
Income tax. 
*Gasoline tax—6 cents per gallon. 
Two percent sales tax on all 

bought within the State, plus tax on 


on capital 


percent on all shipments. 


supplies 
freight 


on these items. 
FEDERAL TAXES 
Income tax, 
Freight surcharge. 


*Gasoline tax—l cent per gallon. 
*Telephone taxes—average 15 cents 
call on our long-distince. 
*Telegrams—=S5 percent. 
*Postage—1 cent. 
*Tire taxes—about 15 percent. 
*Taxes on oil. 


per 





New Retail Buying 
Any Price 


Waco, Tex., July 18—Under date of July 
12, L. D. Dewey, purchasing agent for the 
yards in Texas and Oklahoma of William Cam- 
eron & Co., in sending out an inquiry for ap- 
proximately a hundred cars of lumber, an- 
nounced an important change in the buying 
policy of that company. In his letter, addressed 
“To All Mills,” Mr. Dewey said: 

We are tired of absorbing enormous losses 
through a buying policy under which we buy 
lumber one day, and the next day or within 
a short period of time we are confronted with 
a lower price, which makes the material we 
have purchased of less value, and we absorb 
the loss. 

Therefore, effective this date and until you 
are notified to the contrary by us, we want 
your quotations to us on lumber made with 
the understanding that in the event the busi- 
ness is placed with you that you will protect 
us for a period of six months from date of 
invoice on any reduction or reductions which 
you may make in the price in Texas, Okla- 
homa, or New Mexico, these being the States 
where we operate yards. Differences in 
freight rates is to be taken into considera- 
tion, 

In line 
quote us 
stock. 


with this 
delivered prices on 


understanding, please 
the following 


This new buying policy as announced by Mr. 
Dewey has been confirmed by E. P. Hunter, 
general manager of the company, who says 
this policy will be strictly observed. 

In line with other dealers, Mr. Hunter says 
his company has been doing its buying on a 
hand-to-mouth basis, principally because of the 
continual reductions in the wholesale prices of 
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Check tax—2 
*Electric 


cents each. 
current purchase—3 percent. 

The items on the list that are starred Mr. 
Klumb advised were those “which directly af- 
fect our sales expense. In all of the above lists 
the only item that can be passed along to the 
buyer is the freight surcharge.” 

In further comment on this heavy tax bur- 
den, Mr. Klumb said: 

It behooves every man, woman and child 
to figure out just how taxes affect their wel- 
fare so that they can impress upon their tax- 
ing authorities the enormity of these bur- 
dens, to the end that governmental expendi- 
tures may be reduced in line with business 
and private expenditures. 

It is believed that salesmen can prove them- 
selves a very effective factor in behalf of 
tax reform and elimination of waste in govern- 
ment, by having facts of this kind which they 
can present whenever opportunity offers. 


New Cross Cut Saw Book 
Ready 


Users of cross cut saws for timber cutting 
will be interested to know that a new publica- 
tion on the Atkins line of “Silver Steel segment 
ground cross cut saws” is now ready for dis- 
tribution. In this new book 28 pages are de- 
voted to practical information on the care, use 
and manufacture of the cross cut saw and re- 
lated tools. “Saws with the blue stick” are 
minutely described and illustrated. The ex- 
clusive “segment grinding” process is clearly 
explained and diagrammed, and nine popular 
patterns of one- and two-man cross cut saws 
are shown, with their respective functions ade- 
quately explained. Six styles of handles are 
shown and there are actual size illustrations 
from the various tooth patterns. There are 
several pages of illustrated instructions for 
filing and setting across cut saws, with a sup- 
plement on saw fitting tools and files. Any in- 
terested cross cut saw user may secure a copy 
of this book free by sending a request to the 
advertising department of E. C. Atkins & Co., 
402 South Illinois Street, Indianapolis, Ind. 





Policy Protects on 
Reduction 


lumber. Time and again it has been the com- 
pany’s experience that when it bought lumber, 
prices have very shortly declined, with a re- 
sultant definite loss to the company. 

This plan, according to Mr. Hunter, works 
in this way: The mill selling the lumber guar- 
antees the price against decline for six months; 
in case the price is reduced in that time, the 
mill automatically becomes indebted to William 
Cameron & Co. for the difference between the 
price at which the lumber was sold to that 
company and the reduced price at which it is 
being offered to the trade. 

It is believed that this action by William 
Cameron & Co. may have a decided influence 
on the market and may possibly have the ef- 
fect of checking any further decline in lumber 
prices. 

Other retail yard concerns are watching the 
effects of this new Cameron buying policy with 
much interest, and no doubt many of them 
will take similar action. 

It is generally conceded that the uncertainty 
as to lumber prices has been the most influential 
factor in preventing the yards generally from 
carrying stocks that are more nearly normal 
and has resulted in a reduction of stocks on 
hand in the yards to a point far below any- 
thing ever before known. 

It is firmly believed that if this effort on 
the part of William Cameron & Co. succeeds 
in stabilizing lumber prices, there will be a 
tremendous amount of lumber bought in Texas 
and the Southwest generally within the next 
few months, 
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Here’s 


the reason 


sMPROVED 


OEPENOAGLE 


PAY PROFTIS 


InsoBoard and InsoLath, besides hav- 
ing exclusive selling features, not found 
in other boards, are real profit makers. 


BUILDING INSULATION 








They make for faster turnover — and 
consequently, more NET PROFIT. 





InsoBoard and InsoLath will fill every 
insulation need your customers may 
demand — and do it better. Only in 
InsoLath will you find these exclusive 
features: 


1—Permanent expansion spaces 
which can not be filled with 
plaster, provided around all 
edges. 


2—Nailing slots provide free ex- 
pansion and prevent bulging, 
warping, and plaster cracks. 


3—InsoBoard and InsoLath walls 
provide dependable insulation 
and twelve months comfort 
each year—just the thing your 
customers demand. 


InsoBoard and InsoLath are backed up 
by a proven “Dealer Profit” plan. 
We'll be glad to send you full details 
if you write. 









Stewart InsoBoard Corp. 
St. Joseph, Mo. 








New England Lumber Trade News 


[By F. J. Caulkins] 


Boston, Mass., July 18.—In the Boston dis- 
trict, the rush to move Provincial car and cargo 
shipments of spruce and hemlock through the 
Custom House prior to June 21 has naturally 
been followed by a sharp drop in the volume of 
new business placed, as buyer and seller battle 
to determine which is to absorb the new duty of 
$3 a thousand. The Maine mills have added 
the $3 to their quotations, but have booked very 
little business at the new price level, for the 
Provincial mills are very generally offering to 
absorb half of the duty, and pass the other half 
along to the buyer. Even upon this latter price 
basis, there have been few transactions. 


Should Tariff Apply on Net Content? 


Shippers as well as distributors are studying 
ways and means for holding the tariff charges 
to a minimum. The exact wording of the law 
reads “Lumber rough or planed or dressed on 
one or more sides, $3 a thousand feet board 
measure.” <A board measure foot is 12x12xl 
inch. If sharply reduced in content by dress- 
ing, matching etc., it is billed by the mill 
to the wholesaler, and by him to his cus- 
tomer, at the gross content in the rough. 
But the duty applies against “a thousand 
feet, board measure,” and a prominent Ca- 
nadian shipper has raised the point that the 
duty should be assessed against the net (or 
actual) content, rather than against the 
gross. Without going into fine detail, if a 
1x6-inch board is dressed four sides to 
13/16ths and on two edges, approximately 
one-quarter of the original content has been 
dressed off. Should it be assessed on a basis 
of surface measure, or in conformity with 
the tax law which strictly specifies “board 
measure’? 

The pressure for economy in all lines has 








THREE THINGS 
YOU WANT TO 
REMEMBER ABOUT 
CEDAR 


Cedar as used for closet lin- 
ing must have certain char- 
acteristics to be 100% 
adaptable. 


1. RED HEARTWOOD 


Good cedar closet lining must have a 
high percentage of red heartwood. 
*Brown's Supercedar is guaranteed 
to be 90% or more red heartwood. 


2. OIL CONTENT 


The oil content of good cedar must 
be high so as to insure complete 
moth repelling qualities. 

*Brown’s Supercedar is guaranteed 
for 100% moth repelling oil content. 


3. BEAUTY 


The grain of cedar wood must be 
attractive to insure interior beauty. 
*Installed Supercedar lined closets 
are widely known for their decorative 
beauty. 


WRITE FOR DETAILS. 
GEO. C. BROWN CO. 
Memphis, Tenn. 


Largest Manufacturers of Aromatic 
Red Cedar Lumber in the world. 
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developed a new basis for the collection of 
duties upon all consignments of foreign lum- 
ber at the Custom House. In normal times it 
has been the practice to require a sworn 
certificate of a bonded inspector covering 
each dutiable consignment, as the basis upon 
which the duty was assessed. This inspection 
cost was a charge against the customs office, 
to eliminate which it has been decreed that 
the shipping documents covering each car- 
load or cargo shipment will be accepted by 
the customs officials in assessing the tariff 
charge. 
Lumber Movement Is Spotty 


That the general movement of lumber to 
the yards is spotty, is shown in the com- 
ment of two of the larger wholesale offices 
in the Boston district, one producing figures 
to prove that its volume in June was 50 per- 
cent greater than in May, while the other 
classed June as the month of lowest volume 
of sales of any month in recent years. Provi- 
dence, R. I., with its population of 280,000 
served by nine or ten lumber yards within 
the city limits, is an industrial center that 
has been hard hit by the depression. The 
locating of the big terminal of A. C. Dutton 
Lumber Corporation on the river front at 
Providence, and that of the Weyerhaeuser’s 
at Portsmouth, R. I., twelve miles below the 
city, and the reconstruction of the big State 
Pier that was burned two years ago, makes 
of Providence an important distributing 
point for Pacific coast fir and hemlock to the 
territory reached by truck or rail from that 
city. It is no longer necessary for the retail 
dealer located within twenty miles to carry 
a large stock. Hartford, Conn., has started 
a vigorous drive to encourage a freer build- 
ing movement in that section. It is being 
sponsored by the Hartford Open Shop Build- 
ing Trades Exchange. 

West Coast Fir and Hemlock.—With light 
stocks on hand, current receipts well below 
normal, and buying enthusiasm at a low ebb, 
the price level has held very close to that of 
two weeks ago, with the f. o. b. base at the 
terminals quite uniformly $18 off page 11% 
for fir, and $18.50 off for hemlock. These 
quotations are based on the current freight 
of $10. For a good run of boards, fir and/or 
hemlock, No. 1, is held at a range of $16.50@ 
17; No. 2, $16@16.50; No. 3, $14@$14.50. In- 
tercoastal receipts at Boston thus far in July 
have come in two cargo ships. There were 
no arrivals between June 16 and July 7. 


Eastern Spruce.—The call for spruce has 
been very light since the tariff became oper- 
ative on June 21. The yards are now well 
supplied, and are out of the market except 
for an occasional schedule for a special job. 
The mills are paying less attention than 
formerly to the base price for sizes 8 inches 
and under 20 feet and under in length. They 
are now inclined to place a definite price 
against each item, increasing as the size in- 
creases. The smaller sizes of dimension are 
held at $25@26, while the larger sizes, up to 
12-inch, range up to $35@37. For the ran- 
dom sizes, both the Maine and Provincial 
mills are adding the $3 duty, and quote 
$20@21 for the 2x3- and 4-inch; $23.50@25 
for 8-inch, and $31@32 for 5x10-inch. Spruce 
covering boards still hold at $23@24 for the 
5 inches and up, D1S, with the 6- and 7-inch 
dressed matched stock boards at $25@26. 


Hemlock.—A good clipped hemlock board— 
northern or eastern—is offered at a range 
of $22@23, with the random sizes $1@2 less. 
In competition with boards from the West 
Coast, they are obliged to meet a low level 
of $14 for the No. 3, and seldom higher than 
$16 for a No. 2. 


Shingles and Lath.—Demand for lath is 
light and offerings are not excessive. The 
1%-inch sell at $3.75, and the wider size at 
$4.40@4.50. Eastern white cedar shingles are 
quite steady at $3.85@4 for extras. Clears 
range from $3.25@3.50, and 2nd clears from 
$2.50@2.60. West Coast red cedars have 
drifted into a sharp trading market. On a 
per square basis, the XXXXX 16-inch are 
quoted at $3.04@3.09, with the 18-inch Per- 
fections at $3.44. 

Maple Heel Stock.—The market for maple 
heel stock has opened with a bang. Since 
July 1, plants have been swinging into action 
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and are now placing orders freely. Man 
of the heel plants are running with full crews 
and one large one at least has every man 
available at work on a 13-hour day. Most 
of the heel stock orders call for 2-inch ip 
3- to 4-foot lengths, though a few factories 
eall for full length lumber. For No. 1 hee] 
maple, 2-inch, rough, the price range deliy. 
ered is from $60 to as high as $70. Penn. 
sylvania and Adirondack mills cutting algo 
birch lumber are quoting $60 for inch, ang 
$63@65 for the 2-inch Nos. 1 and 2 birch. 


Boxboards.—Eastern pine box, round edge, 
is uniformly held at $16@18, with the square 
edge at $23@26. Demand is light, and offer. 
ings liberal, though production is at the low- 
est point in many years. 


The retail business of A. F. Leathersbee & 
Co. at 100 Cummings Street, Roxbury district 
of Boston, Mass., has been reorganized and 
incorporated as Andrew F. Leatherbee & Co, 
The executive head is Albert T. Leatherbee, 
a son of the late Andrew F. Leatherbee. 


The Dudley Wood Work Co., of Jamaica 
Plain, Mass., has been petitioned into bank- 
ruptcy by creditors holding claims of $4,250, 


Down at Quonochontaug, on Long Island 
Sound, forty miles west of Providence, there 
is the usual summer colony of Providence 
lumbermen with their families. Nelson H. 
Walcott, of L. H. Gage Lumber Co., a former 
president of the National-American Whole- 
sale Lumber Association, has been joined by 
his son Howard N. Walcott and family at 
the Walcott shore cottage. The latter is 
associated with Lawrence R. McCoy, Wor- 
cester wholesaler. Also with this_ shore 
colony is G. Waldo Parrott, veteran Provi- 
dence dealer, and family. Charles R. Palmer, 
manager of C. C. Gardiner Lumber Co., Pro- 
vidence, is enjoying a short vacation with his 
family at South Hero, Vt. Over at Touisset, 
A. Mervin Chace, of Fall River, has located 
his family in their cottage for the summer. 
At Megansett, in the Buzzards Bay section, 
E. L. Gibbs, of E. L. Gibbs Lumber Co, 
Boston, has located his family at their 
sightly shore place “Ridgeholm,” one mile 
south of the Cataumet home of Frank Curtis, 
of Wm. Curtis’ Sons Co., well known Boston 
dealers, which the family is now occpying. 
Edward S. Decker, Springfield (Mass.) dealer, 
with his family, are located at their mountain 
home in Blandford. 


William Matheson, sales manager Fraser 
Companies (Ltd.), of New Brunswick, with 
headquarters at Edmunston, was a visitor in 
the Boston offices last week. He was making 
a first hand study of the local spruce market, 
with particular reference to the new $3 im- 
port duty on Canadian lumber. 


B. W. Elliott, treasurer of Elliott Hard- 
wood Co., of Potsdam, N. Y., accompanied by 
Mrs. Elliott, motored through New England 
recently and spent some time with the Bos- 
ton representative of the company, W. R. 
Butler & Co., 140 Federal Street. The big 
mill of the company at Potsdam is now in 
full operation, cutting chiefly maple and 
birch, and featuring heel stock maple treated 
in its new battery of Moore dry kilns. 


Benjamin James, of the James Lumber Co., 
88 Broad Street, Boston, a son of the late 
Charles L. James, left July 16 for San Fran- 
cisco with Aleppo Temple to attend the an- 
nual conclave of the Mystic Shrine A. F. & 
A. M. Mr. James wears many French and 
American decorations for valorous service on 
the American front in the World War. 





Two Soviet Cargoes Arrive 


PROVIDENCE, R. IL., July 19.—Two cargoes of 
Russian spruce aggregating close to 8,000,000 
board feet have arrived for the A. C. Dutton 
Lumber Corporation, Poughkeepsie, N. Y., 
this month, and more shipments are under- 
stood to be on the way or soon to follow. 
The regular duty of $1, plus the new excise 
tax of $3 a thousand board feet, will net the 
United States Treasury about $30,000 on 
these first two shipments from Russia this 
season. Entry of the cargoes was delayed by 
Custom House officials until the Treasury De- 
partment in Washington had passed on 
claims that the- lumber, originating in the 
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Archangel district, had not been produced 
with forced or indentured labor. These two 
eargoes of Russian spruce are stated to be 
of excellent quality and the laid-down cost, 
including duty and excise tax, is said to be 
low enough to permit stiff competition with 
equivalent Amercan softwoods both in the 
puilding industry and industrial trades, 


Big Boardwalk Fire Cre- 


ates Demand for Timbers 


New York, July 19.—Although there are 
more plans of activity than there have been 
in the last few weeks, the lumber market is 
still torpid. Inquiries from yards and indus- 
trial lumber users are quite rare; many lum- 
bermen get only a tenth as many as they did 
during the very slow month of June. How- 
ever, most of the inquiries circulated mean 
business; there are less tentative mailings. 


Industrial orders led in the softwood markets 
last week. There was considerable trading 
in odd lots of yard hardwoods, but most of 
this lumber came from bankrupt firms. 

In a sensational fire, a long section of the 
Boardwalk at Coney Island was destroyed, 
and Queens and Brooklyn yards are already 
stocking up longleaf and Douglas fir to re- 
place the structure. About 150,000 feet of 
Douglas fir decking will be needed, and a 
like amount of treated southern pine piling, 
substructure etc. 

Douglas Fir activity has increased slightly, 
due to industrial orders. Yard business, 
while not an important factor in the last 
two weeks, is expected to play a big part in 
next month’s market. 

Southern Pine sales are slow. 
trial and some piling orders 
market. 

Western Pine sales are slowing down con- 
siderably. For the first time in some months, 
there was a greater volume of Ponderosa 
than of Idaho pine sales. 


Some indus- 
feature the 


Hardwood business, both domestic and ex- 
port, is still very quiet. 

The Construction Mart, at 370 Lexington 
Avenue, recently has announced a new serv- 
ice for the construction industry, to include 
personal offices for architects, engineers and 
building material people who are looking for 
ways in which to reduce their overhead ex- 
penses. Exhibition space is one of the sev- 
eral services provided, but this is merely in- 


cidental. Others include stenographic serv- 
ice when and if required, at reasonable 
charges; telephone service; listing in the 


telephone book and building bulletin board, 
and a general service such as making ap- 
pointments and answering inquiries ete. A 
number of large concerns catering to the 
construction industry already are utilizing 
exhibit space, and others are taking advan- 
tage of one or more of the services offered. 





Develops Satisfactory White 


Creosote Paint 


LouIsviLLe, Ky., July 18.—Although the paint 

manufacturers, jobbers and dealers generally 
prefer selling lead and oil paints, conditions 
have been such that a strong demand for some- 
thing cheaper, that would preserve the wood, 
make property look well, and uphold its sales 
values etc., has developed, with the result that 
there has been an increasing demand for white 
creosote paint, in which refined oils are used, 
which do not come through and turn them yel- 
low. Such material can be had for either brush- 
ing on, or spraying. 
_ In 1928 the famous Shoshone or W. R. Coe 
farm, near Lexington, Ky., told paint interests 
that they could paint panels on a fence on a 
lane two miles long, and that later the farm 
would buy one or another of these paints. 

The order went to the Lexington representa- 
tive of a Louisville manufacturer and called for 
102 barrels of white creosote paint. This was 
used on thirty-six miles of livestock fencing, 
including division fences of pastures, paddocks 
etc., and on the barns and buildings, the latter 
being finished in green, as to trim. 

From that start many other farms in the 
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W.T. SMITH LUMBER CoO. 












Has used LIGNASAN 
for 18 months, with ex- 
cellent results 


IT’S EASY TO SEE which 
ends of these boards were 
dipped in Lignasan solu- 
tion. Top ends were not 
dipped . . . ugly discolora- 
tion from sap stain was the 
result. Dip your lumber in 
Lignasan and have it all as 
bright as the bottom ends 
of these boards. Investigate! 








E. I. DU PONT DE NEMOURS & CO., Inc. 
Organic Chemicals Dept., Wilmington, Del. 


Gentlemen: I should like to know the easy, 
inexpensive way to get Bright Lumber. With- 
out obligation please send me full details and 
prices of Lignasan. 




















Sap stain hasn’t a 
chance here. Aerial 
view of the W. T. 
Smith Lumber 
Co., Inc., Chap- 
man, Ala., where 
Lignasan com- 
bats stain-pro- 
ducing fungi witb 
telling effect. 


HE W. T. Smith Lumber Co., Inc., of 

Chapman, Ala., is thoroughly sold on the 
effectiveness of du Pont Lignasan against 
sap stain. 

After they had used Lignasan for 18 months 
their secretary, Mr. N. Floyd McGowin, wrote 
us, “Our experience with Lignasan convinced 
us of its value. We adopted this at all of our 
mills about a year and a half ago with excel- 
lent results; in fact, we sometimes wonder 
how we ever got along without it.” 

This letter is typical of the letters we are 
constantly receiving. And once you have used 
Lignasan you'll wonder how you ever got 
along without it. For Lignasan not only makes 
bright air-dried pine and certain hardwoods 
possible, but it can be used in cold solution 
and costs only about 12c. per M. board feet, 
users tell us. 

More than 175 mills are now getting lumber 
free from sap stain because of Lignasan. The 
added sales value and economy of bright, air- 
dried lumber are readily seen. Mail coupon now 
for prices and further particulars about 
Lignasan. 


REG. U. 5. PAT. OFF 


LIGNASAN 


REG. U. 8S. PAT. : 


Prevents Sap Stain Keeps Lumber Bright 





section turned to white creosote paint, which 
sells at about one-third less than lead and oil 
paint, and many farms and properties in In- 
diana, Illinois and elsewhere have been treated 
with the same material. One coat gives a fiat, 
lasting white. Anyone can apply it, merely 
using a full brush. Land banks and insurance 
companies have liked it, as it preserves proper- 
ties which they have been forced to take over, 
gives them a good appearance, and increases 
sales possibility, while not representing a large 
outlay. 

The company has also put this product out 
in six shades other than white, including gray, 
orange, canary, brown, green and red. It goes 
over or under lead paint, and stays with rough 
or smooth boards, metal, stone, concrete, or any 
surface. 

A number of lumber dealers in various States, 
some well out of the Louisville trade territory, 


are now handling the product, which has many 
advantages for use on farm fences and build- 
ings. 


B. C. Spruce for Export to Be 
Stored in Bond 


SEATTLE, WASH., July 18.—A new method 
of merchandising high-grade British Columbia 
spruce lumber abroad will be used next week, 
F. G. Brynolson, manager Northwest Spruce 
Co., announced today. Rafts of spruce logs are 
to be towed from Vancouver Island, to Powell 
River, B. C., manufactured into lumber and 
brought to Seattle on barges. Here about 
1,000,000 feet will be stored in bond, and about 
500,000 feet will be brought in monthly. Mr. 
Brynolson’s company has handled Alaskan 
spruce for the last ten years. 
















We're supplying the needs of exact- 
ing buyers for furniture factories, sash 
and door plants, retail yards, etc. 

We'll satisfy you, too, because we specialize 
in Northern Veneers and Plywood. 


We also invite orders for Northern Pine, Spruce, 
Hemlock, Cedar Posts and Poles, Lath, Shingles, and 
“Peerless Brand” Rock Maple, Beech and Birch flooring. 
Order in straight or mixed cars. 


THE NORTHWESTERN COOPERAGE 
& LUMBER COMPANY 
GLADSTONE, MICHIGAN 
Chicago Office: N. J Clears Lumber Co., 1331 Monadnock Block 
Minneapolis Office: G. W Cricten, 516 Lumber Exchange 











omnia? 


AND BIRCH 


FLOORIN G 


Our new flooring plant is equipped 
with the most improved type machines. 
You'll appreciate the better manufacture 
and superior quality of WELLS Flooring. 
Try a car now at low prices. 


&>JWwWwELLAS 


LUMBER COMPANY 


MAN YFAoO TYR eR SS 
17 17 














VON PLATEN-FOX 
COMPANY 


Iron Mountain, Mich. 


Manufacturers of 17 
Different Species of 


NORTHERN 
HARDWOODS 


17 17 























Surface Measure 


ESTIMATOR 


By J. M. LEAVER———— 


This book covers in the most com- 
plete manner the whole field of 
surface measure as applied to rapid 
estimating of contents of fractional 
sizes of lumbery veneer, fibre board 
and stock used in the manufacture 
of interior and exterior finish, panels, 
doors, sash, blinds, door and win- 
dow frames, etc., etc. Send for 
circular containing sample pages. 


Pocket Size (41/."x612") 
Postpaid $5.00 











American Lumberman 
431 S. Dearborn St., CHICAGO, ILL. 
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Market News from Anleri 


Portland, Ore. 


West Coast Woods.—Business in fir is ex- 
ceeding production, which is abnormally low, 
and the general opinion seems to be that the 
time for the turn of the tide has arrived and 


that quotations will begin to show more 

strength than for a long time back. 
Exports—For the first time in many 

months, there was a rush of orders last 


week for fir lumber, with Japan the princi- 
pal buyer. It is estimated that orders for 
Japanese squares, for July and August ship- 
ment from the Columbia River, aggregate at 
least ten million feet. It is probable that 
this total would have been increased but for 
the fact that July 15 and 16 are holidays in 
Japan. While the buyers indicate a prefer- 
ence for lower grade stock, they are also 
taking merchantable. Australia has placed 
orders for several cargoes with mills in 
British Columbia. The east coast of South 
America is showing new interest in lumber 
but west coast trade is disturbed by political 
upheavals. Europe is practically out of the 
market. Africa is taking only parcel lots. 

Spruce is quiet, and 
produced. 


very little is being 


Red Cedar quotations are firmer, probably 
because of increased duties on the Canadian 
product. 


Tacoma, Wash. 


West Coast Woods—Although no beneficial 
effects from the new lumber tariff are in evi- 
dence in the lumber industry here, many 
feel confident that its effect will be felt next 
fall, as soon as the Canadian lumber that was 
rushed into the country ahead of the tariff 
is consumed. Reports reaching here indicate 
that British Columbia mills have slackened 
production considerably, indicating that they 
had been subsisting largely on American 
business. Lumber production remains ex- 
tremely slow in the Tacoma district. A little 
increase has been noted in shingle and veneer 
production, but door output is lighter than 
for months. Japanese inquiries have been a 
little more frequent, but have not resulted 
in much business. 


Seattle, Wash. 


West Coast Woods.—Except for a _ slight 
improvement in exports, demand has eased 
off. Production is being held to low levels 
so that stocks will not accumulate. 


Rail.—The Great Northern railway pur- 
chased some lumber, and some orders have 
come through for rush shipment to repair 
tornado damage. Except for a little activity 
on the Atlantic Coast, yards are not buying. 
Central and western New York State has 
been the source of some shingle orders. Texas 
and Oklahoma are still the principal buyers 
of shingles. 








Intercoastal—Shippers are watching closely 
the meeting of the intercoastal conference in 
New York which began last Tuesday. Osten- 
sibly the $10 rate is holding, but discrepan- 
cies in lumber prices lead operators to be- 
lieve that concessions are being made. Vol- 
ume of lumber moving is less, though, at 
this end, mill prices are holding steady. 
Space is very plentiful. Reports from the 
East indicate softened prices. 


Export—Volume of lumber moving to 
Japan increased the last two weeks. There 
was very little increase in f. a. s. prices. 
Freight rates continue very low, $3 for baby 
squares, and $3.25 for large squares. Japan 
is buying about fifty percent merchantable 
and fifty percent low grades. A little busi- 
ness is coming from Shanghai. Inquiries for 
the usual Chinese ties have come in. Lum- 
ber is shipped at a $3.75 rate. Both coasts 
of South America have bought less the last 
two weeks. The United Kingdom and the 
Continent are ordering from American ship- 
pers mostly clear lumber. Most of the mer- 
chantable for the United Kingdom is pur- 
chased in British Columbia. Conference rate 
to the United Kingdom and principal ports 
is still $10, with tramps loading for $1 less— 


_available. 





or 55 shillings, with tramps accepting 47/6, 


Logs—An inventory of logs in Puget Sound 
as of July 1 showed a gain of 16,835,000 boara 
feet over June 1. Fir logs accounted for most 
of this gain. There is 178,990,000 feet of fir 
Cedar, 18,525,000 feet of which is 
on hand, decreased slightly. Hemlock log 
stocks aggregate 45,245,000 feet, a slight in- 
crease. Spruce logs total 11,890,000 feet. Fir 
logs are selling at $7, $10 and $14 on the 
south Sound, and $8, $12 and $16 on the north 
Sound. Small logs move at $7.50 and $8. 

Shingles—Volume of shingle sales has 
dropped off seasonally, but mill stocks are 
not increasing. British Columbia mills oper- 
at at about 39 percent of capacity, while in 
Washington and Oregon only 25 percent of 
the mills are active. 


Buffalo, N. Y. 


Lumber trade remains quiet. Retailers are 
carrying unusually small stocks for this time 
of year, but building operations are not ex- 
tensive enough to create a desire to add to 
them. A little better outlook exists in the 
furniture industry, but orders placed with 
the local hardwood yards are small. 


Hardwood trade remains quiet. Some 
small-lot buying is being done, but as a rule 
consuming plants” are indifferent about 
adding to their stocks. Some of the furni- 
ture manufacturers report that the outlook 
is brighter, but they are not willing to buy 
lumber in any large quantity. Prices are 
showing much unsettlement. 


Northern Pine Trade continues unsatisfac- . 


tory. A good deal of lumber was brought 
into this country from Canada prior to the 
increase in duty, and there is little tendency 
to buy more at this time. 


Western Pine demand is slow, being con- 
fined to small lots. A decline in sugar pine 
prices occurred early this month of $1.50 to 
$5 in the various grades. This permits 
greater competition with other woods. In- 
creased buying is expected to develop next 
month. 


Louisville, Ky. 


Southern Hardwoods—A little scattered 
hardwood business, mostly domestic, has 
been reported. Such items as inch No. 1 com- 
mon red oak; No. 1 and 2 common white oak; 
inch No. 2 common ash and some 10/4 No. 1 
common ash, plus some inch No. 1 and 2 
common cottonwood, have been sold, also 
some cypress in shop, select and common, 
including inch to two inch; some FAS sap 
gum in inch, and some inch common willow. 
There has been just a little inch common 
elm also reported in sales, but thick elm, 
magnolia, maple etc. are all feeling lack of 
automobile plant purchases. The building 
trades remain dull and there has been but 
little demand for hardwood flooring, interior 
trim, poplar ete. Box business is gen- 
erally quiet, and the basket makers are 
doing only a fair business. There are very 
few peaches or apples this season. Prices of 
hardwood are about as they have been, and 
are expected to hold fairly well because of 
very light production. 

Retail—According to Federal estimates, 
tobacco acreage in Kentucky for 1932 will be 
25 percent smaller than in 1931, with the 
western Kentucky dark district materially 
curtailing. Outlook for sales of lumber for 
building of tobacco barns this year is not 


bright. 
Baltimore, Md. 


Southern Pine.—Demand for 
still restricted with the range of prices 
affected by intensified competition. Only 
wide lumber commands returns that make a 
fair showing. Although North Carolina pine 
volume remains at a low ebb, it has increased 
a little. Unsold stocks on the wharves stand 
at only about 2,000,000 feet. 


Douglas Fir.—Business is running at just 
about the rate it has held to for some time, 
with competition of eastern woods keen. Pre- 
vailing prices put profits out of the question 
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without encouraging volume buying. The 
holdings of fir by the yards here are very 
modest. 

Cypress is almost stagnant. The lower 
grades, and upland cypress, must face the 
competition of other lumber, only high grade 
Gulf cypress showing a measure of firmness. 
The four or five big producers of tidewater 
cypress are holding their stocks for market 
improvement. 

Hardwood demand continues slow, with the 
price level not satisfactory. Members of the 
trade in a position to do so refrain from cut- 
ting. Some sellers are always ready to under- 
pid others. The requirements of hardwood 
using establishments are very small. Export 
trade is dull. 


Birmingham, Ala. 


Production.—Many large mills are down, 
and others operate on restricted schedules. 
Small mills operate only on rainy days when 
the farmer can not cultivate, but will soon 
increase their cut a little. Medium-sized 
mills produce most of the stock at present. 


Railroad and special cutting orders seem 
to be on the increase. Inquiry from railroads 
is above average for the last two years. Car 
decking in merchantable grades is $10@11 for 
9-inch, and $11.50@12 for thick stock. Short 
sills are $12@14. Stringers, 14- and 16-inch 


face, 30 feet and under, range under $45. 
Planking is under $20. Siding, lining and 
roofing items bring no more than house pat- 
tern items of the same name. 


Retail.—Shed stock and yard items are 
sluggish, but there is noted a tendency to 
stiffen asking prices. Stocks of mills are 
broken. Flooring is slow and is offered at 
low prices. Since July 1, B&better 1x3-inch 
flooring lost $1. Siding and ceiling remained 
at about July level. Finish items in No. 1 
and C, also B&better, dropped $1 on 1-inch, 
and $5@10 on thicker, as factory demand 
took a tumble. Dimension and small timber 
prices show little change. 

Oak Flooring.—Demand has dropped. Mills 
made price reductions in 1x3-inch last week 
to $23@28 for No. 1 common red and white, 
$27@35 for select plain white, and $27@34 
for red, $37@42 for clear plain white, and 
$36@40 for clear plain red. 


Macon, Ga. 


Georgia Roofer manufacturing was about 
stopped last week by the excessive heat, and 
there has been little improvement in the 
weather. Production is at its lowest mark 
of the year. A few cars are moving out, but 
few new orders are being booked. 

Longleaf Pine manufacturers have moved 
only a limited volume of stock during the 








Coast survey shows that items scarce 
because of low production are stiffening 
in price, upward trend being helped by 
recent tariff.—See story page 34. 

Pacific Northwest industry starts move 
for co-operative production control.— 
See stories page 32. 

Industrial orders for Douglas fir show 
increase.—New York City. 

Japan places big orders for fir with 
Columbia River mills and Puget Sound 
mills report inquiries.—Portland, Ore., 
and Seattle and Tacoma, Wash. 


Washington-Oregon cedar prices are 
stronger because tariff eases Canadian 
competition.—Portland, Ore. 


Intercoastal rate is subject of another 
conference at New York.—Seattle, Wash. 


Fir log stocks on Puget Sound show 
considerable gain.—Seattle, Wash. 


Two West Coast projects organized for 
production of factory-built houses.—See 
stories pages 34-38. 


Lower rate, Pacific Northwest to Gulf 
for export to Cuba, goes into effect.—See 
story page 37. 

Two Soviet cargoes, eight million feet, 
discharged on the Hudson River; more 
to follow. See story page 40. 


Canadian producers to request tariff 
preferences, freight subsidies, to aid them 
secure trade of other Empire countries.— 
See story page 45. 

Canada imposes tariff of 3 percent on 
United States lumber, retroactive to June 
21.—See story page 45. 

British Columbia spruce to be stored 
in bond at Seattle awaiting export ship- 
ment.—See story page 41. 


Texas, Oklahoma and Kansas are the 
best buyers of southern pine.—Shreve- 
port, La. 


Increase in livestock prices encourages 





Outstanding Developments in Lumber Markets 


rural buying in Missouri.—Kansas City, 
Mo. 


Small tobacco crop in Kentucky may 
mean less buying by the growers.—Louis- 


ville, Ky. 


Big railroad order for ties placed with 
Florida concern.—See story page 28. 


Industrial users are sounding out North 
Carolina pine market on large lots. 
Norfolk, Va. 


Railroad inquiry is above average of 
the last two years, but low demand for 
house flooring, made from same stock, 
keeps prices low.—Birmingham, Ala. 


Shops of many of the bigger railroads 
are recalling men to work.—See story 
page 17. 

Number of railroad cars placed in 
service is 90 percent lower than in 1929. 

See story page 28. 

Western pine producers adopt revised 
grade rules for dimension and timbers. 

See story page 36. 

California sugar pine is marked down. 

Buffalo, N. Y. 

Ponderosa sells in greater volume than 
Idaho pine.—New York City. 


Mixed cars of northern pine are be- 


coming more difficult to place.—Minne. 
apolis, Minn. 
Tidewater cypress prices readjusted 


effective July 15.—Jacksonville, Fla. 


Large producers of tidewater’ red 
cypress unwilling to market at present 
price levels.—Baltimore, Md., and Jack- 
sonville, Fla. 

Cypress upper grades are selling bet- 
ter.—St. Louis, Mo. 

Distress southern hardwood stocks are 


about absorbed, and low-price competi- 
tion is less severe.—Memphis, Tenn. 
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Co PACIFIC COAST Co 


——___, 


TO SERVE 


e2 PLANTS vessRe 
MIXED-CARS 


Pine Lumber & Factory Products 


PONDEROSA PINE 
IDAHO WHITE BRINE 


J Long Lake Lumber Co 


—-oR— 





PINE FRAMES TRIM 
AND MOULDINGS 


/2 SpokanePine 
ProductsCo. 


SPOKANE, 
WASH 


OE TILE LESLIE ES 


WHITE RIVER 
LUMBER COMPANY 


For Mixed Cars of 


YARD and SHED STOCK 


Including Bevel Siding, 
Mouldings, Lath, 
Shingles 


ENUMCLAW, WASHINGTON 











Algoma Soft Textured | 
California Soft Pine 


CLEARS, SELECTS, FACTORY PLANK, 

BEVEL SIDING, COMMON 

BOX SHOOKS LUMBER 
Write Now 


Est. 1905 for Prices 
Fav Building, 
| Algoma Lumber Co., os iNceies CALIF. 

















NORTHWEST SPRUCE CO. 
Stuart Bldg. - Seattle. 


Dependable shippers of fine quality 


SITKA SPRUCE 


(Clears & Factory grades) 








K. D.Window and Door Frames 
We an Also Frame parts 
Garage Doors 


* House Doors 
Furnish 


Cut Door Stock 
Plywood or Veneer Panels. 


Porch Columns 
Porch Newels Porch Rails 
Balusters and Baluster Stock. 


Straight cars or mixed with 


yard stock. 
John D. Collins Lumber Co. 
White Bidg., SEATTLE, WASH. 








BOOKS—BOOKS—B00KS—Here’s theplace 


to get them. Write now for catalog. 
American Lumberman, 431 S. Dearborn St., Chicago 
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C3 PORTLAND. ORE. C3 





STRAIGHT OR MIXED 
CAR SERVICE 


Order anything you need in: 





3 ® 
ALL CEDAR SIDING 
FIR & HEMLOCK SHINGLES 
ITEMS CAR MATERIAL 
e a 


Send us your orders and inquiries. 


THE GRISWOLD LUMBER CO. 
Portland, Ore. 
MILLS AT: Carlton and Philomath, Oregon 











YELLOW FIR 


Flooring Siding Ceiling 
Finish Mouldings 
Thick Clears 


Factory and Industrial Stock 
Fir Plywood 


CEDAR 


SPRUCE 
WESTERN PINE 
and HEMLOCK 


Sullivan 


Lumber. 


PORTLAND, 
OREGON 





f. SOTELS Cw 


DAVENPORT 
HOTEL 


Spokane, 
Washington 


Complete hotel and 
dining service. In- 
formal. 600 
rooms, outside. 
Fireproof. 
Rates and 
prices are most 


moderate. 


LOUIS M. DAVENPORT, President 








Rendezvous of 
Lumbermen of 
the Northwest. 




















Bird Houses 





Boys Can Build 


Providing homes for birds adds intere® to the 
homes of people, helps to reduce the insect popu- 
lation, gives pleasant recreation for boys, teaches 
them skill with tools in the working of wood 
and performs a valuable social and economic 
community service. All this is promoted by the 
use of the book, “Bird Houses Boys Can Build,” 
which contains plans and instructions for build- 
ing scores of varieties of bird houses. Bound in 
heavy paper, 60 pages. Price delivered, 65 cents. 


American Lumberman, 431 So. Dearborn St., Chicago 
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last two weeks. Railroads report a steady 
though light movement to the seaboard for 
export, and also to domestic markets, while 
some longleaf is being disposed of in the 
Southeast for new construction. 


Hardwood production has been slowed up by 


excessive heat. Some small mixed orders are 
being booked, but the volume is lower than 
earlier in the year. Inquiries also have 


dropped off. Oak continues to be one of the 
favorites. Considerable low grade hardwood 
is being used in box and crate factories. 


Kansas City, Mo. 


Retail.—One outstanding favorable develop- 


ment overshadowed all others in the South- 
west in the last two weeks—the continued 
rise in livestock prices—and the resultant 





better feeling among farmers found some re- 
flection in lumber demand. Rural yards stood 
forth as the best buyers, harvest having been 
almost completed and much of the crop sold, 
thus providing cash for long-needed small 
repairs. Favorable weather in this trade ter- 
ritory encouraged building on a modest scale, 
mostly of small dwellings. Orders from city 
retail yards were almost entirely lacking. 
It was felt that the undertone of the whole 
market was more encouraging. Farm people 
seemed more cheerful than in two years. 
Industrial buying continued very light, 
most buyers asking sharp concessions on 
rather small orders. Small mills were get- 
ting more than a normal share of such 
orders, due to their willingness to slash 
prices. Sales managers said, however, they 
were not pressing especially hard for this 
business. tailroads bought only sparingly, 
largely tie stock, and a few lots of car 


siding. Hardwoods moved in light volume, 
some industrial buyers finding conditions 
such as to justify small additions to stocks 
already down almost to bed rock. 

Southern Pine orders still were in excess 
of production, but production was trimmed 


even further, a determined effort being made 
to provide a more solid price basis. 


Western Pine found a scant industrial 
market, and some retailers still appeared to 
be hanging back, apparently hoping for still 
lower prices. j 

Shingles moved in fair volume, at steady 
prices, but all orders were small, the demand 
seeming to result from rural repair work. 
Lath, while very quiet, are steady. 

Douglas Fir was being bought only for the 


barest needs. 
Norfolk, Va. 


North Carolina Pine.—There is a _ better 
feeling in North Carolina Pine circles, as 
more buying has been done by retail yards. 
Millmen are not hesitating to turn back or- 
ders if prices do not suit them, when they 
have only a limited quantity on hand. Some 
wholesalers over-anxious for business, have 
been caught in a bad way by taking orders 
on which quick shipment was essential. The 
large industrials are also sounding out the 
market, asking for prices on lots of 100,000 
feet or more. 

Higher Grades.—There has been no im- 
provement in demand for 4/4 B&better edge 
lumber, but more yards are seriously con- 
sidering buying kiln dried stock, because 
good bright air dried boards are nearly im- 
possible to buy. There has been improvement 
in demand for 4/4 B&better stock widths, 
particularly 6- and 8-inch in the South. The 
demand for mixed cars of stock widths has 
been light, even though prices are very low. 


There has been very little demand for 4/4 
No. 1 common stock. 

Box makers are buying a little edge box, 
and there is some inquiry for this item 
dressed and resawn although prices are very 
low. More interest is being taken in stock 
widths of box also, and heavier shipments 


have been allowed. The amount of stock now 


available from small mills is negligible. The 
retail yards are buying more roofers and 
dressed stock box, but their orders are 


mixed up and do not always appeal to mill- 


men. Prices on box lumber are firm. 
Shed Stock—There have been many in- 
quiries for mixed cars of flooring, finish, 


roofers, cypress sheathing, molding etc., but 
orders have been slow in developing. More 
orders for mixed cars of dressed framing and 
roofers have been booked recently, and these 
do not look like stock for any particular job. 
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Memphis, Tenn. 


Southern Hardwoods.—A few more in- 
quiries are reported. About the same number 
of domestic sales are being made. A slightly 
better demand is coming from the Uniteq 
Kingdom. The additional export sales, how. 
ever, have been rather small, and prices re. 
main exceptionally low. Production hag 
shown further declines and is now below 30 
percent of normal, while sales remain at 
about 30 percent of normal. Output will con. 


tinue low throughout the summer for de. 
cided improvement in the market is not ex. 
pected before September. Mills with dis. 


tressed stocks have apparently taken them off 
the market and cut prices are not felt quite 
so much as previously. On lumber produced 
today, most manufacturers are holding for 
prices that are not below present cost, but 
prices on lumber on hand are far below cost 
of production. 





Domestic—There have been somewhat bet- 
ter inquiries from furniture manufacturers, 
and it is hoped that the summer shows will 
result in a better demand early in the fall, 
Automobile manufacturers are still buying 
hand to mouth, and many are out of the mar- 
ket completely. There is still a fair demand 
from manufacturers of box and crates, and 
also from the building trade throughout the 
United States for low grades. Demand from 
interior trim plants, and also from manufac- 
turers of sash and doors, is of only fair 
volume. 

Export—While trade is still slow it is 
somewhat better than it has been for the last 
month, but with vacation period near in 
England, this demand can not show a great 
deal of improvement at an early date. 


St. Louis, Mo. 


Southern Pine representatives report that 
volume of sales is extremely light, with retail 
dealers not inclined to buy until some revival 
of business is evident. Industrial buying is 
also light. tailroads are making some pur- 
chases of ties, and are taking fill-in lots of 
car and construction timbers, but total pur- 
chases are at a very low ebb. No. 2 boards 
and shiplap, 8- and 10-inch, small-mill stock, 
are $15.50; large-mill stock, $17@18 for ran- 
dom loading and surplus lengths, with a pre- 
vailing price of $19 for specified mixed car 
loading. No. 1 dimension, 2x4-inch, 10- to 
20-foot, is weaker at $17.50@18.50 for small- 
mill stock; $19.50@20 for large-mill offer- 
ings; 8-, 9- and 10-foot are extremely weak 
at $14.50@15.50. B&better flat grain flooring, 
1x4-inch, small-mill stock, is $22.50, with 
large mills obtaining $23.50@24 for random 
loading, and straight cars of 10- and 12-foot 
at $20@21; 16-foot and longer, $26.50. This 
item is showing weakness due to the light 
demand for car siding. B&better car siding, 
1x4-inch, 9-foot, is $26.50; 10-foot, $25. No. 1 
common ear lining, 1x6-inch, 16-foot, is 
$20.50@21; 18-foot, $24.50@25.50 for air dried 
stock; kiln dried stock $1@2 additional. All 
above prices are f. o. b. St. Louis. 


West Coast representatives state that buy- 


ing of retail yard and railroad stock has 
dropped off again. Some fairly good indus- 
trial business is being booked, however. 


Prices remain unchanged. 


Hardwood representatives report some in- 
crease in cypress buying, particularly in the 
upper grades. Hardwood items are extremely 
slow. Oak flooring purchases are somewhat 
more satisfactory, but no change in price is 
indicated. 


Minneapolis, Minn. 


Northern Pine.—Another mill, that of the 
Northwest Paper Co. (the Weyerhaeuser mill 
at Cloquet, Minn.) has begun operations for 
the season, making two in active operation 
now in the Head of the Lakes region, the 
other being that of the Carpenter-Hixon Co, 


at Blind River, Ont. Northern pine sales 
of late have been largely of the “hand to 
mouth” variety, often with rush orders of 


badly mixed lots specified. This is the period 
of the regular seasonal slump. Stocks are 
fast dwindling, and in some cases buyers are 
finding it difficult to purchase mixed mate- 
rial. On July 9 the northern mills held only 
203,489,000 feet of lumber as compared with 
274,093,000 feet at a corresponding time last 
year. Prices are fairly firm. 

the 
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has slumped with the increase in farm work. 
In the Twin Cities some small residences are 
peing erected, but most of the sash and door 
trade is supplying millwork for improvement 
projects. 

Northern White Cedar.—Soaring livestock 
prices have lent optimism to the white cedar 
market, although no increase in sales has 
been noted. With farm work at its peak, 
little fencing is being done now. Poles are 
moving slowly. 


Retail.—Lumber sales at 514 retail yards 
in the ninth Federal Reserve district totaled 
5,207,000 feet during last May, as compared 
with 4,124,000 feet in April, and 8,451,000 in 
May, 1931. Stocks at 487 yards totaled 68,- 
281,000 feet May 31, as compared with 69,- 
025,000 feet April 30 and 80,051,000 feet on 
May 31, 1931. Total sales during last May 
were $738,400 at 514 yards; in May, 1931, 
$1,253,600, and in April, 1932, $1,253,600. 


Jacksonville, Fla. 


Southern Pine—Inquiries have been less, in 
number and footage, than in the same period 
of May. The few from railroads call for 
mixed cars of timbers, car material, bridge 
material ete. The low prices offered are not 
at a.l attractive to larger mills, so much of 
the business is going to the medium sized 
mills. Many small mills are down for the 
summer, and larger plants have curtailed. 
Industrial inquiries are somewhat better than 
was expected for this season, but orders are 
small and irregular. The decrease in retail 
orders has not been quite as sharp as in 
industrial. Few yard orders call for any 
quantity of timbers for foundation work, or 
higher grades of shed stocks. The lower 
grades of shed stocks are moving much bet- 
ter than higher grades, being used for re- 


Canadians Pay 


Toronto, Ont., July 18.—Under date of July 
14, the Canadian Lumbermen’s Association sent 
out a bulletin to its members, calling attention 
to the fact that there is now an excise tax of 
3 percent on imports of lumber into Canada 
from the United States. This is in accordance 
with an act of Parliament, which exempted 
from any excise tax lumber imports from a 
country which admits free of duty similar lum- 
ber imported from Canada. The United States 
having now imposed an excise tax on lumber, 
this reciprocal arrangement provided for in 
the Canadian act becomes null and void. The 
imposition of an excise tax of 3 percent on 
imports of lumber from the United States is 
retroactive to Jvne 21, the date on which the 
United States excise tax became operative. 


_ Toronto, ONT., July 18.—The recent duties 
imposed upon Canadian lumber entering the 
United States, amounting to $3 to $4 a thou- 
sand feet board measure, bring into the fore- 
ground the importance of the consideration 
of Canada’s lumber export trade, during the 
forthcoming Imperial Economic Conference. 
The Canadian lumber industry has been 
working on this problem for several months, 
and has formulated and submitted to the 
Canadian Government a series of proposals 
which it hopes the Government will approve 
and present to the Imperial Economic Con- 
ference for acceptance. The details of the 
Policy are secret. 


Freight Rate Subsidy Mentioned 

It is considered probable, however, that one 
recommendation will be that State assistance 
be given to the Canadian lumber industry in 
the form of a freight rate subsidy for manu- 
facturers located advantageously close to 
tidewater on either the eastern or the west- 
ern coast. This would include the Maritime 
Provinces, Quebec, eastern Ontario and the 
British Columbia coast and interior mills. 
An enlargement of shipping subsidies will 
probably be discussed, so as to attract suit- 
able tonnage to the Atlantic and Pacific 
coasts of Canada. 


Seeks Empire Softwood Control 
The United Kingdom imports practically all 
of its lumber requirements. Canada possesses 
an overwhelming proportion of the softwoods 
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pairs. The mills have reduced their stocks 
of most items of shed stocks. Orders from 
the larger eastern yards are spotted. Ex- 
port shipments have exceeded new orders 
for the last three weeks, and inquiries are 
slow. Prices on longleaf yellow pine mer- 
chantable dimension, delivered Jacksonville, 
are as follows: 6-inch $16; 8-inch, $16; 10- 
inch, $19, and 12-inch, $22@23. All are mill 
selling prices to the wholesale trade. 


Cypress demand as a whole has fallen off 
seasonally. Prices have also undergone some 
slight changes effective July 15—some down- 
ward and some upward. Demand is prin- 
cipally for mixed cars of yard stocks, and 
prices are considered fair. While the higher 
grades, such as tank and FAS, are not mov- 
ing with any regularity, the cypress people 
feel that this material will bring more money 
later. 

Hardwood production is practically at a 
standstill. The mills in many cases have 
sufficient stocks, but those that have been 
inactive for quite a period have unbalanced 
stocks. Export demand has weakened and 
domestic demand has been irregular all year. 
Prices on all items are low. No. 1 common 
and select oak is moving best, but FAS and 
No. 2 common are slow; some mills are ship- 
ping FAS as No. 1 common and select. 


Shreveport, La. 


Southern Pine mills continue to complain 


of insufficient business. Practically none, 
they state, is coming from the North. A few 
orders come from Texas, some from Okla- 


homa, and also a few from the wheat belt 
of Kansas. The mills are standing firm on 
prices. Shipping comditions have been ideal 
and deliveries are very prompt. Most of the 
lumber sold is for repairs, and very little for 
new construction. 


3% Import Tax 


in the Empire. The suggestion will probably 
be made to the Imperial Economic Confer- 
ence that a good tariff preference in the 
3ritish market would enable Canada to con- 
trol the British softwood trade, also the soft- 
wood markets of the other Dominions. If 
this can be secured, it is felt that it will 
compensate for the loss of the United States 
market, resulting from the recent tariff in- 
crease. 
Other Exporters Would Suffer 


The chief obstacle in the way of these 
proposals is the extent to which Russia and 
the Baltic States, as well as the United 
States, have secured control of the British 
market. To keep Russia out of the British 


market would almost require an embargo 
against Russian softwoods. A high tariff 
might suffice for the cases of the Baltic 


States and the United States. The problem, 
therefore, is one of whether Great Britain 
can be persuaded to turn her lumber market 
over to Canada and the rest of the Empire. 

In exchange, Canada could offer an im- 
portant market for British iron and steel, 
also anthracite coal. Canada would be in a 
position to confine to Great Britain its orders 
for machinery, steel rope ete. for the lumber 
mills. 


Wants to Mill Empire’s Hardwoods 


Canada produces important quantities of 
hardwood. Hardwoods are also produced by 
Australia, Rhodesia, Kenya, South Africa and 
New Zealand. As a part of the proposal of 
the Canadian lumber manufacturers, it is 
probable that hardwoods formerly imported 
from the United States would be supplanted 
by those from the Antipodes, South Africa 
and other Empire countries. It has also been 
suggested that Canada might build up a sec- 
ondary hardwood industry, importing the 
wood in the logs from other Dominions and 
milling and finishing it in Canada. 

—_— 


SomE oF the materials being used in the con- 
struction of the new Field office building in Chi- 
cago are: 500,000 board feet of walnut lumber 
and veneers; 340 miles of copper wire; 130 
miles of conduit; 25,000 tons of steel; 29,000 
cubic yards of structural concrete; 158,000 cubic 
feet of granite, and 120,000 square feet of mar- 
ble. 
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PACIFIC COAST CJ 


KLAMATH 


IS THE HOME OF 
FINE QUALITY 


PONDEROSA PINE 


U 











INIA 











The timber from 
this district has 
exceptionally fine 

quality and texture. 
It cuts with a good 
percentage ofhigh 
grade lumber. 


SELECTS 
AND 
COMMON 


SAS or 
ROUGH 


Our No. 2 Common and 


poy Better lumber is very much 
BOX in demand by buyers who 


are seeking real values. 


Write now for quotations on 
any lumber you may need. 


Crater Lake 
Lumber Co. 


SPRAGUE RIVER, ORE. 
Huntington Taylor 


GENERAL MANAGER 

















SURETY BOND BRAND 
“PROTECT-WRAPT” 

Red Cedar Bevel and Bungalow Siding 
and Surety Bond Brand Shingles are 
SUPERLATIVE QUALITY 
NATIONALLY ADVERTISED 
EASIEST TO RESELL 


Anything in Cedar, and—through our 
Coast connections—any mixture of Fir, 
Hemlock and Cedar 


BRATLIE BROS. MILL CO. 
RIDGEFIELD, WASH. 

















Feather River Lumber Co. 


Delleker, Plumas Co., Calif. 


Manufacturers of 





Feather River Canyon 

Soft California 
Pine 

White Fir 


Incense Cedar 





Annual Capacity 60,000,000 Feet. 
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CHICAGO 








Try & Dion for 

Maisel= Hardwood 
Lumber 

Gund 24 6 CISAR BROTHERS 


2357 South Loomis Street, CHICAGO 
Telephone Canal 1830, 1831, 0118 








Klin Dried 


and Air Deiea ENGELMANN SPRUCE 


We own and represent exceptional quality stocks in 
Engelmann Spruce, Sitka Spruce and Western Pine 


Wee represent Nicola Pine Mills, Ltd., Merritt, B. C. 


PAUL MILLER CO. 
LUMBER 
General Offices: 308 W. Washington St., CHICAGO 








GILBERT NELSON & CO. 


Public Accountants 
It SOUTH LASALLE STREET 


CHICAGO 


TELEPHONE RANDOLPH 2220 

















Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only 
guess at. And how often you miss the 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more 
of a problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve 
months is determined in advance and 
nothing can increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 
The American Credit-Indemnity Co. 


OF NEW YORK 


511 Locust St. 220 So. State © 537 Mer. Exch. Bldg, 
St. Louis, Mo. Chicago, San Francisco, Cal. 





























Loose Leaf Tally Books 


TALLY SHEETS with 
Waterproof Lines 
Samples and Catalog 

on Request 

Tally Cards Rules 

Crayon Gauges 

Rule Cases Hammer Stamps 

Pickaroons Marking Sticks 

Car Movers Leather Aprons 

Tally Pencils Load Binders 
Books for Lumbermcn 


FRANK R. BUCK & CO. 


2133 Tuohy Ave. CHICAGO, ILL. 


Car Door Lumber Rollers Sectional Board Rules 














Builders’ Commercial Agency 
ESTABLISHED 1890 
1350 Builders’ Bldg., 228 N. La Salle St., Chicago 


A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 

















YARD, MILL AND OFFICE 


Newsy Notes of Persons and Places 





The Hammond Cedar Co., New Westminster, 
B. C., has established a Seattle sales office in 
the Vance Building. 


L. O. Crosby, head of the Goodyear Yellow 


Pine Co., was re-elected mayor of Picayune, 
Miss., for a second term. 


P. J. Feitner, president Osceola Cypress Co., 


Osceola, Fla., has been visiting the northern 
Atlantic coast trade recently. 


Stanley E. Gilbert, of C. C. Kellogg & Sons 
Co., Utica, N. Y., has been elected vice presi- 
dent of the Savings Bank of Utica. 

C. E. Priest, 
Red River Lumber Co., Westwood, Calif., spent 
a few days in Chicago recently on his way east. 


B. Elmer Darling, a member of the Buffalo, 
N. Y., wholesale lumber trade for many years 
is now associated with the West Seneca Lum- 
ber Co, 


Thomas A. Myers, of Thomas A. Myers & 
Co., Baltimore, Md., who has been unwell for 
several months, is reported to be slowly im- 
proving. ‘ 


Col. C. C. Mengel, of the Mengel Co., Louis- 
ville, has arranged to sail from New York, 
on July 28, to spend the rest of the summer in 
Europe. 


The wholesale lumber firm of Hendricks & 
Caskey, Buffalo, N. Y., has discontinued. It 
was established by Frank M. Hendricks and 
John B. Caskey. 


A. E. Norman, Jr,, Norman Lumber Co., 
Louisville, recently left for North Carolina on 
a combined business and pleasure trip, accom- 
panied by his family. 


W. L. Godley, secretary of the Chas. L. 
Baxter Lumber Co., Chicago, has returned to 
his desk after spending six weeks’ vacation 
with relatives in Dallas, Tex. 


Miller Bros., of Jackson, Tenn., southern 
hardwoods, have appointed, as their sole agent 
in Great Britain, Withers & “—o (Ltd.), 
Suffolk House, London, E. C. 4, England. 


W. R. Willett, W. R. Willett Lumber Co., 
Louisville, has gone to Winnetka, Ill, for a 
short vacation with his family. His brother, 
C. S. Willett, recently returned from the same 
point. 

Ralph C. Crowley, vice president of the At- 
lantic Lumber Co., Buffalo, N. Y., has been 
in Boston, Mass., for the last two weeks. He 
was called there by the illness and death of 
his father. 


J. EK. Crosby, general sales manager Putnam 
Lumber Co., Jacksonville, Fla., has announced 
the birth of a son at St. Vincent’s Hospital 
here. The little fellow has been named J. E 
Crosby, jr. 


Eugene W. Carson, lumber wholesaler, Buf- 
falo, N. Y., will leave on July 22 to attend the 
Gyro convention at San Francisco, Calif., to 
which he is a delegate, and also the Olympic 
games at Los Angeles. 


N. A. Gladding, Fred C. Gardner and H. C. 
Atkins, all officials of E. C. Atkins & Co., 
saw manufacturers, of Indianapolis, Ind., have 
been placed on prominent committees of the 
Indianapolis board of trade. 


P. B. Lanham, Lanham Hardwood Flooring 
Co., Louisville, is recovering from a broken 
arm and severe body bruises suffered when a 
car rolled down his driveway and he tried to 
jump on the running board to stop it. 


in charge of credits for the 





Harry I. Worth has returned to Seattle, 
Wash., from a six weeks’ business trip to 
the Atlantic coast and the middle West for 
the purpose of establishing selling connections, 
Nearly a score of dealers in as many Cities 
have agreed to handle “Worthwood” block 
flooring, he says. 


W. R. McMillan, manager Hammond Lum- 
ber Co. (Inc.), 601 West 138th Street, Chicago, 
will leave on July 25 for the company’s head- 
quarters and mills, and expects to spend three 
or four weeks on the Coast. During this time 
he will visit Los Angeles, San Francisco and 
Portland, will confer with the company’s ex- 
ecutives and make a general inspection of mill 
stocks. Mr. McMillan, in anticipation of an 
increasing demand that will make itself felt 
early in the coming fall, is taking advantage 
of the present dull season to make this visit, get 
first hand information as to stocks, and thus be 
prepared to meet every demand of the trade in 
middle western and eastern territory. 


S. M. Eaton, Union Lumber Co., is again 
at his desk after several days spent in lowa 
and Nebraska. While he found no improve- 
ment in the immediate demand for lumber in 
the sections visited, Mr. Eaton reports that he 
found among the dealers a more optimistic feel- 
ing than he has seen in the last three years, 
Bumper grain crops and increased prices for 
hogs and cattle are putting a more cheerful 
aspect on the situation, and dealers are confi- 
dently looking forward to an appreciable in- 
crease in their business within the next few 
weeks. There is now developing a demand for 
increased grain storage facilities, and dealers 
expect to develop a nice business along this line 
as well as in repairs and improvements which 
the farmers already are beginning to think 
about. 


John Pinnington, E. B. Monkhouse and R. A. 
Chandler have recently been admitted into the 
partnership of Duncan, Ewing & Co., of Liver- 
pool, England. Mr. Pinnington has been highly 
successful in marketing Bruce oak flooring in 
the north of England, and is well known to 
lumbermen of the United States, as he has fre- 
quently visited this country. E. B. Monkhouse 
is vice president of the Liverpool Timber 
Trades Federation, and is one of the five British 
lumbermen appointed by the Timber Trades 
Federation of the United Kingdom to act in a 
consultative capacity at the Imperial Conference 
at Ottawa, Canada. R. A. Chandler’s work for 
the technical education committee of the Liver- 
pool Timber Trades Federation has won him 
the commendations of the Merseyside trade; he 
attained the rank of temporary lieutenant 
colonel during the War, and has since traveled 
extensively in Europe for Duncan, Ewing & Co. 





Gary Acts to Save Homes 


To halt the general defaulting of mortgage 
payments by home owners in Gary, Ind., caused 
by the decline of values to below the amount 
of the mortgages against them, the Gary Re- 
construction Association formed a mortgage 
loan bureau. Since its organization in April, 
it has prevented about seven hundred fore- 
closures—through scaling down loans, reduction 
of interest rates or extension of payments. 
Everybody was losing by continuation of the 
foreclosures, and by establishing a meeting 
ground between the real estate owner and the 
mortgage holder, it has avoided much _ hard- 
ship. To relieve home owners, it has forced 
curtailment of civic expenses, and is conducting 
negotiations for a Federal loan to enable Gary 
banks to re-open. 

Such readjustment of mortgages is the first 
step in the Tulsa (Okla.) Real Estate Board 
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plan which is being sent out as a suggestion 
for action by the National Association of Real 
Estate Boards. Steps two and three are 
equalization of rent levels and stabilization of 
real estate prices, while relieving of real estate 
from some of its present tax burden is the 
fourth step recommended. 


Adds Experienced Lumber Credit 
Man to Staff 


Increase in the business of the eastern head- 
quarters of the Lumbermen’s Credit Associa- 
tion, at New York City, has necessitated an 
addition to the staff. The organization has 
fortunately secured the services of Joseph H. 
Shaw, who has had twenty-two years experi- 
ence in lumber credit work. In 1903 he be- 
came assistant to Willis F. Biederman, of the 
National Lumber Manufacturers’ Credit Cor- 
poration, engaging in compilation of data for 
the credit rating book it was preparing to pub- 
lish. He became assistant manager in charge 
of the reporting department, and later took 
charge of the collection department. In 1925 
he resigned to engage in the selling of lumber, 
but at the request of a number of lumber con- 
cerns he took up special investigation and col- 
lection work for them. Mr. Shaw was brought 
back into the lumber credit field through the 
offices of Mr. Biederman, who is now first vice- 
president of the Lumbermen’s Credit Associa- 
tion, publishers of Clancy’s Red Book, and its 
clients will appreciate receiving the benefits of 
his experience. Mr. Shaw will act as assistant 
to Ralph H. Waring, manager in charge of col- 
lections in the eastern and south Atlantic 
States, who has his offices at 35 South William 
Street, New York City. 








Now Has Both Northern and 
Southern Connections 


W. A. Herbert & Co., 1710 Conway Build- 
ing, Chicago, have been appointed exclusive 
representatives in Chicago territory for the I. 
Stephenson Co., of Wells, Mich. This connec- 
tion puts W. A. Herbert & Co. in a position 
to take care of the needs of their customers in 
both northern and southern woods, as_ they 
already represent the Wilson Lumber Co. of 
Florida, Perry, Fla. The I. Stephenson Co. has 
adequate stocks of northern hardwoods, pine and 
hemlock. It has a modern dimension plant, 
and is equipped to fill orders for glued-up and 
dimension stock, rough or sticker work. 








Repair and Remodeling Campaign 
for Chicago 


\t a meeting of interests identified with the 
building industry, held at the Engineers’ Club 
in Chicago, on July 20, with about thirty pres- 
ent, it was definitely decided to undertake the 
organization of a campaign in the Chicago area 
for the repair and remodeling of homes, apart- 
ments and business structures. This campaign 
will co-operate with the proposed National cam- 
paign through the Allied Construction Indus- 
tries organization. The following resolution 
was adopted and sent to Lewis H. Brown, presi- 
dent Johns-Manville Corporation, New York 
City, who is heading the national campaign: 

Your plan is under discussion and we await 
with great interest reports from you as to 
how you are to proceed in order that we may 
co-operate with you if possible. 

Bernard Johnson, editor of American Builder, 
who presided as chairman, appointed the fol- 
lowing committee to draft plans for the local 
campaign : 

Frank S. Whiting, Indiana Limestone Co.; 
W. D. M. Allan, Portland Cement Association; 
Gerhardt F. Meyne, Chicago; Bryce M. Hess, 
Hess Warming & Ventilating Co.; Alvin J. 
Huss, Hill-Behan Lumber Co.; Robert H. Mor- 
ris, American Builder Publishing Co.; Rus- 
sell G. Creviston, Crane Co.; and L. R. Put- 
man, Southern Pine Association. 

LL. R. Putman was designated as secretary of 
the plan committee and will formulate definite 
plans for carrying on the campaign. 
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Small Mills and Transit Cars 


Discussing the present unsatisfactory market 
conditions, a well known Chicago lumberman, 
who is a keen observer and market analyst, 
made this interesting comment on a phase of 
the situation: 

The small mill and transit cars for a long 
time have borne the blame for all of the ills 
of the lumber industry. At present, small 
mill production is less than 25 percent of 
normal, and transit car shipments are almost 
nil. Unquestionably there is not 5 percent 
of the former volume of transit lumber now 
moving, and yet prices are the lowest in the 
history of the business. This situation ap- 
parently is proving what I have maintained 
—that the small mill operator knows better 
how to handle his business than the big mill- 
man does, and also that transit lumber as 
such does not affect the price of lumber. I 
think that today’s conditions prove both of 
these contentions. 





Receivership Causes No Change in 
Sales Plans 


The current issue of the Celotex News, house 
organ of the Celotex Co., contains an announce- 
ment that will be of interest to many retail 
lumber dealers throughout the country. This 
announcement was as follows: 

On June 17, the Celotex Co. consented to 
the appointment of receivers in a suit insti- 
tuted by MacManus (Inc.), in the Delaware 
United States District Court. 

The Delaware court appointed Hobart P. 
Young and Colin C. Bell receivers for the 
company, and Mr. Young was appointed an- 
cillary receiver by the Northern Illinois 
United States District Court, Eastern Divi- 
sion. Mr. Young and George E. Williams 
were appointed ancillary receivers by the 
Eastern Louisiana United States District 
Court, New Orleans Division. 

The action was occasioned by the fact that 
the company’s working capital has been de- 
pleted owing to the reduced volume of busi- 
ness under present conditions. Under the 
court orders the receivers are authorized to 
continue the operation of the business so that 
the manufacture, sales and trade relations of 
the company will be maintained without in- 
terruption and all Celotex dealers and cus- 
tomers will continue to be served by the 
company as they have been in the past. 





Devises New Truck Rating Plan 


A new system of rating trucks, intended to 
eliminate all guesswork as to a truck’s abil- 
ity to haul a given load under given con- 
ditions has been devised by the Reo Motor 
Car Co. 

“Ability Rating’ is the term chosen for 
the new rating vlan. Instead of being desig- 
nated simply as a 1%4-ton truck, for example, 
a vehicle will bear a plate on which will be 
inscribed: ‘8500-41%4-51.” 

The “8500,” it is explained, means. the 
weight of the chassis plus body allowance, 
plus amount of pay-load beyond which the 
abuse stage approaches; in other words, the 
maximum load consistent with long life and 
economical performance. 

The 4% indicates the grade it will climb 
with such a load in high gear, with standard 
sized tires and standard gear ratio. 

The “51” denotes the speed at which the 
truck will travel, loaded, on the average level 
road, also with standard tires and gear ratio. 

Carl Parker, head of the Reo Truck Sales 
Division, who is credited with originating the 
“Ability Rating” Plan, declares that Reo has 
not asked for copyrights on it. “In fact,” 
he said, “we welcome other manufacturers to 
join us in establishing a standard. We feel 
that it merits the consideration of the indus- 
try as a whole.” 





CHARRING with an oxy-acetylene torch has 
been used as a preservative treatment for tele- 
graph and telephones poles, to prevent termite 
and fungi attack, by the Australian postmaster- 
general's department, which operates the Com- 
monwealth’s telegraph and telephone services. 
The higher the temperature, the harder will the 
carbon be, and the torch gives a fine grained 
charring of hard carbon. 














PATENT PENDING 


Real Dry Kiln Economy 
Cut out night firing. 


The Injectaire System in 
your kiln enables you to 
save that cost and still 
produce as much dry lum- 
ber as you are now 
getting. 

Low investment—Lower operating cost 

Send for catalog 


The National Dry Kiln Co. 


437 West Georgia Street 
Indianapolis Indiana 


Eastern Representative: 


C. A. FIELDS, Eagle Mills, Troy, N. Y. 


























Soctonal/vitTable 
> Olay 


Gers “ 
SINs 


With "storage season" at hand, the lumber deal- 
ers (in towns of 15000 and under) will soon find 
their ‘Farm Trade" asking for Denning Portable 
Silos, Cribs and Bins (one to six sections). They 
serve the Farmer best (1) because they are inex- 
pensive; (2) because they are quickly and easily 
erected. 





SAVE MORE 
THAN HALF 








lf our salesman has not 
called, better write us 
today for particulars. Be 
prepared to serve this 
seasonable and assured 
market. 





FREE-ENSILAGE 
FEEDING TABLE 


Illinois Wire & Mfg. Co. 
JOLIET, ILLINOIS 


BRANCHES—LUFKIN, TEXAS BUFFALO, NEW YORK 
COUNCIL BLUFFS, IOWA MINNEAPOLIS, MINN. 
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for HOUSE PLANS & 
MATERIAL LISTS 


HOW WILL IT LOOK? 
HOW MUCH WILL IT COST? 


Special Lumberman’s Service 
FLOOR PLANS AND PERSPECTIVE SKETCH, 


LUMBER AND $2.50 


MILLWORK LIST . 


We make, sell and rent models to your plans and 
specification. Write for special low prices. 


Send your prospective customer's own sketch and 
your instructions. Immediate attention by air mail. 


LUMBERMAN’S DRAFTING 
& LISTING SERVICE 


233 Drumheller Bldg., Walla Walla, Wash. 

















Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collection of invoices. 


Special department handling export lumber shipments 








INSURANCE 


With That Mutual 
AssoctATED 


Interest 


LUMBER Specialized Protection for 


the Lumber Industry, with 
a Cost-Reducing Dividend 

















No Weights-No Cords-No Pulleys 


GY | Pees vee 


RAME- WINDOW 





Curtis Companies Service Bureau 
722 Curtis Bidg., Clinton, lowa 























Wire Rope for 
Logging 


By whatever method logging is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such 
work ever since logging has been 
done with mechanical equipment. 

















Established 1857 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York, Chicago 


Denver 


San Francisco 


No.1 
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Furniture Shows Indicate Trend Back to 
Former Favorite Woods 


_At the show July 5 to 11 at the American 
Furniture Mart, Chicago, business was slow. 
There were more than six hundred exhibitors— 
including many that showed such allied lines as 
stoves, refrigerators, lamps and novelties—and 
thirty-two hundred buyers registered attendance. 


Results Poor—Winter Mart Abandoned 


Results were so poor that the manufacturers 
exhibiting there, and retailers, are being asked 
to vote on the advisability of “declaring a mora- 
torium on markets until the summer of 1933,” 
for the board of the Mart had received a resolu- 
tion from tenants asking that the Jan. 3-14 show 
be abandoned. The president of the market, 
V. L. Alvard, asserted, however, that the be- 
tween-market attendance was larger nowadays 
than at the markets, and has drawn the indus- 
try’s attention to the value of such year-around 
contacts, 


Cheap Lines Spoil General Effect 


Much complaint was heard as to the cheapen- 
ing of lines of some furniture manufacturers, 
and of the disastrous effects of keen price com- 
petition—to get away from which various plans 
were suggested. The exhibits made evident, 
nevertheless, that some factories were design- 
ing their pieces “especially for the customer 
who can afford to buy this year.” Other makers 
criticized the dealers for injuring public con- 
fidence by offering low-priced lines at bargain 
prices. 





Mahogany and Walnut Again Favored 


A trend back to former favorites in woods 
was evident mahogany and walnut taking a 
leading place. This may be the result of recent 
price declines in these woods, or partly because 
the “borax” type of furniture—the kind that is 
made to sell—was associated with native woods 
that had far higher possibilities, and these woods 
may now share the odium of the cheap lines in 
which they were used. To say that the cheaper 
lines predominated at the American Furniture 
Mart would be to give a wrong impression, but 
there were enough of them to lower the general 
tone of the exhibit. 


Merchandise Mart Contacts Good 


At the Merchandise Mart, Chicago, the fur- 
niture division, managed by D. D. Fennell, 
staged its second show July 5 to 16—the first 
having been held in January this year. There 
were thirty-seven exhibitors of strictly furniture 
lines, and a separate lamp show was held over 
the same period. The attendance, with several 
days yet to go, was about twelve hundred, and 
the total! was safely estimated at about fifteen 
hundred. 

The promoters of this show believe that it 
will gradually take over the functions of the 
Grand Rapids Mart, by offering the makers of 
high grade lines a central location. The ex- 
hibitors admitted that business was quiet, but 
several of the leading manufacturers declared 
that they were better satisfied with the character 
of their contacts than with those made at any 
other show in their experience. 


Fine Pieces in Cherry, Maple, Oak 


A series of artistically arranged period rooms 
was a pleasing feature of the Merchandise Mart 
show, and they were complete to the last de- 
tail. A charming outdoor effect was achieved 
in large space occupied by the Old Hickory 
Furniture Co., Martinsville, Ind. Leopold 
Stickley, of Craftsman fame and remembered as 
originator of Mission style, had a series of fine 
Colonial reproductions, made at his plant in 
Fayetteville, N. Y. The tables had cherry tops 
and maple legs. Trade demands are forcing 


him to abandon his beautiful handrubbed effects 
for a more durable coating. He also had worked 
out, after a year’s experiment, a process of an- 
tiquing oak pieces which gives an impression of 
long usage. Perhaps the most interesting ex- 
hibit was that of the Wheeler-Okell Co., Nash- 
ville, Tenn., which uses only solid Central 
\merican mahogany for its bedroom suites, 
these giving an impression of substantial 
craftsmanship and beautiful design. 


Other Furniture Shows Scheduled 


The Merchandise Mart exhibitors voted to 
hold their winter show in January. 

The Grand Rapids summer mart was also 
held July 5-16; it was announced that it would 
be able to show better qualities in the lower 
price ranges, because price alone no longer gets 
the orders, and it was asserted that genuineness 
can now be provided at prices formerly con- 
sidered low, because of cost reduction. Other 
furniture exhibits scheduled are: New York, 
July 18-30; Northwest, at Tacoma, Wash., July 





18-22 ; High Point, N. C., July 26-Aug. 6; Los 
Angeles, Aug. 8-13; Joston, Sept. 12-17. 
Hymeneal 


JIMENEZ-McMILLAN. Mr. and Mrs. William 
R. MeMillan, of Chicago, announce the mar- 
riage on July 6, at Madrid, Spain, of their 

daughter Barbara Jean 
— to Fausto Garcia Jim- 

| enez, of that city. The 
bride, who was gradu- 
ated from the Univer- 
sity of Chicago, is 
head of the Spanish 
department at Milwau- 
ee Downer College, 
Milwaukee, and was 
formerly head of that 
department at Wilson 





MRS. FAUST 


O GARCIA 
JIMENEZ 





College, Chamberburg, 
Pa, Mr. Jimenez is 
studying for his doc- 
tor’s degree in mathe- 
matical physics at the 
University of Madrid. 
They met last summer 
when the bride toured 
and studied abroad. 
Mrs. Jimenez will re- 
turn in September to 
— teach one more year 
at Milwaukee Downer 
and will then make her home in Madrid. Her 
father is well known in the Chicago lumber 
trade as sales manager of the Hammond Lum- 
ber Co., of San Francisco, which has its sales 
office in Chicago. 





NICKERSON-WHITEHEAD. A wedding of 
outstanding social interest and brilliant set- 
ting at the Methodist Episcopal Church in 
Chatham, Mass., Saturday, June 25, united 
Joshua T. Nickerson, 2nd, of the Nickerson 
Lumber Co., Chatham, Orleans and Well- 
fleet, in the Cape Cod section, with Miss 
Barbara Whitehead, of Mount Vernon Street, 
Boston. The wedding party included a ma- 
tron of honor, six bridesmaids, a best man, 
and six ushers, all college friends of bride 
or groom. Following the ceremony at the 
church there was a reception at Pine Acres 
in East Harwich, following which Mr. and 
Mrs. Nickerson proceeded overseas, via New 
York, for a season of five or six weeks in 
Paris. Returning they will establish their 
home in East Harwichport. The bride is a 
graduate of Miss Wright’s School in Bryn 
Mawr, Pa. The. groom is with his father, 
Oscar Nickerson, in the Nickerson Lumber 
Co. ,of Boston, and is a graduate of Har- 
vard, 1922, and a member of the Varsity 
Club, of Boston. 


EVANS-LAPOSSER. Harold A. J. Evans, 
secretary-treasurer of Hardwoods (Inc.), well 
known lumber concern of Gulfport, Miss., 
and Jacksonville, Fla., was married on July 
6 to Miss Cora Mae Laposser, of Gulfport. 
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LUMBER MARKET REVIEW 


Southern Pine Moving Better to Yards in Southwest; 
Inquiries for Timbers Increase 


Bookings of southern pine mills in the two weeks ended 
July 16 were 8 percent above production, and above ship- 
ments. The best retail orders have come from the South- 
west, yard trade in North and East being slow. But rail- 
roads and industrial users in the latter sections have been 
showing more interest. A fair volume of domestic special 
cutting business has been placed, but at rather unsatis- 
factory prices. Small-mill competition has been making 
itself felt to a greater extent recently, as, with their crops 
in, the farmer-operators have started cutting. The larger 
mills are making every effort to maintain prices on a rea- 
sonable level, and their production has been only 40 per- 
cent of the 3-year average. While mill stocks are of ample 
total, they show breaks, and a reasonable demand for fall 
requirements should give prices a better tone. 


Northern Pine and Hemlock Markets Continue Draggy 


Northern pine trade seems to be marking time until the 
large quantities of lumber brought in from Canada, before 
the tariff became effective, have been absorbed. Stocks on 
this side are low and declining, but competitive offerings 
prevent any price advance. In the Northwest grain States, 
outlook for rural trade has been greatly improved by a 
gain in livestock prices and prospects for a big crop. Con- 
sumers in the Niagara area did some advance buying, and 
are practically out of the market for the present. 

Northern hemlock orders in the week ended July 2 were 
only a third less than the 1931, but production was down 
90 percent. Though sales volume is small, mill stocks are 
being reduced and prices keep rather firm. 


Low Output of Western Pines Exceeds the Bookings; 
Price Trend Is Mixed 


Though production of Inland Empire and California pine 
mills made less than 23 percent capacity in the two weeks 
ended July 16, bookings fell 16 percent below, and those of 
a group of identical mills were only half the total for the 
corresponding week last year. The price trend was mixed. 
Ponderosa shop was weaker; sugar pine, stronger. Pon- 
derosa commons were stronger; Idaho, steady. In selects, 
Ponderosa D was stronger and C, weaker; in Idaho, inch 
was weak and thicker, strong; in sugar pine, C selects were 
softer. Small Inland Empire mills are said to be active, 
and supplying a good share of the requirements of the mill- 
work and box plants, so that there is keen competition from 
this source, and also from Coast fir moving on low rates. 
Industrial purchases have tended to decline during the hot 
weather, and most retailers are holding down their orders 
to the minimum. 


West Coast Mills Book Some Large Orders for Export; 
Prices Show Steadiness 


Production at West Coast mills continued at about 19 
percent of capacity in the two weeks ended July 16, and 
orders made a big gain to 32 percent above the actual cut. 
This gain was accounted for entirely by export bookings, 
which increased to 27 percent of the total sales for the two 
weeks. Domestic business, both rail and cargo, was lighter, 
and local trade small. 

The principal export buyer was Japan, and there are 
many inquiries out for shipments to that country. Some 
sales of clears are being made to the United Kingdom, and 
it is probable that ‘shipments may be made to get in ahead 
of any preference to Canada, which is now supplying most 


Statistics, Page 30—Market Reports, Pages 40-45—Prices, Pages 50-51 


of the merchantable grade taken in that market. 
coast of South America has bought a little. 

Atlantic coast demand is light and receipts have been 
reduced. The $10 intercoastal rate is under scrutiny in a 
new Conference meeting. The market showed a tendency 
to firm up following the imposition of a tariff, but large 
shipments of Russian lumber are taking the place of Cana- 
dian supplies and introducing a new factor. Though south- 
ern California receipts increased, unsold stocks are small. 

In rail territory, trade is draggy. Retailers are buying 
little, though prospects in some territories have improved, 
because of livestock advances. Industrial and railroad 
trade, however, has registered gains. Quotations on key 
items show practically no change. 


The east 


Cypress Uppers Moving; Redwood Eastern Trade Off 


Scattered reports tell of some improvement in demand 
for cypress, especially upper grades, but the trade gener- 
ally suffers from summer dullness. The large producers 
of tidewater red are holding pretty firmly to their lists on 
the better grades and thick stock, confident that these will 
be worth considerable more money as business revives. 
A new list, f. o. b. Chicago, and containing both downward 
and upward revisions, appears in this issue. 

California redwood orders in June were about twenty 
percent below May, and little more than one-third of yor- 
mal. Eastern orders fell off, but shipments were heavy. 
Northern California trade kept at about May level, but 
southern California was better than in May or April; the 
State took about seventy percent of the total. Foreign 
trade was light. 


Carolina Pine Weaker But Inquiries Have Increased 


North Carolina pine mills have been cheered by several 
large inquiries from industrial users, and more numerous 
feelers for mixed cars for retailers. The market, however, 
has displayed new weakness, practically all items being 
off in the period ended July 16, though it is reported that 
more and more mills are returning orders that are priced 
low. Kiln dried roofers show more firmness than other 
items. Shortage of air dried stock is helping the kiln dry- 
ing mills. Box trade is seasonably better, and factories are 
allowing heavier shipments and making more inquiry. 

Roofer producers report output of less than 20 percent 
normal, with stocks quite low, demand showing some sea- 
sonal gain, and quotations holding fairly firm. 


Hardwood Output Is Small But Domestic Trade Is Slow 
and Foreign Declining 


Southern hardwood orders in the two weeks ended July 
16 fell about 7 percent below the output, though this is 
down to about 17 percent of capacity. Offerings from 
liquidating mills and consumers are still affecting the mar- 
ket, but pressure is probably less, and many hardwood 
producers are refusing to meet the lower prices. Southern 
oak flooring prices have undergone a further decided re- 
duction, however. Northern hardwoods are quite slow, 
but as the bookings are about double the present small cut, 
quotations are fairly steady, but strictly competitive. Re- 
tailers are buying little hardwood, because of the continued 
slowness of building, but there is a fair amount of business 
from millwork plants. Industrial trade is dull, for auto- 
mobile production is small, and results from the furniture 
shows have been disappointing. The United Kingdom has 
been taking a fair amount, but orders show a tendency to 
fall off, while imposition of a tariff by Canada is bound to 
have some effect on shipments to that country. 
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1x12” ... sp Aabdrtcbabbcenacercbnsp ovens: \ +e Thru a Classified Ad M  weaal Shingle logs, $8.50@10; lumber logs, 





Hemlock: No. 2, $10.50; No. 3, $8.50. 
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WESTERN RED CEDAR | OAK FLOORING Trouble and Litigation 





rievac . “oO 
"new + A | Following are carlot quotations, Memphis KANSAS CITY, MO., July 19.—Retention of 
. basis, on oak flooring: George R. Hicks as sole receiver of the 
ss acai oe kt la ab a aa pone Pickering Lumber Co., of Kansas City, was 
18X2%” 8x12” 3x2” %x1lh recommended in a report filed with Judge 
i “Rp” | Clr. qtd. wht....$72.00 $60.00 $55.00 $42.00 Albert L. Reeves in Federal court here. The 
$16.00 $15.00 Clr. qtd. red.... 60.00 50.00 47.00 42.00 report made by Cyrus Crane, special master 
18.00 15.00 | Sel. qtd. wht.... 42.00 40.00 35.00 30.00 in chancery, recommended that the court re- 
15.00 Sel. qtd. red.... 40.00 35.00 35.00 32.00 gard the Pickering Lumber Sales Co. as _ a 
Clr. pln. wht.... 41.00 40.00 38.00 22.00 corporate entity and that the receiver be 
| Clr. pin. red.... 39.00 40.00 35.00 32.00 | not directed to take possession of its assets 
inch | Sel. pln. wht.... 35.00 28.00 33.00 24.00 as belonging to the Pickering Lumber Co. 
$34.00 $24.00 | Sel. pln. red.... 35.00 30.00 32.00 26.00 Also recommended that receiver be directed 
43.00 36.00 | No. 1 com. wht. 28.00 22.00 18.00 18.00 to arrange for payment of the May, 1931, 
| No. 1 com. red.. 28.00 22.00 16.00 18.00 coupons on bonds held by those who did not 
oe Ma. 2 COM.« sss. 12.00 10.00 10.00 10.00 deposit their bonds with the protective com- 
$2S or S48 : mittee, the payment to be made out of the 
or Rough 1x2” 1%4x1%” 6x2” assets of the sales company, if possibe. 
TE WI sk kb oo ae $60.00 $60.00 $75.00 Otherwise the nondepositing bondholders 
se Sa e. 55.00 55.00 65.00 should be given priority either in reorganiza- 
ere 45.00 45.00 50.00 | tion or final distribution. 
se a = ee 45.00 45.00 50.00 ae 
( EE Ma peta aieleiace 42.00 42.00 48.00 KANSAS CITY, MO., July 19.—Arguments 
( “SS Serer 40.00 40.00 45.00 on the fourth amended petition filed by bond- 
BE, WeGsss kacesinces 37.00 35.00 39.00 holders of the Long-Bell Lumber Co. who 
gS SS Aegan 35.00 35.00 36.00 seek to throw the company into receivership 
64% | No. 1 com. EG ieee aca ee 23.00 20.00 20.00 will be heard in Federal district court here 
54% | No. eo eee ee 23.00 20.00 20.00 Aug. 18. The majority of the bondholders 
feet or SS fA re 12.00 12.00 10.00 have indicated that they do not desire a re- 
To | New York delivered prices may be obtained sania ——— 
| by adding to the above: For jj-inch stock, KANSAS CITY, MO., July 19.—The Western 
we | $9; for %-inch, $4.50; for %4-inch, $5.50. States Lumber Co., which operates yards in 
0. iatinisied een anaes : ee Missouri and Oklahoma, and has large land 
mm pert ee oe or ia S holdings in Oklahoma, was placed in receiver- 
Ee Te ee ee er .36 $6: tar % -inch, $3: nas i, cinch $3.60 : ’ ship by order of Judge Albert L. Reeves of 


the Federal district court here. C. L. Mc- 





[Special telegram to 
Portland, Ore., July 19.—The 


Bevel siding— 


"Flat er. 17.00 
%x6”,Vert.gr. 22.00 


3.00 
Green box.9.50@11.50 





Grew, president of the company, has been ap- 


WEST COAST SPRUCE END DRIED WHITE MAPLE poceed liabilities which were listed at $13,000. 





AMERICAN LUMBERMAN] : , . DANVILLE, ILL., July 18.—Art Risser, of 
following are | Prices on end dried white maple, f. o. b. the Art Risser Lumber Co., Paris, Ill., has 
prices for mixed carlots prevailing today: | mills, lower Michigan: FAS No.1 & sel. filed a voluntary petition in bankruptcy, list- 
Fact cee PS OS pel rr as ee $100.00 70.00 ing liabilities of $16,393 and assets of $5,954. 
— oo 1 Drei oie: 105.00 75.00 - 

trees $15.00 on ce uiraiiuins aa ae 75.00 MONROE, LA., July 18.—The Slagle-John- 
Ser eer ee 18.00 Seer ree 75.00 son Lumber Co. was thrown into a receiver- 
hcpeeapabc F 20.00 |. See eer re 100.00 ship when the district court of Ouachita 
eh sMcthaie: ++ 22.00 tl ee eae nora 110.00 Parish issued an order upon the application 

ree ; Lipa | of the Union Sawmills Co., Huttig, Ark. 





M APLE FLO O 2 N S Woetms r 3 — i i fe ; ( Polen 4 ‘i Siping Ss 4 ee . “ 


petition in bankruptcy listing liabilities of 





Want Something? 
Look in the Classified Section 


Michigan and Wisconsin flooring mills $155,161 and assets of $80,536. 
quote as follows on northern hard maple 





| flooring, f. o. b. cars flooring mill basis: BOSTON, MASS., July 18.—The_ Fred Gil- 
: lespie Lumber Co. and other creditors have 
First Second Third filed an involuntary petition in bankruptcy 
| TE cure Cen aml aucs $47.00 $37.00 $23.00 | against the Dudley Wood Works Co,, Jamaica 


Plain. 





f 


BUFFALO, N. Y., July 19.—William W. 


TIDEWATER RED CYPRESS pointed equity receivers for the lumber and 


millwork firm of G. Elias & Bro. Applica- 


19.—Following is a list of new wholesale prices on tidewater tion was made by R. E. Cleaves & Son (Inc.), 


: a stages Portland, Me. Receivers were authorized to 
lengths revised as of July 19, f. 0. b. Chicago: continue the business. 


1” 14%” 1%” 2" 91%" 3” 4” 











Sialic balncgewesautenetananarias Lees cece $108.75 $118.95 $143.35 $148.95 9149.25 | . BOSTON, MASE. July 19—The Direct Sash 
se ele ahcuay hac eka se Aa esCAa oman 68.25 73.25 83.50 93.50 123.50 123.50 128.50 | & Door Co. has assigned for benefit of cred- 
See Sener ate eas ode te eet era ne th 54.50 59.50 62.50 69.50 91.50 91.50 99.50 | itors to Clifton F. Leatherbee and John E. 
sSilantehpus Ohaens skate youu’ 36.50 49.50 58.50 61.50 80.25 80.25 88.25 | Webster. 

died babi Heetdatecinuhtasbuersats 26.25 26.25 26.25 26.25 [Cypress Shingles, 18” te 
css Sean wakes a8.38 -- Psy a aha aves of ee PANAM A CANAL movement of lumber, Pacific 
fbeneanda ta eldest aman ER mots 69.50 7 150 76 50 84.50 Prime |... 4.95 04'g5 | to Atlantic coasts of the United States, 
SPR IREO TNR ORGT 65.50 68.50 [Economy ... 4.20 4.60 | amounted to 84,354 long tons in May, 1932; 
Bee AC ad | uate mr ine 49.50 54.50 54.50 49.50 |CYPFess sae _— Atlantic to Pacific, 2,582 long tons. Total lum- 
Rega ee eee 39.25 39.25 39.25 39.25 |a¢x114—4 ar $3.90 | ber traffic was 135,343 long tons east and 2,928 

TET eee ee Te Te Pee 53.50 58.50 60.50 63.50 |3gx14%4—32” . 2.00 = a long tons west. 
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Black GumM— 





SALES PRICES OF SOUTHERN HARDWOODS 


prices received for southern hard woods during the week ended July 12, Chicago basis: 


5/4 6/4 8/4 4/4 5/4 6/4 8/4 


WHITE OaKk— 
Qtd. FAS . 89.50 


iin KAR W acaneer. “Gitomer acaiedcebe, Grace acinnaaetane No. 1&sel. 53.00 Ee SE ne Pe ee 
SMa eR COCR — eanutcdateania cade Pin. FAS . 70.50 74.25 76.25 er ee 
a eee, GE GELED ccncccevacess . aucepvaehe din 56.25 
iitarmeineieeank ~ Giada stain etalcs No. 2 eer ere a slg eUtiiaik J Gnas nee 
LARC Makaha aaa: oatbleatteakeaed No. 3 ... 20.75 ene vee aac eNaieteie. alae etek Gan ane 
RED OaAK— 
OL a a er Pln. FAS . 59.25 S| eee ere. rr 78.00 
Cae 98.75 ee 8 ree eee 53.75 56.00 
Sit aera GS EI . “Wvibih acciacko wr ahaa: Cae eeeaube tak arta d POPLAR— 
SE Ee Sah wretkchbe waleneecneoo Pin. No. 1 
MaMa ewe: debian kacnaaw ae  didieantn ews com, .... 30.75 31.50 Cbhhkensekcie eae 
Hie eimeaater wbhalekiwkniete _ aeanieatewee es aa sa flUlCUFER ere eee eee ee eee ee 
(ARSC AP ewe Beda atuGlpaeiewbernaiia 2: CG Shida naeahee coxteabavesee . ae ere 
AsH— 
DE wika® setae kddeedk AGEebMOGAS ES er knud eng ele 30.50 
hain a ChsRuarpiie aah *_ighlatu weaves a 27.00 No. 3 ..... 20.50 20.50 20.50 20.50 
Sort MAPLE— 
35.00 No. 1 & sel. 33.00 ae} #3 -eeieeeeia'e-eeae aware nein 
ae 28.00 Corton woop— 
ee — es 8 Keres 24.75 Se Maw deontwese® . ohne eee 
ae elk ieee -Gibaie wines wale senemmenbhen. 


(cee eRER cake wel Keene amee No. 1 & sel. 34.00 eT er eee Te er ee 
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‘BUSINESS CHANGES, INCORPO 





Incorporations 


INDIANA Evansville—Harding Veneer Corpora- 
tion incorporated; 1,000 shares, no par; Leo Spiegel, 
et al. 

LOUISIANA Lake Charles—Thomas L. Wo- 
mack & Co. (Inc.), incorporated; capital, $10,000; 
L. F. Philo, 2201 Sul Ross, Houston, interested. 

MASSACHUSETTS Boston—Andrew F. Leath- 
erbee & Co., incorporated; 5,000 shares, no par; old 
concern Consolidation of retail and wholesale 
trade of Albert T. Leatherbee and Andrew F. 
Leatherbee & Co. 

Cambridge—Middlesex Lumber Corporation; 
1.000 shares: old concern: 256 Bent St. 

Boston—D. & O. Box Corporation; 100 shares, no 
par; Oscar Gerson, president. 

MICHIGAN Ingalls Box & Lumber Co.; 
$30,000, 

Saginaw-—Germain & 
porated; capital, $25,000. 

MINNESOTA. Duluth—Kelso Bros. Roofing Co.; 
$50,000; lumber and building materials; D. P. 
Kelso, 702 42nd Ave. W., interested. 

MISSOURI, Seneca—A. E, Miller Lumber Co.,, 
incorporated; old concern. 

NEW JERSEY. Jersey City—Broadway Trim & 
Lumber Co.; capital, $125,000. 

NEW YORK. Jamestown—Watson Mfg. Co.; 
capital, $5,000; wooden novelties. 

Mt. Vernon—ARC Lumber & Millwork Co.; capi- 
tal, $5,000; Chas, S. Friedman, 182 Lawrence St., 
interested 

New York—Irving Millwork Corporation; capital, 
$20,000; Max Stark, 225 W. 34th St., interested. 

New York Superior Wood Working Corporation; 
capital, $10,000; Michael Lessin, 349 E. 149th St., 
interested. 

NORTH 
Lumber Co ° 

OREGON, Portland 
decreasing capital to $406,000. 

Portland—Denman Timber Co. 
tal to $5,000 

PENNSYLVANIA. Altoona—L. P. Mackey & 
Son; $10,000; Leroy B. Mackey, 1007 T7th Ave., 
interested; lumber and building materials. 

TEXAS Pittsburg—Pittsburg Building Supply 
Co.; incorporated; old concern; lumber, paint, 
building supplies; headquarters at Tyler. 

WASHINGTON 
Mfg. Co.; $26,000. 


Ingalls 


Boyd Lumber Co., incor- 


CAROLINA. Hendersonville — Noca 
$50,000; John M, Thompson, et al. 


Bridal Veil Timber Co.; 


decreasing capi- 


Hoquiam—Grays Harbor Chair 


Business Changes 


ALABAMA. Birmingham—tTaylor-Dendy Lum- 
ber Co. moved to Greensboro. 
Greenville—J. W. Stanfield Lumber Co. suc- 


ceeded by Greenville Building Supply Co 

Guin—Guin & Stanford succeeded by E. S. Guin. 

Union Springs—Archibald & Wooten now S. W 
Archibald, 

CALIFORNIA Crockett — Tilden Lumber Co. 
sold to Vallejo Lumber Co, Vallejo, to be known 
as Crockett Lumber Co. 

Glendale—James F. O'Kane, 460 West Los Feliz 
toad, is successor to Bentley Lumber Co. 

Long Beach—Long Beach Sash & Door Co, suc- 
ceeded by McArthur Planing Mill. 

Los Angeles—Hull Bros. Supply Co. headquarters 
moved to Reseda. 

Los Angeles—Johnston Flooring Co., because of 
expansion of business, has leased the old Nickey 
Lumber Co, site at 6420 South Avalon Blvd. for 
a term of three years. The firm was formerly 
located at 5999 Manhattan Place and has been in 
business in this city for 25 years. 

Pasadena—Smith-Lindsey Lumber Co. now J. C 
Smith Lumber Co. 

todeo—Tilden Lumber Co. 
Lumber Co headquarters 
Vallejo, Calif 

COLORADO, Alamosa—Farmers’ Lumber Co. 
and Alamosa Lumber Co. consolidated to form The 
Alamosa Farmers Lumber Co. 

Denver F, W. Mohler Lumber Co. succeeded by 
Wileox-Akers Lumber Co 

ILLINOIS. Chicago—Amberg File & Index Co. 
increased capital $100,000 to $300,000 

Orion—Roy Chelstrom successor to George P. 
Wilson, 

Quincy—T. B. 
business only. 

Springfield—Goldman & 
Barker-Goldman-Lubin Co. 

KANSAS Woodruff—Yates Lumber & Coal Co. 
sold local yard to J. S. Hatcher Lumber & Supply 
Co, 

MASSACHUSETTS Wareham—Cape Cod Lum- 
ber Co, sold to Friend Lumber Co., headquarters 
Medford 

MICHIGAN Grand Rapids—C. C. Follmer & Co 
(Inc.) authorized capital reduced from $50,000 to 
$10,000 

Ludington—Carrom Co, changed authorized capi- 
tal from $500,000 preferred and 50,000 shares no 
par value to $500,000 preferred and 30,000 shares 
no par value 

Warren » © Church & Co, 
Weeks Lumber & Coal Co 

Yale—Charles Rounds (deceased) succeeded by 
tounds Hardware (Charles Rounds Estate, pro- 
prietor) 

MISSISSIPPI Zama Edwards Lumber Co. sold 
to W. P. Brown & Sons Lumber Co 


MISSOURI. St. Louis 


succeeded by Rodeo 
Vallejo Lumber .Co., 


Adams (Inc.) now in commission 


Lubin succeeded by 


succeeded by 


> 


Leonard B. 


Thompson 


succeeded by Thompson Lumber Co., 621 Granite 
Building. 

NEBRASKA. Cadams—Nye & Jenks Grain Co. 
succeeded by Fred J. Stanley. 

Lorton—Lorton Lumber Co. succeeded by T. W. 
Engles Lumber Co. 

NEW YORK, Brewster—Brewster Supply Co. 
sold to Danbury-Brewster Lumber Co., headquar- 
ters Danbury, Conn. 

Nunda—Nelson Lumber Yard sold to Nunda Lum- 
ber Yard. 

NORTH CAROLINA. Charlotte—J. H. Wearn 
Lumber Co.; President J. H. Wearn, succeeded by 
W. R. Wearn. 





OHIO. Tiffin — Mathias Lumber Co. name 
changed to Magers Lumber Co. 
OKLAHOMA, Woodward—Report that C. E. 


Sharp Lumber Co. has been sold to Home Lumber 
& Supply Co. is erroneous. Should have read that 
Cc. E. Sharp Lumber Co.’s yard at Buffalo, Okla., 
had been sold to the Home Lumber & Supply Co. 
there. Woodward yard is main distributing yard 
of the C. E. Sharp Lumber Co. and continues as 
such, 

SOUTH CAROLINA. Anderson—W. L. 
Lumber Co. sold to C. R. Johnson, 

TENNESSEE. New Tazewell—Duncan Lumber 
Co. has purchased the stock of the M. D. Lowe 
Lumber Co, 

TEXAS. Fayetteville—Hotman & 
ceeded by Joseph Zdaril. 

UTAH. Spanish Fork—Bonneville Lumber Co, 
sold to Jex Lumber Co. instead of Kolob Lumbe> 
Co. as previously reported. The Springville yard 
was sold to Kolob Lumber Co. 

VIRGINIA. Covington—Nettleton & Co, suc- 
ceeded by C. B. Nettleton (Inc). 

WASHINGTON. Everett—Barnes 
succeeded by B,. & M. Lumber Co. 

Kalama—Blue Ribbon Products Co. succeeded by 
Blue Ribbon Shingle Co, 

WISCONSIN. Morse—Roger Evans is successor 
to Kneeland McLurg Lumber Co. 


Brissey 


Zdaril suc- 


Lumber Co. 


New Mills and Equipment 


ALABAMA, Prichard—Ed Lavett has bought 
machinery of handle department of Prichard Box 
Factory and is erecting new building on Craft 
Highway at Allenby Avenue, where he will manu- 
facture handles. 

MICHIGAN. South Haven—The S. E. Overton 
Co, wood turning and wood working mill, will add 
steam power plant and equipment to cost about 
$35,000. 

NORTH CAROLINA. Lenoir—The Stubbs Veneer 
Co. proposes erection of a warehouse to cost about 
$40,000. 

High Point—Carolina Container Corporation, 
Prospect Road, plans $40,000 addition to plant. 

Thomasville—The North State Veneer Co. is re- 
building plant recently burned, at cost of over 
$45,000. 

OREGON, Albany—The Albany Door Co. will 
rebuild at once plant No. 1, recently § burned. 
$40,000 now available. 

Heppner—Anderson, Eccles & Feeley are plan- 
ning establishment of a box factory and planing 
mill at this point, 

TEXAS. Bullard—The Bullard Crate Factory is 
rebuilding plant recently destroyed by fire, with 
loss of $40,000. 

WASHINGTON. Seattle—The Seaboard Lumber 
Co., 1722 Exchange Building, will erect finish saw- 
mill at 4540 West Marginal. 

Toledo—The Tarleton Lum»er Co. is making ex- 
tensive alterations and improven:ents to its saw- 
mill. 

CANADA, ONTARIO. Orillia—G. Milligan is re- 
building $40,000 barrel factory recently destroyed 
by fire. 


New Ventures 


ARKANSAS. Pine Bluff—S. L. Cotton and J. T. 
Rich have opened a cooperage plant on the Dollar- 
way just outside the Pine Bluff city limits. 

Steve—Steve Gin Co. recently began a sawmill 
and shingle mill operation. 


CALIFORNIA, Dresno—Routt Box Factory has 
started box manufacture. 

Gardena—Charles H, Peters & Sons recently be- 
gan lumber business. 

Huntington Park—Atlantic Lumber Co. 
began retail business. 

Long Beach—Whiting-Mead Co., 5157 Long Beach 
Blvd., opening new branch yard; headquarters in 
Los Angeles. 

Los Angeles—Windsor Hardwood Co. opening 
wholesale and retail hardwood lumber business at 
2303 E. 48th St. 

Los Angeles—Mission Lumber & Wrecking Co. 
opening at 768 N. Mission Road 

San Diego—-Ornamental Ladder Co, starting man- 
ufacture of ladders. 

INDIANA. Vincennes—Klemeyer 
(Inc.) recently began business. 

MICHIGAN. Detroit—Chatlin 
(Inc.) started manufacturing 
Woodward Ave. 

MISSISSIPPI. Durant—Fidelity Lumber &* Tim- 
ber Co. has started manufacture of yellow pine 
lumber. 

OHIO Dayton — Westwood Lumber Co. has 
started in business at 507 Westwood Ave, 


recently 


Lumber Co, 


Store Fixtures 
business at 4234 


July 23, 1939 


OREGON. Grants Pass—Villair & Anderson will 
open sawmill at Illinois Valley near here. 

Portland—Peterson Woodworking Shop, 1425 
Sandy Blvd. recently began business. 

Portland—Willamette Box Co. recently began 
box manufacture at 1374 Willamette Rd. 

PENNSYLVANIA. Philadelphia — Novel Lamp 
Co. recently began manufacturing business at 292 
N. 2nd St. 

WASHINGTON. Anacortes—Weekly & Trafton 
Lumber Co. has opened a lumber yard in the olq 
South Side Theater Bldg. 

Chehalis—Griffith Walter and C, B. 
cently began sawmill and box factory. 

Tenino—Tenino Shingle Co. recently began busi- 
ness, 


Norris re- 


Casualties 


GEORGIA. Swainsboro—Swainsboro Lumber Co,, 
loss by fire in sawmill and warehouse, $8,000. 

KANSAS. Centerville—Akers Lumber & Furni- 
ture Co., loss by fire in office and display room, 
$5,000. 

Merienthal—M. E. Boulware & Sons, loss by fire 
in lumber yard and machine shop, $6,000, 

LOUISIANA. Alexandria—J. F. Ball Bros. Lum- 
ber Co., loss by fire in sheds and lumber, $15,000, 

Hammond—Natalbany Lumber Co., loss by fire 
in hardwood lumber yards, $500,000. 

MARYLAND. Cumberland—Cover Lumber Co., 
loss by fire, $25,000. 

MISSISSIPPI. Greeneville—Y. D. Lumber Co.’s 
yards burned with loss of about $20,000. 

MONTANA. Polson—Dewey Lumber Co., loss 
by fire, $100,000, 

NEW YORK. 
by fire, $25,000. 

Mineola—Banks Lumber Co., loss by fire, $25,000, 

OHIO. Toledo—Big Four Lumber & Supply Co., 
loss by fire, $30,000. 

WASHINGTON. Leavenworth—Nason Creek Mill 
Co., sawmill destroyed by fire; value $6,000; will 
be rebuilt immediately. 

Seattle—Pankratz Lumber Co., sawmill damaged 
by fire; loss, $40,000. 

WEST VIRGINIA. 
River Boom & Lumber Co., Richwood, W. a., 
suffered severe loss by flood damage in their hold- 
ings along the Gauley and Elk rivers. A million 
feet of timber was destroyed at Camden-on-Gauley 
and an unestimated amount at Bolair, with tracks 
of logging road and large quantities of logs piled 
at Bolair. Store at Three Forks washed away, 
Loss estimated at about $150,000. 

CANADA, BRITISH COLUMBIA. New West- 
minster—Brunette Lumber Co.'s plant seriously 
damaged by fire; loss, $90,000. Loading sheds, part 
of sawmill and 2,000,000 feet of cedar siding de- 
stroyed. 

North Vancouver—Capilano Timber Co., loss by 
fire; sawmill, shingle mill and burner conveyor 
with part of the dock burned; plant will be rebuilt 
at once. 

NEW BRUNSWICK. Campbellton—J. W. Mac- 
Donald Co. (Ltd.), loss by fire, $25,000; hardwood 
mill destroyed, 

ONTARIO. Goward—Temagami Timber Co., loss 
by fire which destroyed the entire stock of manu- 
factured lumber and part of the plant. 


Lacona—Blount Lumber Co., loss 





Webster Springs—Cherry 
ro OV: 





Progress in Eliminating 6/2 
Shingle 

SEATTLE, WASH., July 18.—Word that the 
unit of classification for export and import 
declarations of shingles will be changed from 
the “M” to the square, effective Jan. 1, 1933, 
has been received by the Red Cedar Shingle 
3ureau here from Leighton H. Peebles, chief 
of the Lumber Division of the Bureau of For- 
eign and Domestic Commerce, Washington, 
D. C. 

The bureau also reports gratifying progress 
toward complete elimination of the 6/2  shin- 
gle in line with its pledge to the National 
Board of Fire Underwriters to abolish this 
shingle from the industry. All of the non- 
member mills of Portland have agreed to dis- 
continue this shingle. These mills are as fol- 
lows: Union Avenue Lumber Co., Clark & 
Wilson Lumber Co., Roles Shingle Co., Mor- 
grain Shingle Co., Milwaukee Shingle ©, 
and the Albina Shingle Co. Other non-mem- 
ber mills which have agreed to stop manulac- 
turing the 6/2 shingle are: Thurston-Flavelle 
(Ltd.), Port Moody, B. C.;. Hill Mill Co, 
Fairfax, Wash.; John McMaster Shingle ©, 
Marysville, Wash.; Horne Brothers Shingle 
Co., (Ltd.), Vancouver, B. C.; Renton Shin- 
gle Co., Renton, Wash., and the Heath Lumber 
& Shingle Co., of Granite Falls, Wash. 

Long life of the red cedar shingle is shown 
by receipt of shingles and an affidavit by_the 
Red Cedar Shingle Bureau from Peter Carl, 
79 years old, who forwarded evidence that 
shingles he put on a barn in the spring of 18% 
and removed this year were still in a condition 
to have lasted for some time. 













July 


Lf 
an ¢ 
sale 
ton, 
of a 
at t 
noo! 
for 
in t 
stril 
able 
war! 
cess 
pani 
who 
a mi 
wore 
grea 
Wui 
mar] 
pine 
dled 
tions 
year 
nia 
kete 
Lum 
zona 
Ariz 
big 
beca 
ritor 
zona 
in t 


presi 
Cadil 
gran 
Mich 
and 

1872, 
and 

him, 
Sons. 
1880, 
Bros 
Bros 
secre 
caus: 
eral 

the 1 
On, t 
ness 
Hayr 
Cadi 








amp 
L 202 


afton 
e old 


3 re- 


busi- 


r Co., 


‘urni- 
room, 


y fire 


Lum- 
5,000, 
y fire 


Co. 


Co.'s 
loss 


. loss 


15,000, 
y Co., 
k Mill 
; will 
naged 
*herry 
= * 
hold- 
nillion 
zauley 
tracks 
» piled 
away, 
West- 
riously 
Ss, part 
ig de- 
oss by 
nveyor 
rebuilt 


Mac- 
“lwood 


o., loss 
manu- 


/2 


at the 
import 
| from 
_ 1933, 
shingle 
, chief 
if For- 
ington, 


rogress 
> shin- 
ational 
sh this 
e non- 
to dis- 
as fol- 
lark & 
, Mor- 
le Co, 
n-mem- 
anufac- 
lavelle 
ill Co., 
rle Co., 
Shingle 
1 Shin- 
Lumber 
i 

. shown 
by the 
r Carl, 
ce that 
of 1890 
ondition 





July 23, 1932 


AMERICAN LUMBERMAN 





OBITUARY RECORD 








—— 


LOUIS WUICHET, aged 68, for many years 
an outstanding figure in the Chicago whole- 
sale lumber trade, died at his home in Evans- 
ton, Ill., on Sunday, July 10, after an illness 
of a few weeks. Funeral services were held 
at the home in Evanston on Tuesday after- 
noon, and the body was taken to Toledo, Ohio, 
for burial. Mr. Wuichet had many friends 
in the lumber industry. He was a man of 
striking personality and a most companion- 
able man, Whose friendships were many and 
warm ones. He was not only a highly suc- 
cessful business man, but a beloved com- 
panion, a courteous, thoughtful gentleman, 
who enjoyed a good story and could tell.one; 
a man who took pleasure in speaking a good 
word for his friends. Louis Wuichet will be 
greatly missed where lumbermen gather. Mr. 
Wuichet was particularly successful in the 
marketing of California white and sugar 
pine, and of Arizona soft pine, having han- 
dled the output of some of the largest opera- 
tions in those fields. He had been for many 
years Chicago representative for the Califor- 
nia Sugar & White Pine Co., and also mar- 
keted the output of the Saginaw & Manistee 
Lumber Co., of Williams, Ariz., and the Ari- 
zona Lumber & Timber Co., of Flagstaff, 
Ariz., later also handling the product of the 
big Cooley, Ariz., plant, which afterwards 
became a Cady operation, in the Chicago ter- 
ritory. He spent much of his time in Ari- 
zona of late years and was as well known 
in the Southwest as in the Chicago trade. 
At the time of his death he was president 
of the wholesale firm of Louis Wuichet (Inc.), 
of Chicago. Mrs. Wuichet died several years 
ago, and a son, West, who is in the firm, and 
a daughter, Mrs. William E. Drechsel, of 
Evanston, are the survivors. 


FREDERICK KLAPPROTH, head of the 
Chicago Lumber & Box Co., of Chicago, and 
for many years a well known figure in the 
city’s lumber trade, was drowned on Thurs- 
day night, July 14, in Lake Michigan near 
Jackson Park beach where he had gone 
swimming. Mr. Klapproth was an expert 
swimmer and had won several medals. Born 
in Chicago, April 23, 1876, and graduated 
from Chicago schools, Mr. Klapproth had 
spent his entire life in this city. His first 
business association was with the Paepcke- 
Leicht Lumber Co., one of the largest con- 
cerns in the business, and he remained with 
it until the organization of the American Box 
Co., of which he became treasurer and mana- 
ger, and when that concern was consolidated 
with the Chicago Mill & Lumber Co., another 
subsidiary of the Paepceke-Leicht Co., he be- 
came vice president and director. In 1922 he 
left that company to organize the Chicago 
Box & Crating Co., of which he was general 
manager, and in 1927 he incorporated the 
Chicago Lumber & Box Co., of which he 
had been head ever since. Mrs. Klapproth 
died in 1926. A son, John, is secretary-treas- 
urer of the company. 





ELBERT J. HAYNES, veteran lumberman 
of Cadillac, Mich., died suddenly at Grand 
tapids on July 14, following a stroke. He 
and his wife had been spending the week-end 
at a friend’s cottage at Bostwick Lake near 
Grand Rapids, when the seizure occurred. 
Besides his widow he is survived by two sons, 
Charles J. of Evanston, Ill., and Merritt M., 
president of the Haynes Bros. Lumber Co., 
Cadillac, Mich., also a sister and _ several 
grandchildren. Mr. Haynes was a native of 
Michigan, born at Lawrence, Nov. 22, 1858, 
and moved to Cadillac with his parents in 
1872. His father built a planing mill there 
and his three sons entered the business with 
him, forming the firm of James Haynes & 
Sons. Another mill was put in operation in 
1880. In 1892 the business became Haynes 
Bros., and in 1908 was incorporated as Haynes 
Bros. Lumber Co., E. J. Haynes becoming 
secretary. When exhaustion of timber 
caused the closing of the mill in 1924, a gen- 
eral building material business was added to 
the retail lumber yard and has since carried 
On, the son M. M. Haynes entering the busi- 
hess of which he is now president. Mr. 
Haynes was prominent in civie affairs in 
Cadillac and highly regarded. He served as 
county treasurer, was director of the Peoples 
Savings Bank from its organization and was 
President for a number of years. He was 
also vice president of the St. Johns Table Co. 
for many years. He was a long-time friend 


and constant reader of the AMERICAN LuUM- 
BERMAN. 





WILLIAM SCHLECHT, pioneer lumberman 
of northern Wisconsin, died at his home in 
Minocqua on July 12 at the age of 57. Mr. 
Schlecht moved to Minocqua about 45 years 
ag0 as a lad and had been a resident there 
most of his life. At the age of 12 he went 
to work in the woods as compassman for a 


lumber cruiser and followed his employer 
down into the Kentucky woods. He claimed 
to have taken a hand in the lumber indus- 
try in every state of the Union and in Canada 
and Mexico, but his chief interests were in 
the vicinity of Minocqua. In 1890 he settled 
there permanently. In 1915 he entered the 
retail branch of the lumber industry and 
four years later bought out the interests of 
his partner, G. R. Wilson, establishing the 
present Minocqua Lumber Co., of which he 
was president, R. E. Schlect, vice president, 
and C. J. Huber, secretary-treasurer. For a 
number of years he also operated a sawmill 
on the lake. He was associated with C. C. 
Yawkey and A. P. Woodson in the Hazelhurst 
Land Co., of which he was vice president, and 
interested in several other enterprises. He is 
survived by his ‘widow, and five children, 
three brothers and one sister. 





JOHN NAGLE COTTER, aged 85, prominent 
in business circles of Merrill, Wis., and the 
lumber industry of northern Wisconsin for 
many years, died at his home in Merrill on 
July 8, following a brief illness. “Jack” Cot- 
ter, as he was widely and affectionately 
known, was born in Port Covington, N. Y., 
and moved to Montello, Wis., with his parents 
in 1867. He at once entered the lumber in- 
dustry as a woodsman at the village of Jenny, 
now Merrill. He became a cruiser for 
Thoman P. Mathews and later for Thomas B. 
Scott. At the age of 34 he formed a partner- 
ship with James O’Conner as Cotter & 
O’Conner and they went into what is now 
Langlade County with their crew and two 
yoke of oxen, logging three million feet. The 
partners became leading lumbermen and 
loggers of Merrill and Mr. Cotter also oper- 
ated extensively with his sawmill located on 
Alder Lake, now known as Cotter, Wis. 
About 1921 Mr. Cotter’s lumber operations 
began to wane and he became interested in 
various local enterprises such as electric rail- 
way, lighting and power, banking, paper, 
canning and other industrial lines. He served 
as mayor, alderman and county supervisor. 
Two sons and one daughter survive him. 





CHESTER C. WHITNEY, treasurer of 
Perry Whitney Lumber Co., Boston, Mass., 
died on Sunday, July 10, at his home in that 
city following an illness of several months. 
He was in his 61st year and was born in 
Worcester, Mass. All of his business life had 
been devoted to the lumber business, begin- 
ning as an employee of the old Weston Lum- 
ber Co., of Boston. In 1902 he joined with 
Frank L. Perry and Henry K. Hyde in form- 
ing the Perry & Whitney Lumber Co., whole- 
saling eastern lumber chiefly. Of recent 
years the firm has been active in the inter- 
coastal cargo trade. Following the sudden 
death of Mr. Perry two years ago Mr. Whit- 
ney was joined by Luther W. Piper in form- 
ing the Perry Whitney Lumber Co. Funeral 
services on July 12 were attended by a large 
number of business associates, including dele- 
gations from all branches of the lumber in- 
dustry and from the Masonic bodies with 
which deceased had long been affiliated. Mr. 
Whitney leaves a widow and one son, Errol 
Cc. Whitney. 


GORDON EUGENE BARKER, aged 73, for 
many years president of the Barker Lumber 
Co., Delavan, Wis., and widely known 
throughout Wisconsin, died July 13 after a 
long illness. He retired from active business 
about ten years ago. Mr. Barker was a mem- 
ber of a pioneer Wisconsin family which 
moved there from Connecticut in 1848. He 
was born in Milwaukee County, July 17, 1859, 
and lived in the State all of his life. In 1871 
he moved to Elkhorn, Wis., where his father 
engaged in the retail lumber business. In 
1886 he became manager of a yard at Lake 
Geneva and in 1889 founded the Barker Lum- 
ber Co. at Delavan. He was one of the oldest 
Masons in Wisconsin and an active worker 
in the order, attaining the 32nd degree. He 
was also a noble of the Mystic Shrine. Two 
daughters survive him. 


GEORGE C. HOLLISTER, president of the 
Hollister Lumber Co. (Ltd.), Rochester, N. 
Y., died at his home in that city on July 4, 
at the age of 76. He had been identified with 
the lumber and real estate business of the 
city for many years. The Hollister lumber 
business was established by his grandfather 
in 1832 and was continued by the latter’s son, 
Emmet H. After the father’s death the two 
sons, Granger A., recently deceased, and 
George C. continued the business under the 
name of Hollister Bros. In 1885 it was in- 
corporated as the Hollister Lumber Co. (Ltd.) 
with Granger Hollister as president and 
George C. as vice president. The latter be- 
came president upon his brother’s death. Mr. 
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Hollister was one of the incorporators of the 
Rochester Gas & Electric Corporation and its 
first secretary. A widow and three daughters 
survive him. 


JOHN A. BRYDEN, lumberman formerly of 
Springfield, Ill., died at his home in Wauwa- 
tosa, Wis., on May 17, at the age of 68. Mr. 
Bryden was a native of New York coming 
west in his early manhood. He was employed 
in the southern pine district for some years 
then came to Illinois to accept official posi- 
tion with the Alexander Lumber Co. In 1916 
he engaged in the retail lumber business in 
Springfield, operating under the name of 
Springfield Lumber Co. About five years ago 
he severed his connection with that organi- 
zation and engaged in the commission busi- 
ness until his removal to Wisconsin about 
two years ago. He was a prominent citizen 
of Springfield and very highly respected 
throughout the State. Mrs. Bryden and one 
daughter, Frances, survive. Mr. Bryden was 
an old time member of the Illinois Lumber & 
Material Dealers Association, and served for 
years as a member of the board of directors. 


FREDERICK M. FABER, aged 46, president 
of the Faber-Musser Lumber Co., of Peoria, 
Ill., and the Faber Oil Co., also of Peoria, 
died at a hospital in that city on July 12 fol- 
lowing double pneumonia, which developed 
after an operation. He had been ill for two 
months. Mr. Faber was born in Peoria and 
was a life-long resident of the city. He be- 
came associated with the Allen Lumber Co. 
upon leaving college and entered business for 
himself in 1913, founding both the concerns 
which he headed until his death. He was 
an active member of the Peoria Association 
of Commerce, and was a Mason. He served 
six years as a member of the board of direc- 
tors of the Illinois Lumber & Material Deal- 
ers Association. Mr. Faber was one of the 
leading business men of Peoria and held in 
high esteem there. He leaves a widow, a 
mother, a sister and two brothers. 


CHARLES A. PRATT, for many years en- 
gaged in the box manufacturing business in 
Tacoma, Wash., died in Spokane on July 8 
of heart failure following pneumonia. In 
1891 Mr. Pratt moved to Tacoma from Dixon, 
Ill., engaging in mining for five years. Then 
he joined with James A. Moore in organizing 
the Pacific Box Co., now tne Shaffer Box Co. 
In 1920 he disposed of his interests in Tacoma 
and moved to Yakima and later to Spokane. 
In 1912 he was appointed by the Governor 
to represent the lumbermen in forming plans 
for the workmen’s compensation act of 
Washington. Surviving are his wife, two 
brothers and three sisters. 





JOHN LORNE HALE, Pembroke, Ont., of 
the lumber firm of W. J. Dell, Sudbury, Ont., 
died on July 4 at his home in Pembroke at 
the age of 57. He was the son of Thomas 
Hale, a prominent lumberman of the upper 
Ottawa Valley, and had been associated with 
the lumber industry all of his life. Before 
settling in northern Ontario he had been a 
resident of Toronto and Montreal and was 
famous as a hockey player in his youth. He 
was also one of the first owners of a racing 
model automobile in Canada. He never mar- 
ried and is survived by a sister and two 
brothers. 





MRS. ROSE WALTER KENT, wife of Fred 
R. Kent, of E. Kent & Co., lumber dealers, 
Clinton, Ill., died at her home in that city 
on Wednesday morning, July 13, after an 
illness of several weeks. Mrs. Kent was 
born in Alton, Ill., and-was married to Fred 
R. Kent in 1885. To them were born five 
children, who survive: Emmett, Walter, Lil- 
lian Kent, Mrs. Carle C. Walker and Mrs. 
Leon C. Myers. There are also a number of 
grandchildren. Emmett Kent is associated 
with his father in the lumber business 
founded by his grandfather. 


WILLIAM CLAIRMENT, a pioneer lumber- 
man of Gravenhurst, Ont., died recently after 
a short illness, in his 80th year. For many 
years Mr. Clairment was manager of the 
Rathbun Lumber Co., Deseronto, Ont., which 
had extensive interests at Gravenhurst, and 
before moving to that city was in charge of 
the company’s interests at Campbellford and 
Trenton. Five daughters and two sons sur- 
vive. 








NORRIS YANCY WADSWORTH, for many 
years identified with the lumber industry in 
southeast Arkansas, died at the home of his 
daughter in McGehee at the age of 81. He 
served as quartermaster general of the 
United Confederate Veterans of Arkansas and 
was highly regarded in that State. A daugh- 
ter, two sons and several grandchildren sur- 
vive. 





HERSCHEL F. ROYS, who had been mana- 
ger of the A. C. Bartle Lumber Co., Newark, 
N. Y., for the last eighteen years, died on July 
9, at the age of 71. A few years ago he re- 
tired from_ business. Before settling in 
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Newark he was manager of the Bulmer Lum- 
ber Co., of Palmyra, N. Y., for 22 years. Sur- 
viving are a son, Herman, of New York City, 
and a daughter, Mina, of Rochester. 


WILLIAM W. SNODGRASS, widely known 
Georgia lumber dealer, and for the last six- 
teen years connected with the Randall Lum- 
ber Co., of Atlanta, Ga., died at his home in 
that city on July 9, after an illness of almost 
two years. He was formerly with the Wood- 
ward Lumber Co., of Atlanta. 


CONRAD E. PFEFFER, aged 72, of the 
Pfeffer Coal & Lumber Co., Stratford, Ont., 
died on July 3. In early life he was in the 
lumber business in Tavistock with his uncle, 
and for the last 25 years had been a resident 
of Stratford. A widow, two brothers and two 
sisters survive. 


JOSEPH TROWBRIDGE, aged 65, a lumber 
dealer at Mitchell, Ind., died at his home 
there on Friday, July 15, following a short 
illness. A widow, one son and a daughter 
survive. 


JOHN L. OWENS, aged 71, died at his home 
in Fayetteville, Ark., recently, leaving a 
widow and three daughters. Mr. Owens was 
identified with hardwood lumber operations in 
north Arkansas for many years. 

MERRITT WALKER, 78 years old, for 
years in the lumber business at Anderson- 
ville, Ind., died recently at Connersville. He 
is survived by a widow, three daughters and 
five sons. 


Roofers Find General Trend 
Better 


Cotumsus, Ga., July 18—At a _ regular 
meeting of the Roofer Manufacturers’ Club held 
here at the Ralston Hotel, July 12, a canvass 
of nineteen mills represented showed production 
of 19 percent normal and stocks on hand on the 
yards at 54 percent normal. The general trend 
of the demand was shown as slightly better 
than six weeks ago, with the market holding 
fairly firm. 

There was a general discussion of prevailing 
conditions, some expressing optimism regarding 
the future. Most mills that are operating in 
this section, reports showed, are running just 
sufficient time to afford a living for operators 
and to take care of orders of good customers. 

Privately, members evidenced themselves as 
becoming somewhat accustomed to depression 
conditions and taking things as they come in 
the best spirit possible, with time on their 
hands to take an interest in politics, local, State 
and national, of which there is plenty this sum- 
mer in this section. 

Following the open meeting a short business 
session of club members was held, which was 
followed by the usual luncheon for members 
and visitors at the hotel. The next meeting 
will be held here on Tuesday, Sept. 13. 

Those attending the meeting were: 

W. R. Melton, secretary, Cuthbert, Ga.; 
W. E. and C. B. King, also of Cuthbert; E. A. 
Gragg, Amsterdam, Ala.; J. G. teynolds, 
president, Brantley, Ala.; F. W. Reeves, At- 
lanta: F. G. Mills, Cartersville, Ga.; William 
Bland, Lumpkin, Ga.; F. W. Ham, Eufaula, 
Ala.; H. B. Garrett, Faceville, Ga.; H. E. 
Hammock, Edison, Ga.; J. H. Steedman, Clax- 
ton, Ga.: R. E. Sullivan, Ellaville; H. Dixon 
Smith, G. D. Koss, Tom Griffin, J. B. Robert- 
son, A. H. Watson and T. W. Teal, Columbus; 
E. F. Stone and William T. Driver, both rep- 
resenting the Norfolk & Western Railway, 
and Berrien N. Moore, of the Winston-Salem 
Southbound Railway. 


. 
Timber Land Sales 

EUREKA SPRINGS, ARK., July 18.—Grant 
Thompson and James Bullock, both of this 
city, doing business as the W. G. Thompson 
Tie Co., recently purchased 25,000 acres of 
virgin timber lands in Washington, Madison, 
sJenton, and Carroll counties. The 
various tracts contain oak and walnut. 
mills are now in operation in order to turn 
out orders already received by the new com- 
pany and as soon as business improves there 
will be more mills and more men. Ten car- 
loads of oak and walnut furniture squares 
are now being worked up to be sent to Liv- 
erpool, England, and a carload of walnut was 
sent to Ontario points recently. It is said 
there are over 27,000,000 board feet of tim- 
ber on the tracts. 
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[ How to Figure Costs for Advertising 
In Classified Department 






Three consecutive issues.......... 75 cents a line 


Four consecutive issues.......... 90 cents a line 
Thirteen consecutive issues.......... $2.70 a line 








Twenty-six cansecutive issues....... $5.40 a line 

Seven words of ordinary length make 
one line. 

Count in the signature. 
counts as two lines. 

No display except 
permitted. 

Extra white 
rate. 

One inch space advertisement is 
equal to fourteen lines. 


Heading 
the heading is 


space figured at line 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Capy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 
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THE GREATEST MARKET PLACE 


In the lumber, woodworking and allied 
industries to advertise in, is the Wanted 
and For Sale department of the 


AMERICAN LUMBERMAN. 


Read the Classified ads Many oppor- 
tunities are offered for Buyer and 
Seller. Best for selling lumber, shin- 
gles, retail yards, business opportunity, 
timber and timberlands, machinery, 
locomotives, cars, rails and equip- 
ment used in logging operations. You 
can get employees, salesmen, employ- 
ment or anything used in lumber and 
allied industries by advertising in the 
Wanted and For Sale department of 
the American Lumberman. 

Send your advertisement to the 


AMERICAN LUMBERMAN 
Greatest Lumber Newspaper on Earth. 
431 S. Dearborn St., Chicago, Ill. 


WANTED 














Salesmen 





SIDE LINE SALESMAN WANTED 


states or sections, to sell a high 
WOOD specialty to the general lumber trade. 
both for resale and Christmas gifts A liberal 
commission proposition, will be paid on acceptance 
of orders. 

Address “M-73,"" care American Lumberman, 


For all grade 





WANTED LUMBER & MILLWORK SALESMEN 
For New York, Penn., New Jersey and New 
England States for full or part time State age, 
experience, territory covered and headquarters. 
Address “M. 81," care American Lumberman 





WANTED SALESMEN 


We want a few additional live wire commission 
salesmen to sell West Coast, California and Inland 
Empire stocks for all rail shipment. We can help 
you increase your sales. Correspondence solicited, 
Central Warehouse Lumber Co., 
Minneapolis, Minn. 





WANTED: EXPERIENCED LUMBER SALESMAN 
Party who is thoroughly acquainted and ale to 
sell round edge white pine box boards, square edge 
boards, building materials from hemlock and 
spruce, Must be able and know New England 
trade only, especially Massachusetts trade, 
Address “M 78," care American Lumberman 











Employees 


EXPERIENCED OIL FIELD MANAGER 
For East Texas. Give age, whether married or 
single, and references, stating where employed last 
five years and salary expected, 
Address “Oil Field,” care American 





Lumberman. 





| Employment 


MIDDLE AGED MAN WITH THIRTY YEARS 


Experience in yellow pine business desires to make 
connection with manufacturer or wholesaler. Ex- 
perience mostly office work in sales and general 
supervision. Can furnish first class reference. 
Address ‘“‘M. 63,’’ care American Lumberman. 








EXPERIENCED LUMBERMAN 
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Young man 30; married; ten years lumber ex- 24-27-30- 
perience; three years at mill as Stenographer-In- Addres 
voice and Billing Clerk and four years as direct —_— 
Sales Representative in Connecticut and Massa- 
chusetts; for Long-Bell. Wants any kind of job, 
will go anywhere in United States immediately. ec 
Salary secondary. ARTHUR R. TOMPKINS, 30 
Upland Road, Cambridge, Massachusetts. paesiisheitn the 
WANTE 
WANTED MANAGEMENT OF A YARD Four sic 
Have been successful as to sales, credits and volts, gt 
profits. Can furnish you with unquestionable eg de 
references. I PHII 
Address “L. 79,”" care American Lumberman. 
HUSTLER, EXCEPTIONAL EXPERIENCE . 
45 years old With one firm 25 years. Coal, ice B F. 
and all lines building material. Quick and ac- mill exh 
curate at figures. Yard or office. Best of refer- speed wl 
ences as to ability and character. Would start in ticulars 
any position to prove ability. I am your man at Addres 
what you reasonably can pay. Will go anywhere. ee 
Address “‘L. 82," care American Lumberman. W 
Double | 
full part 
WANTED—A JOB Addre 
Long experience as standing tim>er estimator 
mill operator, and grader of mill cuts, North and 
South Handles books and correspondence and 
shipping details Reliable and trustworthy. 
Address “Experience,” care American Lumberman 
“weer 
EXPERIENCED SALESMAN—YARD MANAGER Al 
12 years’ selling Building Materials to retail trade so int 
managed branch yard Open for position as sales- 
man or yard manager. 34 years, furnish A1 ref. — 


will prove worth 


Address “M, 74,”" care American Lumberman 





ESTIMATOR & SALESMAN 
An accurate estimator and sales executive ex- 
perienced in special and stock work willing to con- 
nect a nominal salary to prove worth—go any- 
where—references 
Address “MM. 76,” 


care American Lumberman 





PONDEROSA PINE SALES MANAGER 
Desires position as either General Sales Manager, 
or District Sales Manager for Ponderosa or Sugar 


Pine mill. Have had about twenty years’ expe- 
rience selling Fonderosa and Sugar Pine and am 
thoroughly familiar with uses and trade. Would 
also consider offer from wholesaler to assume 
charge of Pine Department. 


Address ‘M. 80,’’ care American Lumberman. 





EXCEPTIONAL RETAIL YARD MAN 


15 years experience in Retail Yard duties, capable 
yard, office and salesman. Can handle all yard 
details. Willing to start any capacity to prove 
worth, 


Lumberman. 


—— 


COMPETENT MILLWORK ESTIMATOR 


experienced throughout the manu- 
graduate architectural 
years old, married with 
living salary for family 


Address ‘“‘M 85,” care American 





And salesman 

facturing department, 

draftsman, thirty-eight 

a family, permanent, 

of five. 

E. A. Hamilton, 708 Marine Bk. Bldg., Houston, Tex. 
me 


Retail Lumber Yards 


PRAY 


RETIRED LUMBERMAN 


retail yard in Illinois, 








s 





Wishes to buy Iowa oF 
Missouri. 


Address “‘M. 62," care American Lumberman. 
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WANTED—SHIPPING LUMBER 


“Here is your opportunity to secure new an Edger, 
Mill, Trimmer, Nigger, Steam Feed, etc. and pay 
for it with lumber. We manufacture everything 
for turning standing timber into money. 
HAMMOND MACHINERY BUILDERS 
(Formerly Hill-Curtis Co.) 
Kalamazoo, Mich. 





WANTED UP TO 150M’ 
1x3% to 514%” No. 2 Dry 
lowest price F.O.B. mill. 

Address ‘“‘M,. 77,”’ care 


3asswood Strips. Quote 


American Lumberman. 





12M PCS. 2x2-36” CLEAR MIXED OAK SQS. 
10M’ each 2%x2%-19 and 30” same; 12M’ 1%x1%- 
24-27-30-32” Clear Walnut. 


Address “M 86,’ care American Lumberman 


Second Hand Machinery 


WANTED TWO LATE MODEL 8 OR 10 INCH 


Four side all electric moulders to run on high 
frequency. All motors to be 3 phase, 60 cycle, 220 
volts, guaranteed in first class order. Quote cash 
price delivered with cut of make and full details. 
PHILIP ENDERS & SON LUMBER CO., 
271 Norton St., Rochester, N. Y. 


WANTED—A GOOD FAN-—SIZE 80 


B. F. Sturtevant design 2, slow speed, planing 
mill exhauster having standard 64” diameter slow 
speed wheel. Must be in good condition. Give par- 
ticulars and price. 

Address “M. 69,”" 














care American Lumberman. 





WANTED YATES 91 OR WOODS 404 
Double Profiler Matcher 8-knife heads. 
full particulars first letter. 

Address “M 84," care American Lumberman 


Price and 





Steel Rails 


900 TONS 60-LB. RAILS 


Also interested Buying & Selling all Sizes. 
ZELNICKER, INC., St. Louis. 





FOR SALE 











Retail Lumber Yards 


FOR SALE WELL LOCATED RETAIL LUMBER 


And builders’ supply yard in southeastern Mich- 
igan city of 5,000. Yard also has paints, builders’ 
hardware and farm fence trade. Good sheds, clean 
bright stock practically all under cover. Will sell 
at a bargain. 

Address “M. 52," care American Lumberman. 


A LUMBER YARD IN A PROGRESSIVE CITY 
Of 60,000, located in middle west, wishes to sell 
all or part. Fine equipment, dandy location. A 
real opportunity. 

Address ‘“M 54,” 








care American Lumberman. 





FOR SALE LUMBER YARD, AURORA, ILL. 


Or part interest to right party $5,000 to $10,000 
ered. 40 miles from Chicago. Every advan- 
age, 
Address 
pn ees 


“M 82,”" care American Lumberman, 





YARD ON MISSISSIPPI GULF COAST 
Located in small town, serves large territory. Up- 
to-date yard—siding and six room dwelling. Will 
Sell for cash or suitable terms, $20,000 will handle. 

Address “M 83,"" care American Lumberman. 





LUMBER & BUILDING MATERIAL YARD 
rash and carry—paint and hardware. In large 
ity. Best advertised business in city, best loca- 
ion, very small investment. Invite strictest in- 
itstigation, Best paying business in city. Our 
— cash sales show for themselves what the 

mess is. Cost of operating less than $10.00 
ber day including all overhead. 

Address “M 72,”" care American Lumberman. 





Retail Lumber Yards 


ONE OF THE BEST RETAIL LUMBER YARD 
central West Virginia. Has 
through the depression in good 
clear of debt. Business now commencing to pick 
up. Established trade in city of five thousand 
inhabitants and large territory to draw from. Only 
yard within six miles. Small investment required 
but must be cash. Might take other small busi- 
ness in exchange for part. 
Address “‘M. 79,’’ care American Lumberman., 





Projects in gone 


shape and now 





NORTHERN ILLINOIS VILLAGE 


Only lumber, coal yard, with side lines. Big rich 
territory. Leased R. R. land. Small shed in- 
vestment. Good paying yard, stock stable and 


not large. Cash or bankable notes. 
HOLCOMB-DUTTON LBR. CO., Sycamore, IIl. 





Business Opportunities 


PRICE-SMASHING OPPORTUNITY 


A 60,000 sq. ft. millwork plant, fully equipped. 4 
acres of land. Strategically located in thriving 
Minnesota city. 600 ft. dockage front on the Mis- 
sissippi with low river freight rates. Private sid- 
ing: Dry kiln, power plant, complete machine 
inventory all ready to go. Experienced low cost 
labor. Owner authorizes sale at $23,000 (about 
one-fifth appraised value). Very liberal terms. 
Full particulars with plat, photos, list of machin- 
ery, etc., on request. 
FANTUS FACTORY LOCATING SERVICE 
139 N. Clark Street, Chicago, Lilinois. 





DOOR MAKING OPPORTUNITY 

The Canadian Market for Douglas Fir Doors is 
substantial, and is protected from outside compe- 
tition by Australia and New Zealand giving Fir 
Doors of British Columbia a decided advantage in 
those South Sea markets, and recent legislation 
in British Parliament gives Canadian makers a 
preference of 15 per cent in U. K. markets. We, 
the owners, offer for sale a well designed mill- 
work plant. Adapted to Fir Door production lo- 
cated centrally in the Port of Vancouver, Canada, 
For details 


Address “M. 75," care American Lumberman. 





OREGON PONDEROSA PINE OWNER 


Will furnish 50,000,000 (10 million annually) logs to 
capable mill operator @ $5.50 in pond upon which 
he will guarantee $3.00 net profit present market 
and furnish wholesaler who will take entire cut 
advancing cost in stack. Only small cash pay- 
ment; but please don’t reply unless financially 
prepared to act. 

Address ‘MM. &87,"" care American Lumberman 


WANTED BAND MILL TO CUT ASH & CYPRESS 
Logs delivered to mill. Will pay by M for sawing, 
or the mill may share in profits. 

Address “M. 66,” care American Lumberman. 








Lumber and Dimension 


TO LIQUIDATE YARD STOCK 
Will sell cheap 50,000’—4/4 FAS Pennsylvania 
Cherry, averaging 10” wide, 10’ to 16’ lengths, 
25% 14° and 16’, excellent color and_ texture. 
Solicit bonafide firm, offer delivered basis. 
THE HANIEL CLARK CoO., Corry, Pa. 


WE HAVE ABOUT 2000 PINE TIES 


700 white oak, and 600 red oak, which are assorted 
sizes. About one-half of them are 6x8’s and an 
equal amount of 7x8's and 7x9’s. 

Address “M. 65,’" care American Lumberman. 








Timber and Timber Lands 


31,512 ACRES—75 CENTS PER ACRE 


Best for cattle raising. Near railroad. 
selling aber doubles your investment. 
title. Write Box 2707, Mexico. D. FY 


Second Hand Machinery 


MATTISON No. 53-A AUTOMATIC LATHE 





Water: 
Clear 








24-in. Good as new. Low price. 
H. E. WANNER, 535 E. Mifflin St., Lancaster, Pa, 





CONVERT WASTE LUMBER INTO PROFIT 


Build hog and brooder houses, trap nests, dry 
mash hoppers, etc., out of waste lumber on Ever- 
Ready Combination Woodworker. 8 machines in 
one. A shop in itself at a moderate investment. 
Others are making money at odd times with our 
new 48-page booklet “You Can Make It For 
Profit.” Send 10c for your copy today—over 100 
plans of wooden articles. Porter-Cable-Hutchinson 
Corp., 1600 N. Salina St., Syracuse, N. Y 





Electric Machinery 


ELECTRICAL MACHINERY 


Motors and Generators, A. C. and D. C. for sale 

at attractive prices. Large stock of New and Re- 

built motors on hand at all times. Write for 

Stock List and Prices. Expert Repair Service. 
V. M. NUSSBAUM & CO., Fort Wayne, Ind. 








Locomotives and Cars 


BEFORE YOU BUY OR SELL CONSULT US 


Our 40 years’ experience is worth your attention. 
ZELNICKER, INC., St. Louis. 








WANTS SUPPLIED 
Large number of wants supplied each 
week through the classified section. 
We do it for others, why not for you? 
AMERICAN LUMBERMAN, 431 5S. 
Dearborn St., Chicago. 


Steel Rails 


RELAYING 40 LB. AND 60 LB. RAILS 


Also 30s, 35s, 56s, 70s, 80s, 85s. New rails, all 
weights. Switches, frogs, second-hand locomotives. 
ROBINSON & ORR, 248 4th Ave., Pittsburgh, Pa. 











Miscellaneous 


FOR SALE 
Very promising gold mine developed. 
NORMAN LIGHT LUMBER CO., 





Shipping ore. 
Miami, Ariz. 





STRAIGHT LUMBER ON ANY EDGER FOR $15.00 


Two front and two rear spur rollers that leads 
every board straight. My 1932 Edgers are so 
equipped, from $110 up, some clear its cost every 


30 days, 
J. H. MINER, Meridian, Miss. 





35M—DRY 4/4 MIXED OAK TIE SIDES 
6xS—8’ mixed oak cross ties and white oak or 
mixed hardwood piling, car or truck del, Detroit 
vicinity. 
W. WEIDEMANN, 


Ortonville, Mich. 





FOR SALE 75,000 FEET 4/4” No. 2 & 3 COM. 
Rock Elm dry, 90% 8’. One small car 1x1—28 to 
60” and also car 5/4 x 5/4—24 to 48” Hard Maple. 

OTIS I. PENNINGTON, Birnamwood, Wis. 
FOR SALE—CIRCASSIAN WALNUT LOGS 


JOHN L. ALCOCK & CO., 
Munsey Building, 
Baltimore, Md, 


A CLASSIFIED ADVERTISEMENT BRINGS 
BUYER AND SELLER TOGETHER 











FOR SALE—WOOD AND WIRE FENCING 
Portable corn cribs, silos, and snow fence. Deliv- 
ered prices gladly quoted. 

STANDARD FENCE CoO., Lufkin, Texas. 


FREIGHT ALLOWED 


on Saws to be changed to the SIMONDS inserted 
tooth, 2:, 3, B or F. They hold better in edger saws 
and up to 25,000 capacity. Freight is now quicker. 
You will 
Prices aré reduced. 





We get saw back next day, ready for use. 
make more and better lumber. 
You can trade your old saw in on a NEW SIMONDS 


J. H. MINER SAW MFG. CO., MERIDIAN, MISS. 
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SPEED UP CAR MOVEMENT 


With Pacific Coast Type Shay Locomotives 


The great power of the Pacific Coast Type Shay's three-cylinder engine 
gives a strong, uniform pull which starts heavy loads quickly and hauls 


them up steep grades, without slipping or stalling. 


And, 
in accomplishing this, Pacific Coast Type Shay Locomotives are helping 


As a result, car movement is speeded up all along the line. 


logging operators to maintain their hauling schedule at its highest effi- 


ciency. 

LIMA LOCOMOTIVE WORKS, Incorporated 
Lima, Ohio 60 East 42nd St., New York, N. Y. 
West Coast Representative <OMa= Southern Representative 
Hofius Steel & Equipment Co., = SHAY GEARED — Woodward Wight & Co., Ltd., 
First Avenue South at Hudson, LOCOMOTIVES = Howard Ave.at Constance St., 


New Orleans, Louisiana 


Seattle, Washington 


Planer Knives Are Made In These Tempers 


1. To file very easily 3. To file slowly 5. For grinding only 
2. To file easily 4. To file very slowly 6. Kiln Dried Oak 


[High Speed Steel Knives and Moulding Cutters for the Woodworking Industry.] 


TAYLOR, STILES & COMPANY, :: RIEGELSVILLE, N. J. 


WESTERN AGENTS: Hall & Brown W. W. Machine Co., St. Louis, Missouri 
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LINDSEY 8-Wheel A 
Wagons 


continue to do 
the job cheaper 
and better for 
the practical log- 
ger. 






Fal &: /6 4 (90% 








For snaking and 

bunching use 

our Self-Loading 
Skidders. 





LINDSEY WAGON co. 


Sole Manufacturer LAUREL, MISS. 














How Much Profit 
MUST You Earn? 


That’s a vital 
question today 
for all lumber 
manufacturers 
and dealers to 
consider. 





Here’s a 
New Book 
‘Pricing 
for Profit” 


By 
W. L. Churchill F 


This book i is truly A Guide to Profitable Busi- 
ness because it clearly and_ specifically 
answers such important questions as: 
Where should your profits come from? 
How must you determine right prices’ 
How shall you get the right prices? 
What is the correct ratio of selling co 
to profit? 
How do you synchronize your sales and 
production? 
@ Where should your price correction 
begin? 
Every Lumberman Needs 


This Book--Order Today! 
315 Pages — $3.00, Postpaid 
For Sale by 
31S. Dearborn 


American Lumberman “y)2.c0. Miso! 
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Anaconda Copper Mining 
GO. cee eee dtu 

Biles-Coleman Lbr. Co., Inct 

Fruit Growers Supply Co..pt 


eeeeeeeeeees 


Hines Western Pine Com- 
pany, Edward .....e....t 
Kinzua Pine Mills Co......t 


Long-Bell Lbr. Sales Cor- 
poration cocce o cOimmt 

Long Lake Lumber GCo.,..at 

Madera Sugar Pine Co....pt 


McGoldrick Lbr. Co........ at 
Michigan-California Lum- 
Der CO. ccccccccccece cooopt 
Polleys Lumber Co.......t 
Schuette Co., Wm........ als 


Spokane Pine Products Co..t 
Sullivan Lumber Co... .jkimr 
Winton Lumber Sales Co..ks 


HARDWOOD 
FLOORING 





Beech eccces pecesecoces a 
Birch ..... ricenewwnrtiens ae 
GEER ccces ccccccescccccccee® 
Maple ...... vieoeenses ovo 
Gam seces covsdcccocessoeed® 





Bradley Lumber Co. of Ark.e 
Cherry River Boom & 
Lmmmber Ge. cccccccecces@® 
Frost Lumber Industries...e 
Holt Hardwood Co.......bde 
Long-Bell Lumber Sales 
Corporation .......+++++-8 
Meadow River Lbr. Co. cabde 


SHINGLES 
Northern Cedar ........... 4 
Western Red Cedar........b 
Redwood . 


Blanchard Lumber Co..... b 
Bratiie Bros. Mill Co......b 
Collins Lbr. Co., John D...b 
Hammond Cedar Co., Ltd..b 
Hammond Lbr. Co., Inc....c¢ 
Hines Lbr. Co., Edw., and 
Affiliated Interests .....ab 
Holt Lumber Co...........8 
Mumby Lbr. & Shingle Co..b 
Northwestern Cooperage & 
Lumber Co., The........ = 
ne & Lockwood Lumber 


Moratz, Paul O......+4+++08 


Northwestern Cooperage & 
Lumber Co., The...... abd 


Oak Flooring Manufactur- 
ers Association of the U. 


Rice & Lockwood Lumber 
CO.  coccccccevcsccccccees® 


Southern Oak Flooring In- 


GustrieS ....cceeeecceeee’ ’ 
Tremont Lumber Co.......@ 
Ward Bros. ......0¢ o0seede 


Webster Lumber Co., H. E..¢ 
Wells Lumber Co,, J. W..bd 
Wisconsin Land & Lbr. .. 


PACKAGE TRIM, ETC. 


Sullivan Lumber Co.....-- r 
Thurston-Flavelle, Ltd.. 
Weatherbest Stained shi 
Ste CO cocescces wd 
White River Lobr. Co. cooeeD 
Willson Bros. Lbr. Co....++:# 
Wisconsin Land & Lbr. Co.# 


CEDAR POSTS AND POLES 

Holt Lumber Co. 

Long-Bell Lbr. Sales Corp. 

McCormick Lumber Co., C. 5. 

Northwestern Cooperage & 
Lbr. Co., The 


YELLOW PINE POSTS 
AND POLES (Creosoted) 


Ayer & Lord Tie Co. 






















PUBLISH: 
WHOLE 
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